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SOLID SILVER 


STERLING 925/1000 Fine 


Chippendale 
‘Pattern 


The delicate design of this 
beautiful new pattern is sure 
to please your most particular 
customers. 

If you have not already 
placed your stock order for 
The Chippendale Pattern be 
sure and write in for price 
lists and illustrations. 
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SILVER Co. 
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CHICAGO 
10 S. Wabash Ave. 


SAN FRANCISCO 
209 Post St. 


Salad Spoon 
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Big Earrings the Vogue in Paris 





By L. Reid 























Paris, June 8. — Fashions in Paris, 
whether in jewelry or in dress, are started, 
quietly at first, but if they catch on they 
become the rage, or “fury,” as the French 
say. The whole of the feminine population 
sports them for a time, then that particular 
mode fades out gradually but surely, and is 
seen no more. 

The big and heavy earring habit is just 
coming in. That is to say. it has been seen 
on the theatrical and music-hall stage and 
at race-meetings, has pleased the women 
who are the self-appointed leaders of 
fashion, and now the long earring, the longer 
the better, is worn not only by those who 
wish to be in front of the fashion, but even 
by the Boulevard Saint Germain set. This 








the first favorite will be the all diamond 
ornament. Sometimes the stones are at- 
tached by a tiny gold or platinum chain, at 
intervals, four stones being used. ; 

The other entirely new pattern is the 
“Creole” earring. Made of a single hoop 
of gold, it actually pierces the ear, and 
stands out from the lobe, at right-angles, 
like the rings worn by Portuguese fisher- 
men. Hoops made of beautifully wrought 
gold are much worn, while they are also 
made of diamonds, emeralds, sapphires and 
all-black onyx. One variety of stone only 
is used for the hoop, no mingling of vari- 
ous colors and kinds being tolerated. 

The drop earring, worn 50 years ago, is 
coming in again. With a long pear-shape 
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DIAGRAM OF SOME OF THE EARRINGS NOW CALLED FOR IN PARIS 


puts the seal of high respectability on a new 
mode and even the wives of high politicians 
and diplomats can go in for it without 
fear of remark. 
Earrings eight and 10 centimeters in 
h are being worn, while others still 
longer are seen in shops in the neighborhood 
of the opera. These are meant for export 
and for visitors, for it is unlikely that any 
tench woman would go to such extremes. 
The jewelers tell me that there are two 
distinctive and very different coming modes 
m the big earring. The newest pattern is 
the “Goutte d’Eau” (drop of water) ear 
ring. Formed entirely of diamonds, a small 
diamond rests on the lobe of the ear, to 
cover the hole for the earring. From this 
angs a row of tiny brilliants, with a large 
diamond at the end. This last gem is the 
Goutte d’Eau, Earrings in black onyx and 
Pearls, placed alternately, are made on the 
same pattern. Diamonds and sapphires or 
ds and emeralds are also used, but 


drop and a single stone to cover the hole 
in the ear, it is exactly the same jewel as 
set off the beauty of the women in the 70's. 
Black onyx, with a tiny band left white 
both on the top stone and in the center of 
the drop, is the rage for this type of orna- 
ment. It is also carried out in other half- 
precious material. Wherever possible there 
is a colored band to relieve the large-size 
jewel. Coral earrings are very, very long. 
Sometimes as many as 22 tiny beads are 
used for an earring, the top and bottom 
bead being larger in size than the chain 
beads on the same principle as the Goutte 
d’Eau earring. 

Other ornaments are made of five or six 
tiny chains of coral beads, hanging from a 
large top stone, but the “tassel” effect is 
not pleasing. The earring is too massive 
and if the wearer moves smartly the chains 
sometimes get entangled, from lack of a 
heavy bead at the end of each strand of the 
tassel. The same pattern is carried out in 


seed-pearls, in which material the effect is 
much happier. In either case, however, the 
ornament looks somewhat heavy for the ear. 

Earrings that depend more on artistic 
workmanship for their beauty than on the 
material in which they are carried out, are 
made of gold discs and plaques. Cunningly 
wrought, the disc or square takes a quaint 
pattern, maybe a double Greek key or other 
conventional form, the metal being hollowed 
or cut out to leave the design only. This 
ornament is fastened by a very slender gold 
chain to the ear, where the hole is hidden 
by a gold bead. This pattern, which is a 
decided novelty, is also seen in silver. 

Small earrings, say the jewelers, are quite 
out. ‘Some women who possess beautiful 
specimens, or who have small and pretty 
ears still support them, for they do not mind 
calling attention to this particular feature. 
These earrings are mostly in small diamonds 
or pearls, if worn at all. 

Ears are not pierced nowadays, in France, 
for earrings, as a rule, an ingenious system 
of screws serving instead. 

Pendants, or brooches, worn at the neck, 
usually match the earring. Purchased at 
the same time, they must match very closely. 
If the stones are not of exactly the same 
color and setting, they cannot be worn to- 
gether. The economical just buy the ear- 
rings, however, which are believed to set off 
the beauty of the pretty women, especially 
when she is of the lively vivacious type. 
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An Appreciation of Precious Stones 





6¢6JDRECIOUS stones! We are dazzled 

by just the simple mention of them, not 
on account of their material value, but be- 
cause of the poetry they inspire! These are 
the flowers of mineralogy, expanded through 
infinite labor in the bowels of the globe. 
They are the stars of the tenebrous regions 
which one rightly compares with the stars 
of heaven; in the pure and limpid nights 
are not those innumerable diamonds that 
scintillate in the blue vault? 

“Often these brilliant gems are the family 
relics which conserve, condensed in their 
sweet radiations, the last memories of a 
tender mother, of a loved father, of a well- 
beloved sister. Tears come easily to one’s 
eyes in contemplating these jewels that have 
been bequeathed to us. They are a language 
as touching as the accents of an adored 
voice ; they remind of a sad and sweet past, 
the enchanted entertainments and the days 
of mourning; the history of loved beings 
that are no more and of happiness we would 
like to retain. They often create an experi- 
ence of emotion that is awakened by the 
plaintive and melancholy modulations of the 
bird twittering in the dark cypress, the 
shade from which protects the last resting 
place of everything that was dear to us.”— 
J. RAMBOSON. 
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Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 
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DIAMONDS 


Complete Stock of Squares 
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Emerald Cut Diamonds 


DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 


AMSTERDAM CHICAGO 
16 Sarphatistraat 31 No. State St. 29 Ely Place 
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Jewelry and Jewelry Design at the Gothenburg Exposition 





By Edgar H. Cahill 
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TRIKINGLY interesting exhibits of 

jewelry and jewelry design by leading 
firms, as well as the work of student de- 
signers from the classes in jewelry design 
and craftsmanship in the Swedish applied 
att training schools, are now being shown 
at the Jubilee Exposition, in Gothenburg, 
Sweden. The exposition opened May 8 and 
continues until Sept. 30. A large section of 
the exposition is devoted to displays of ap- 
plied art, and among these jewelry has a 
prominent place. 

These displays are particularly interesting 
to Americans, not only because of the in- 
terest of the exhibits themselves, for their 
skilful workmanship, beauty of design, and 
fine adaptation to use, but also because of 
the system which underlies their production. 
The mainstay of this system is the complete 
co-operation between designer, craftsman, 
manufacturer and distributor. This has been 
achieved through the efforts of the Swedish 
Decorative Arts Association, an organiza- 
tion which has been in existence for three- 
quarters of a century. This organization 
maintains a Bureau of Mediation, which has 
become a meeting ground between designer, 
producer, and distributor, and where their 
mutual problems may be threshed out. It 
also furnishes designs and models to manu- 
facturers and designers, as well as to the 
general public, its aim being to raise the 
standard of design, and the standard of 
public taste. This Bureau of Media- 
tion was established in 1915. Since 
that time, and particularly under the leader- 
ship of Dr. Gregor Paulsson, the present 
head of the Decorative Arts Association, in- 
dustrial art and art handieraft in Sweden 
have grown by leaps and bounds. Manu- 
facturers welcome the assistance of the 
association, and come to it for designers, 
and consider the stamp of the association 
on their wares to be the final hallmark of 
excellence. 

There is also growing up in Sweden a 
system of practical craft schools, the certer 
of which is an institution in Stockholm 
which is turning out a teaching staff skilled 
in the practice of the various art trades, as 
well as in their theory. In jewelry design, 
in the working of gold, silver, and other 
metals this educational system is having ex- 
cellent results, 

_ The basis of the whole thing, of course, 
is confidence, the confidence of the designer, 
craftsman, manufacturer, and seller in each 
other and in the Decorative Arts Associa- 
tion, and the confidence of the buying public 
that the goods turned out by these co-operat- 
mg agencies are the best that can be pro- 
duced within the limitations of material end 

Present state of human skill in design, 
fraftsmanship, and shop production. ‘The 
building up of such a structure of confidence 
$ No small achievement. The actual goods 
exhibited and the literature on the subject in 

applied arts section of the God.enburg 

— will be worth the serious study 
& American jewelry manufacturers, de- 
signers, shop workers, and sellers. It will 

; Particularly interesting to all who are 


interested in maintaining a high standard of 
design and craftsmanship in American 
jewelry production. The Museum of 
Newark, New Jersey, which has aiways de- 
voted much attention tu applied art is plan- 
ning to bring part of the Gothenburg Ap- 
plied Arts Exhibition to America in the 
coming Fall. 








Curious Stories of Lost Rings 


A STORY recently prominent in the news- 

papers, tells of the finding of a diamond 
ring, the stone weighing a carat and a 
half, valued at $600, upon the opening of 
a weakfish in a New Jersey restaurant. The 
story may or may not be a canard but there 
are numerous well attested precedents which 
may serve to enhance its credibility. 

Jones’ very interesting “Finger Ring 
Lore” observes that the French papers in 
May, 1873,, announced that in one of the 
principal Paris restaurants a valuable dia- 
mond ring was found in the stomach of a 
salmon. It also recites the story of a signet 
ring bearing the monogram P. B. discovered 
by a fisherman in a codfish caught in Trinity 
Bay, Newfoundland. The fisherman, John 
Potter, kept the prize in his possession for 
some time, but the incident becoming known, 
he was requested by the Colonial secretary 
to bring or send the ring to St. Johns, as 
he had received letters from a family named 
Burnam of Poole, England, stating that 
they were sure the ring once belonged to 
Pauline Burnam, one of the passengers on 
the Allan Line steamer Anglo-Saxon, 
wrecked off Newfoundland in 1861, Pauline 
Burnam being a relative of theirs. The 
fisherman brought the ring to St. Johns, and 
after a brief delay was introduced to a Mr. 
Burnam, who identified it as the wedding 
ring of his mother and rewarded Potter 
with £50, 

Another story quoted in the same volume 
is of more curious interest. A wealthy Ger- 
man farmer living near Nordanhamm was 
making flour balls, in 1871, for his cattle. 
After finishing his task he missed a ring 
bearing his wife’s name. Soon after the 
farmer sold seven bullocks, which the pur- 
chaser shipped to England on board the 
cattle steamer Adler on Oct. 26. Two days 
afterwards an English smack, the Mary 
Ann of Colchester, picked up at sea, the 
still warm carcass of a bullock, which was 
opened by the crew to obtain some fat for 
greasing the rigging. Inside the animal 
they found a gold ring inscribed with a 
woman’s name and the date 1860. Capt. 
Tye reported the circumstances as soon as 
he arrived in port, and handed the ring over 
to an official who sent it up to London. 
The authorities set to work to trace its 
ownership, and found that the only ship 
reporting the loss of a beast that could have 
passed the Mary Ann was the steamer 
Adler, from which a bullock, supposed to 
be dead, had been thrown overboard on Oct. 
28. Meanwhile the Shipping Gazette re- 
cording the finding of the ring had reached 
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Nordanhamm, and one of ,its-readers there 
had recognized the name #$eribed upon it; 
communications were opened with the 
farmer, and in due time he-repossessed his 
ring. 

Another case noted in which an inscrip- 
tion served to identify an owner was that 
of a ring lost by a lady in a boat off Ilfra- 
combe. The ring was picked up on the 


_ beach at Lee, near Ilfracombe, by a child, 


and restored to its owner. Mention is also 
made of a ring lost by a matron of East 
Lulworth, one Gay. Two years after she 
found the ring in a potato she was peeling. 
Moore’s “Life of Byron” records, “—on 
the day of the arrival of the lady’s (Miss 
Milbanke’s) answer, he (Lord Byron) was 
sitting down to dinner when his gardener 
came in and presented him with his mother’s 
wedding ring, which she had lost many 
years before, and which the gardener had 
just found in digging up the mould under 
her window. Almost at the same moment 
the letter from Miss Milbanke arrived, and 
Lord Byron exclaimed, “If it contains a 
consent I will be married with this very 
ring.” It did contain a very flattering 
acceptance of his proposal of marriage. 
Ancient balladry and legend are replete 
with tales of miraculous recovery of jewels. 
King’s “Handbook of Engraved Gems” re- 
lates a story told by St. Augustine. “There 
lived an old man, a fellow-townsman of 
ours at Hippo, Florentius by name, by trade 
a tailor, a religious, poor person. He had 
lost his cloak and had not wherewith to buy 
another. Certain ribald youths, who hap- 
pened to be present, overheard him, and 
followed him as he went down, mocking 
at him as though he had demanded of the 
martyrs the sum of fifty folles (1214 denarii) 
to clothe himself withal. But Florentius 
walking on without replying to them, espied 
a big fish thrown up by the sea, and 
struggling upon the beach, and he seized 
it, through the good-natured assistance of 
the same youths, and sold it for three hun- 
dred folles (75 denarii) to a certain cook, a 
good Christian, for pickling, telling him at 
the same time, all that had taken place, 
intending to buy wool with the money, so 
that his wife might make therewith, as well 
as she could, something to clothe him. But 
the cook in cutting up the fish, found in its 
belly a gold ring, and forthwith, being 
moved with compassion, as well as in- 
fluenced by religious scruples, restored it 
to Florentius, saying, “Behold, how the 
Twenty Martyrs have clothed thee!”—S. R. 








At a meeting a few days ago in Little 
Rock of the Arkansas Optometric Associa- 
tion, Dr. A. Protho, of Dermot, was elected 
president; Dr. W. H. Dowdell, of McCrory, 
vice-president; A. West, of Blytheville, 
Ark., secretary and treasurer. C. E. Castle- 
berry, of Little Rock, and J. S. Murphy, of 
North Little Rock, executive committee; 
W. H. McFall, of Postelle, and C. E. Castle- 
berry, delegates to the national convention 
at Chicago, June 25-30. Edward Roy, of 
Memphis, and Dr. J. D. Lockhart, of Little 
Rock, were in charge of the clinic and in- 
strument display. E. A. Forshey, of New 
York, was one of the principal speakers. 
The banquet at the Hotel Marion was the 
closing event of the convention, Little Rock 
was chosen for the 1924 convention. 
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Salesmen, Come 


Into Your Own! 





By H. P. Bain* 














HERE is a class of people who will not 

be convinced ! 

The man who went to the zoo and, while 
locking at the giraffe, said: “You can’t tool 
me, there’s no such animal,” typifies that 
dass of people. Among that same class are 
those who will not accept salesmanship as 
, science. Those same people will read 
articles and listen to explanations and 
actually see the application of scientific 
principles in salesmanship and then say, 
“There's no such animal.” 

It was once wisely said that science is 
nothing more nor less than organized com- 
mon sense. Two times two are four, is the 
ame of science; a straight line cannot be 
a curve, is another purely scientific state- 
ment. Now what do these statements ex- 
press other than common sense ? 

Some people, in accepting the word 
“sience,” like to surround it with mystery. 
When you regard science as a mystery, you 
et up the biggest stumbling block yet 
erected. Some people, however, lose all in- 
terest in a matter when it is robbed of its 
mystery. Mystification is befuddling; it 
couds the brain, draws a curtain over the 
vision and sets up a fog in which catas- 
trophies happen. 

Men would accomplish more if they would 
attempt more. This is a scientific statement 
that is genuine common sense and is one of 
the fundamental principles of the law of 
success. 

Do our salespeople realize their power to 
succeed? People around them see their op- 
portunity even more clearly than they do. 
An eminent physician once. said, “Salesman- 
ship is the whole law of success”; one of 
the nation’s noted theologians wrote, “Every- 
one is interested in Salesmanship—men and 
women. Even though they may not be di- 
rectly associated with the sale of goods, the 
public, as a whole, recognizes that Salesman- 
ship is but one name for the science of the 
personal attainment of result.” There are 
hundreds upon hundreds of testimonials of 
other prominent men that are similar. 
Hence, when one sees the lack of apprecia- 
tion of it among salesmen, he begins to be- 
lieve that the salesman himself is not awake 
to his own opportunity. 

If you would put books into some sales- 
men’s hands and give them the opportunity 
to hear lectures on Salesmanship, they—the 
average, of course—will ignore them. “I 
would like to bring a lecturer to this town 
‘0 speak on Salesmanship,” said one sales- 
man in a group of several of his brother 
salesmen, “What would it cost?” asked an- 
other, “Oh,” said the first speaker, “I im- 
‘gine an admission of 50 cents per person 
would have to be asked.” His listeners, sev- 
ral of them, agreed that 50 cents was too 
high; 25 cents would be better, and they 
finally concluded that if the lecturer were 
brought to the town, it would be a financial 
failure because—well, after all, they couldn’t 
bet the clerks out. 

Idn’t get the clerks out” expresses it 
actly. They couldn’t be dragged from the 
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rut; they couldn’t be urged to look around, 
to see and hear a little of the something that 
is going on in the outside world. 

When driving a horse, one often hears the 
remark, “That animal doesn’t know the 
power that is in him; if he did, he would 


kick this rig to splinters and kill all the oc- © 


cupants.” But, Mr. Horse’ jogs along and 
let’s the driver do the driving. He is chiefly 
concerned in getting home to his stable, his 
oats and his sleep, 

Salesmen have the power to better their 
condition, to increase their salary and to 
make working conditions better for them- 
selves; not by complaining to “the boss,” not 
with the “red flag,” and not with force—but 
by simply reconstructing themselves. A bet- 
ter condition and a better salary lie within 
the grasp of the salesmen themselves. They 
have the power to create these things and it 
is done by increasing their own efficiency. 

A man who receives an advance in his 
salary or who betters his condition on the 
plea that he has been with the company for 
a certain number of years and deserves it, or 
on the plea that he cannot live and support 
his family on the salary he is getting, is do- 
ing nothing less than appealing to charity. 
He is not appealing to the court of reward. 
The court of reward is fair, honest and just. 
It will render a true decision every time. 

Some of the principles in the science of 
selling have developed outside the profession. 
They have been discovered by physicians, 
theologians, college professors and attorneys. 
This fact carries a strong significance. 

At a school of Salesmanship, recently con- 
ducted by one of America’s largest merchan- 
dising institutions, the examining board was 
composed of men not directly connected with 
the sale of goods. One of the chief ex- 
aminers, or you might say, “quizzers,” was 
a physician—a man whose practice is limited 
to the eye, ear, nose and throat—the head 
and the senses. It was his business to quiz 
the “best” men—to shoot sharp questions to 
the men in the 100 per cent. class. He 
would listen to their “arguments,” their 
“plan of approach,” their “method of appeal,” 
their “sales clinchers,” etc., and then he 
would show them, from a scientific stand- 
point, where they were right and where they 
were wrong. “Scientific standpoint”—take 
note of that! That physician was there be- 
cause he is an eminent scientist, and yet he 
never offered a criticism or a suggestion that 
was not plain common sense. 

Why were these salesmen not quizzed and 
examined by salesmen? Because the prin- 
ciples that make for success in Salesmanship 
are not things which belong wholly to sales- 
men; they belong to anybody who will use 
reason and ordinary sense—to anybody who 
will think. The doctor, the lawyer, the 
theologian, the mathematician—all of these 
classes of men have something to contribute 
to Salesmanship, and Salesmanship has un- 
told advantages to give to each of them. 

We need every man’s knowledge in the 
study of Salesmanship. For instance, a 
salesman should know the condition of the 
“stomach” of his prospective buyer. Sounds 
funny, strange and ridiculous, doesn’t it? 


. the effects of an empty stomach. 
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Not so! Physicians maintain that the effects 
of hunger on the individual is a vital stum- 
bling block when trying to please a cus- 
tomer; the various colorings displayed, for 
example, do not harmonize in his eyes. This 
is all due to the fact that the pleadings of an 
empty stomach can dominate the reasoning 
faculties of a customer. A person who is 
hungry is a very poor subject to do business 
with; on the other hand, when his appetite 
has been thoroughly satisfied, he is more 
receptive to buying. 

In this fact there is a lesson. By exercis- 
ing a little diplomacy, it can be quickly and 
easily ascertained if a customer is hungry. 
Hunger gives root to nervousness, impatience 
and it is a difficult matter to please an in- 
dividual under such conditions. However, 
as it is impossible for the salesman to choose 
if he will sell to those with full stomachs 
or to those with empty stomachs, it is up to 
the salesman himself to learn how to make 
the best of the condition. 

If a customer is nervous, excited, impatient, 
fidgety, tired and worn out for a lack of food, 
then the salesman should be exceptionally 
careful and work harmoniously with such a 
subject. When a salesman knows the rea- 
son for his customer’s ill-humor—the empty 
stomach—then he should feel more kindly 
toward him. It is no fault of the customer, 
neither is it prejudice. It is merely a nat- 
ural physical condition and the salesman 
should seek to offset it. 

A salesman, naturally, is not proof against 
Incidental- 
ly, there is a new side of the problem. A 
salesman can lose sales because he is hun- 
gry. Too, a salesman may feel in so good 
a humor after eating that he is apt to let 
sales “slip.” The full stomach may give to 
him that feeling—‘“What care I for any- 
thing.” Then, of necessity, salesmen should 
guard against a general laxity of efficiency 
just before and after lunch hours. 

The salesman of a few years ago was a 
“drummer”; that is, those salesmen amongst 
the traveling fraternity. The “drummer” 
fed his “victim.” In this era of successful 
merchandising, when we must win against 
competition of all kinds, it is the man who 
can deliver the best argument in favor of 
his goods and who is the master of the situ- 
ation, through a knowledge of conditions, is 
the man who gets the business. “Treats” of 
various kinds do not count in these days. 

There are other “treats” besides meals— 
“soft soap,” “hot air,” “bull,” “bunk,” 
“hokum” and others. They are all, however, 
relics of “drummer” days. When a sales- 
man hands out a lot of “hokum,” he does 
so because he believes his customer will 
swallow it, much the same as the salesman 
believes his customer would swallow the 
“treat” he offered. The “drummer” type of 
carrying on is any sweet morsel that a sales- 
man might concoct in lieu of a sound busi- 
ness argument—and that is not Salesman- 
ship, nor the road to success. 

Salesmen who would like to work “scien- 
tifically,” yet do not accept science as com- 
mon sense, handle their work as though they 
were following a fixed list of rules. To il- 
lustrate: A lady came into a store and 
asked a clerk to show her “a nice skirt to 
wear around the house.” To which the 
salesman replied, “What is the size of your 
house, please.” It is as easy to be a scien- 
tific fool as an unscientific one. 
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An Open Letter on the Subject of Platinum 





Platinum Refiners Urge that Stamping Laws Permit Use of Limited Amount 
of Platinum By-Metals in Articles Marked “Platinum” 














= 
Newark, N. J., June 15, 1923. 
Bditor of THE JEWELERS’ CIRCULAR: 

We understand from various sources that 
there exist two factions among the jewelers 
themselves in regard to the proposed new 
samping law for platinum. 

The one faction apparently favors the in- 
dysion of 20 per cent. palladium as 
“platinum,” the other advocates 950/1000 
parts of pure platinum or 950/1000 parts of 
pure platinum plus iridium to be desig- 
mated as “Platinum” and all other 
alloys of the platinum metals to be desig~ 
mated as “Palladium-Platinum”; “Osmium 
Platinum”; “Rhodium Platinum”; “Ruthe- 
rium Platinum”; or whatever the case may 
be. 

Without wishing to take sides with one 
faction or the other, we desire to point out 
wr observations, as metallurgists and 
dealers, in regard to the ‘merits of the two 
views, 

1. Why is iridium singled out of the 
platinum group of metals, to be permitted 
to be called “Platinum,” and not the cther 
by-metals ? 

2. In our opinion, such a discrimination 
in favor of iridium is directly against the 
tational interests, because it will emphasize 
the premium already existing on iridium ir 
a most dangerous way; more than that, it 
will make it less available and almost pro- 
hibitive to the essential industries; 

3. It is well known that a limited per- 
centage of palladium has a certain whitening, 
a well as hardening effect, on platinum, and 
together with rhodium, will replace from 5 
per cent. to 10 per cent. iridium, and form 
a perfect alloy for jewelry purposes; 

Why cannot such an alloy be called 
jlatinum? It is constituted of platinum 
metals only, it commands the platinum price, 
an it avoids the excessive use of iridium, 
hus preventing this latter metal from be- 
coming prohibitive and impossible for the 
«sential industries ; 

4. In all the arguments against palladium, 
ve have not found a single item, which is 
derogatory to the use of palladium, in 
limited percentages, for jewelry purposes. 
Our letter written to this effiect to one of 
the firms who have made propaganda for 
platinum-iridium only, has remained un- 
answered so far; 

». We publicly stated and advertised that 
our standard platinum settings contain about 

Per cent. platinum, iridium, rhodium, and 
ed cent. palladium, and except in a very 
hin “enm (probably not one order in a 
Phat, ) customers accept this alloy as 
ak num without question; therefore, we 

why should its use be stigmatized, un- 

¥, if it evidently meets with universal 
Satisfaction ; 

,& We are, like anybody else, against the 

riminate use of palladium for jewelry 

ponies we believe there should be a 

% in the should specify how far one can 

IS respect and not further; but we 

see why its legitimate use, where it 


constitutes improvement, should be made ob- 
noxious for practical purposes; 

7. The argument that palladium is lighter 
in weight than platinum does not answer 
the question, because platinum as well as 
palladium is sold by weight, and in this re- 
spect there is no advantage or disadvantage 
to either the buyer or seller; 

8. While palladium is at present about 
25 per cent cheaper than platinum in price, 
it has been during the war even higher in 
price than platinum, and from this point of 
view it can be considered that the platinum- 
palladium, as represented in the jewelry of 
the women cf America, is and has been a 
national asset in the time of war and an 
asset which does not cost our government 
any money; 

9. We are in favor of a law to restrict 
the use of by-metals to say 25 per cent., 
and any piece of jewelry can be called 
platinum if it contains at least 75 per cent. 
platinum itself and 20 per cent. to 25 per 
cent. platinum by-metals—whatever they are. 
If the percentage of platinum itself is less, 
then the restrictions as indicated in the pro- 
posed law, should commence; , 

10. It should be remembered that the 
jewelers are not the only industry interested 
in a good platinum stamping act, and we 
may expect to hear from the chemists, en- 
gineers and other essential industries in this 
regard; 

11. We do not see how a new law, as de- 
sired by certain jewelers, will actually help 
them in the way they want to be helped, if 
the law remains standing as proposed, viz.: 
“The word ‘Platinum’ shall not be applied 
to any article unless it consists of 950/1000 
parts of pure platinum or 950/1000 parts of 
pure platinum and iridium.” Now, suppose 
a man makes a ring but uses instead of five 
per cent. or 10 per cent. iridium, 95 per cent. 
platinum and five per cent copper; it is well 
known that this platinum-copper combination 
has the same effect as the five per cent. and 
10 per cent. iridium combination. 

Those manufacturers who make their 
rings out of platinum and iridium only, will 
have to compete with a ring made out of 95 
per cent. platinum and five per cent. copper, 
which has a lower intrinsic value than the 
present combination of 80 per cent. platinym 
plus iridium, rhodium and 20 per cent. 
palladium. 

Is the public better protected by throwing 
the doors open to a substitution of copper 
instead of the platinum by-metals, or is the 
public better protected by a law which per- 
mits the use of all the platinum by-metals 
in limited percentages, together with plati- 
num, as platinum, and excludes copper? 

12. If the law should be enacted as pro- 
posed, will it help the jewelry industry or 
will it not? It is proposed, that if a man 
wishes to use only say five per cent. pal- 
ladium, he must call his jewelry “Palladium- 
platinum”; now, a man might just as well 
use 90 per cent. palladium and 10 per cent. 
platinum and still call it “Palladium-plati- 
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num.” The only difference then will be, 
that. if the present law as proposed is 
enacted, it will protect a very limited num- 
ber of jewelers throughout the United 
States, whp desire to use platinum and 
iridium only; not because it is the best 
alloy, but because it is the most expensive 
alloy, while thousands of jewelers will be 
thrown open to illegitimate competition, by 
people who will take advantage of the law 
as now suggested by one faction, and use 
palladium indiscriminately hereafter, calling 
it nevertheless “Palladium-platinum.” 

In short, the situation thus created would 
be worse than ever before. 

We are convinced of the correctness of 
our position as above, because we publicly 
announced five or six months ago that our 
platinum findings, rings and settings today 
contain 80 per cent. platinum plus iridium, 
rhodium and 20 per cent. palladium, and in 
not one in a hundred orders which we re- 
ceive continuously, do our friends specify 
the use of platinum and iridium only. As 
a matter of fact, they accept our alloy as 
described above, without question, as the 
most satisfactory which can be had for the 
purpose. 

Without prejudice to our neutral position, 
we present our views for the consideration 
of all those interested in obtaining a good 
Platinum Stamping Law. 

Very truly yours, 
Baker & Co., INc., 
By Charles Engelhard, treasurer. 








A Novel Ear Ornament 





UR French contemporary, Le Grand 
Négoce, in its April issue, contains a 
drawing of a novel conception cf an ear 
ornament. It is something quite apart from 
the pendant, and is the invention of M. E. 

















A PARISIAN EAR ORNAMENT 


Chiladi, a well known designer of Paris, 
France. 

The design has been registered at the 
Tribunal de Commerce of the Seine. It is 
claimed to be both light and decorative, and 
is held on te the ear-lobe bya little bridge, 
as the drawing clearly discloses. 


Sa 











Arthur H. Lee has purchased the jewelry 
store of M. Keller, 289 Main St., Spring- 
field, Mass. 
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We use Platinum and Iridium 
exclusively. 
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The News from England 





Optimism Prevails in Diamond Market—Public May Be Given Chance to 
Buy Stock in Brighton Diamond Cutting Plant—Gold Mining in the 
Rand—Latest Jewelry Fashions 














Lonpon, June 5.—Although business in 
the diamond market here and at the conti- 
nental centers has not been quite so good 
the last month optimism prevails, since a 
large number of American buyers are now 
converging on the diamond buying marts of 
Europe, particularly Amsterdam and Ant- 
werp, and some big business is anticipated 
this month and next. The demand for the 
past week or two has been better than dur- 
ing the early part of May. Buyers still are 
scouring the markets for small double-cuts 
and eight-cuts and prices are stiffening in 
these goods. There has been a 10 per cent 
rise in workmanship and this chiefly affects 
the small stones. In the market for méleés 
activity has fallen off slightly. The demand 
is now more active in larger stones in half 
hoop sizes while there is a very pleasing en- 
quiry, mostly from America, for well-made 
brilliants of from two to three carats. The 
American demand, as usual, is proving the 
backbone of the diamond industry, the local 
diamond trade not being nearly so good. 

* * 

In connection with the proposed opening 
of the old Brighton diamond cutting and 
polishing works established by Sir Bernard 
Oppenheimer in England a few years ago 
and closed owing to the diamond slump, it 
is understood the public may be given the 
opportunity of acquiring shares in the new 
company that is to be formed under govern- 
ment supervision. An issue of debentures, 
guaranteed by the government, is to be 
made. Some definite details as to the re- 
sumption of the Brighton -diamond cutting 
industry and the re-absorption of the ex- 
service men who were trained as cutters and 
polishers are to be announced shortly. 

* + * 

The general situation in the diamond in- 
dustry throughout continental Europe con- 
tinues good. Headway continues to be made 
slowly and the factories are gradually in- 
creasing their output and absorbing unem- 


Ployed cutters and polishers. Unemploy- 
ment figures in Holland, France and 
Switzerland are gradually improving. 


French workers have obtained a 10 per cent 
increase, 
* * * 


Caution in the basic calculation of the 
Value of Rand gold mined during the last 
nine months was advised by Sir Lionel 
Phillips in his interesting speech at the Cen- 
tral Mining meeting here this week. The 
Possibilities of improved results from the 
Rand gold mines were discussed. Statistics, 
said Sir Lionel, showed that the average 
Profit per ton milled during the last nine 
months was 7s. 10d. (slightly under $2). 
He suggested that it would be wiser to base 
calculations on the standard value of gold 
which would reduce this profit to 5s. 8d. 
($1.41) Per ton milled. There was no con- 
wd improved efficiency, he thought. 

he tons handled per native working under- 


ground per month were 20.1 for the last: 


four months of 1922 against 18.4 for the 
corresponding period of 1921. The number 
of white men working underground per 
1,000 tons handled monthly was 3.20, against 
4.54 a year ago. 
* ~~ .s 

Square cut gems for rings are now 
fashionable this side and the exclusive Lon- 
don jewelry stores are displaying this style 
of stone set in platinum. The square cut 
gem also is becoming fashionable in bracelet 
wear. Brooches of conventional design and 
comprising diamonds and black onyx are 
very popular just now. Bar pins are 
modeled on straight lines with square-cut 
stones for ornamentation. Bracelets de- 
signed on similar lines are set in linked plati- 
num, The Duchess of York’s sapphires 
still hold pride of place in the jewelry stores. 
A new design in pendants and bracelets this 
side is attracting a lot of attention. The de- 
sign is a combination of engraved opaque 
crystal, chip diamonds and platinum. Some 
of the west-end jewelry shops are display- 
ing a tiny fruit bowl of this crystal with 
curved handles of platinum and containing 
smooth-surfaced “fruit” of emeralds, sap- 
phires and rubies. Altogether an artistic 
and attractive, if expensive, trinket. The 
fashionable hat ornament this Summer is 
the arrow. It varies in length from one to 
three inches and is done either in pure silver 
or in platinum, the majority being inset with 
chip diamonds at head and tail. For the 
more expensive taste there are sapphires and 
onyx. Double-headed pins also are being 
worn on hats and waists, the media in these 
being chiefly onyx or carved jade and am- 
ber, the onyx and jade being used at either 
end. Women took to the arrow ornamenta- 
tion last season. They found it a utility as 
well as a decorative piece for arranging 
veils and lace draperies, and its popularity 
this season seems unabated. The tendency 
for square-cut designs in gemwork is seen 
in such articles as wrist watches. Whether 
of gold, silver or platinum set with sapphires,, 
onyx or diamonds, the wrist watch is now 
modeled on square lines. Where not square 
they are oval. A new idea here is to have 
the watch hanging from a black moire rib- 
bon, jewel-trimmed, and fastened to the 
dress by a jeweled pin that matches the 
general design. 








Farmer & Long, successors to Biber’s 
Jewelry Store, Spartanburg, S. C., are 
trying out a novel advertising scheme. In 
one of their windows they have an eight- 
day clock, on the face of which is printed 
the roster of the high school graduates. 
The boy or girl on whose name the minute 
hand rests when the clocks runs down will 
receive a gold watch. The face of the clock 
is about a yard in diameter, made large in 
order that a considerable number of names 
may be written in legible characters around 
the rim. The clock was started so that it 
will run down on the eve of graduation. 
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JEWELRY ORDINANCE UPHELD 


Akron Jewelers Interested in Result of Test 
Case Under New Local Law 


Akron, O., June 14.—Much interest was 
aroused among Akron merchants, and 
jewelers in particular, this week when it 
became known that Judge Scott D. Ken- 
field in Common Pleas Court had handed 
down a decision that scored a victory for 
the municipal ordinance controlling jewelry 
auctions. 

The ordinance originally drafted and in- 
troduced into council about a year ago by 
the Akron Merchants’ Association, provides 
that before anyone can conduct a jewelry 
auction he must be established as a reput- 
able jeweler in the city for one year. Also 
it provides that no one can conduct an 
auction sale for a period of longer than 
30. consecutive days during any one 
year, 


The Merchants’ Association followed a 
similar ordinance of the city of Baltimore 
where its constitutionality was also ques- 
tioned, taken into court and upheld. 

The case on which Judge Kenfield ruled 
was régarded as a test of the ordinance’s 
constitutionality here since it originated in 
an attempt of a local jeweler to obtain a 
second license to continue his auction after 
the first one of 30 days had run out. He 
was refused continuation but in turn re- 
fused to stop the auction. Police power 
established by the ordinance was appealed 
to and the jeweler’s reply was a request 
for an injunction against this action. 

Now that it has been shown that the city 
was entirely within its rights in passing 
the law and applying its police powers, 
jewelers feel that they have a protective 
instrument at their command. 

The ordinance protects the buyer of 
jewelry by preventing a license being issued 
to anyone who has not been a reputable 
jeweler of the city a year. It is possible 
that the fight over the jewelry auction 
ordinance is not over. It is reported that 
the loser of the first stage of the fight has 
signified his intention of appealing the case 
immediately. However, local merchants 
and legal authorities feel from the example 
of the Baltimore case which was fought 
through the highest courts and sustained, 
and the first victory of the Akron ordinance, 
is a sign of its validity and look for it to 
continue meeting sustainment even if car- 
ried to the Supreme Court. 











“On Memorial Day (May 30), C. A. 
Whiting, president of the Whiting & Davis 
Co., Plainville, Mass., was host at the new 
recreation building which the Whiting & 
Davis Co. presented to its employes last Feb- 
ruary, for use by the Whiting Club, whose 
membership is composed of Whiting & Davis 
employes, to all of the patriotic organiza- 
tions of Plainville. There were 350 guests 
present during the day, including members 
of the local American Legion and Veterans 
of Foreign Wars Posts, the local G. A. R., 
Daughters of the American Revolution, and 
other patriotic organizations. Dinner was 
served, and an entertainment followed in the 
evening. During the day ice cream and 
refreshments were served to all of the school 
children of Plainville.” 
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There is no better imitation pearl made than “Orienta.” 

It is made for high grade jewelers exclusively. 

In selling “‘Orientas”’ he is sure that his customer is buying satisfac- 
tion and receiving intrinsic value, because ‘‘Orientas” are honestly 


made and honestly merchandised, each 
Hear x 


grade being exactly as represented and 
fully guaranteed. 65 Nassau St., New York 


a hiinindiind mbm ~drndnd dade 
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Production of Platinum and Allied Metals in 1922 














CRUDE PLATINUM 


WASHINGTON, June 15.—Reports of 
placer miners made to the Department of 
the Interior through James M. Hill, of the 
Geological Survey, show that in 1922 there 
was produced in the United States 968 
ounces of crude platinum, which sold for 
$105,000. Of this quantity Alaska pro- 
duced 39 ounces, California 876 ounces, 
and Oregon 53 ounces. Refiners reported 
purchases of crude platinum as follows: 
Alaska, 34 ounces; California, 918 ounces; 
Oregon, 95 ounces; Idaho, seven ounces; 
Washington, four ounces; a total of 1,058 
ounces. Purchases of foreign crude plati- 
num in the following amounts were re- 
ported by refiners; Canada, 12 ounces; 
Colombia, 53,385 ounces; Russia, 10,085 
ounces; a total of 63,482 ounces. The total 
purchases of crude platinum reported by 
refiners, including domestic and foreign, 
amounted to 64,540 ounces. 


NEW REFINED PLATINUM METALS 


Reports from refiners indicate that in 
1922 the quantity of new platinum metals 
recovered was 1 per cent. greater than in 
1921. There was a small increase in the 
quantity of platinum and osmiridium re- 
covered but a decrease in the quantity of 
palladium, iridium, and the less used plati- 
num metals. Of the new metals recovered 
in 1922 about 3,373 ounces, or 6 per cent., 
is believed to have been obtained from 
domestic material. 


SECONDARY PLATINUM 


Platinum metals recovered from scrap 
and other old material. form a large part 
of the supply. The total quantity thus re- 
covered in 1922 was less than one per cent. 
greater than that recovered in 1921. 


SEconpARY PLaTINUM METALS RECOVERED BY 
REFINERS, IN Troy OUNCES 


Platinum Palladium Iridium Total 
re 40,378 1,795 3,410 45,583 
See i¥i-eowe 54,545 3,467 3,504 61,516 
BBOe sevises 51,255 3,100 3,355 57,710 
Tee eb canes 39,131 4,887 1,776 45,794 
ee 40,062 4,193 1,937 46,192 
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siderable increase, as compared with stocks 
at the end of 1921. 
Stocks oF Piratinum Metats 1n HAnps oF 
REFINERS, 1920-1922, 1n Troy OuNcEs 


Palla- All 
Platinum Iridium dium Other 
OU 5 daehace 46,747 4,196 16,565 
i eee 38,514 4,991 21,042 ae 
BUEE Bececeed 41,900 7,559 24,975 1,583 





ANTWERP IVORY MARKET 








Second Quarterly Sale May 2nd and 3rd, 
Marked by Large Demand and High 
Prices, Reports U. S. Consul 


Wasuincton, D. C., June 15.—Keen 











ConsUuMPTION OF PLATINUM IN THE UNITED StaTEs, 1921-1922, py INDUSTRIES, In TRoy OUNCES 











Industry Platinum 
1921 
ERECT FET EEE 12,273 
NONE i hrgicik ocak 008 a1aa ninlee Ree 20,574 
I ik iin. Whigs ao Bios vec Aa 13,181 
DIS dich a iies-chdnen eee mene ws 101,258 
PR sb dseeainstontenene 3,791 
ED asc w4ehee cov seurenan 151,077 
1922 
EE cate busecacnereernaen 8,834 
PI SS avevebeemelnss or rvaae 24,988 
pS eee re eee ee 11,651 
PS 6 itv eee 6 Khe kabsceenses 108,527 
pn Perr ee 2,838 
EE pacar edt aeaarwes 156,838 



































Iridium Palladium Total 

34 45 12,352 7.02 
1,003 7,626 29,203 16.58 
75 8,501 21,757 12.35 
2,367 1,265 104,890 59.55 
3,938 217 7,946 4.50 
7,417 17,654 176,148 100.00 
172 458 9,464 5.02 
1,537 2,735 29,260 16.12 
83 5,535 17,269 9.71 
2,588 9,852 120,967 66.65 
1,064 636 4,538 2.50 
5,444 19,216 181,498 100.00 








CONSUMPTION 


The total consumption of platinum metals 
in the United States in 1922 was 181,498 





New Pratinum MeEtats RECOVERED 


By REFINERS, IN Troy OUNCES 





Platinum Palladium Iridium Osmiridium Other Total 
rere ere 54,399 4,024 210 1,301 122 57,718 
EE. WalesiGaendes4a4ae 40,220 3,807 286 581 1,026 56,370 
ae 36,015 4,309 418 409 393 41,544 
BE ie acai wales soi 51,791 2,686 401 403 279 45,109 
BE Gs sevias dats ne 54,142 1,943 465 539 326 59,753 

IMPORTS troy ounces, an increase of about three per 


Refined platinum metals are imported in 

considerable quantity, as well as crude 
platinum, which is bought by domestic 
refiners. As is shown by the following 
table, the total imports increased a little 
over six per cent. 


cent. as compared with the consumption in 
1921. 
STOCKS 
The stocks of platinum metals in the 
hands of refiners at the end of 1922 were 
76,017 troy ounces, which represents a con- 





Pratinum METALS IMPORTED FOR CONSUMPTION IN THE UNITED States, 1921-1922 


Platinum or crude platinum and unmanufactured products, 
My TATE; GNBELE, WiFl. 5. .3000c00scenessedens 
tinum, manufactured products, vases, retorts, etc 


Iridium 


smium 
Palladium 
Rhodium 
Ruthenium 


a 


aJan. 1 to Sept. 21, 1922. 


the value of $6,947, quantity not given. 


ee 


ee 











1921 1922a 
een TE a A ‘ 
Quantity Quantity 

(Troy (Troy 

Ounces) Value Ounces) Value 

err 61,941 $4,135,235 72,410 $5,575,829 
phasis 76 628,524 366 050,989 
eer 1,345 277,597 1,129 149,555 
suet 2,603 296,277 1,726 194,678 
stents 161 13,239 743 54,896 
sexe 11,348 629,965 6,835 375,296 
antes 609 53,359 78 12,885 
pwede 152 4,268 50 2,673 

78,235 $5,438,464 83,337 $6,414,801 


bIncludes 13 ounces wire, valued at $14,404, imported under 15 per cent. duty, and “all other” to 


¢Includes 348 ounces of wire, valued at $41,441, imported under 15 per cent. duty, 18 ounces of 


vases, valued at $2,813, and “all other” to the value of $6,735, quantity not given. 





























competition for all kinds of ivory except 
solid scrivalloes featured the second 
quarterly ivory sales at Antwerp May 2-3. 
Prices for large and medium sized teeth 
were firm and registered a slight increase, 
reports Consul George S. Messersmith, at 
Antwerp, to the Department of Commerce. 
Prices of heavy bangle and billiard teeth 
remained at the level of the previous sale, 
and there was a decrease in the prices of 
light bangle and billiard teeth and for 
hollow scrivalloes of from two to five per 
cent. Some solid scrivalloes were sold for 
prices 10 per cent. below those of the last 
sale. Prices of other ivory were from 2 
to 5 francs above those of the last sale for 
large teeth, and remained unchanged on 
other varieties. Prices for rhinoceros and 
hippopotamus teeth were high. 

Of the 86,909 kilos offered at the sale, 
83,253 kilos were sold, including 57,962 
kilos of hard Congo; 3,840 kilos of soft 
Congo; 5,626 kilos of Angola; and 14,637 
kilos of Central Africa. Stocks at present 
total 32,000 kilos. 

Sales at the second quarterly sale last 
year totaled only 65,817 kilos; in the second 
sale in 1921, 71,976 kilos; and in the second 
sale in 1920, 92,200 kilos. Stocks on hand 
following the second quarterly sale last 
year totaled 31,500 kilos; in 1921, 169,000 
kilos; and in 1920, 65,000 kilos. 








A. Goetschel & Co., Shreveport, La., re- 
port that a watch which was left with them 
for repairs has mysteriously disappeared 
from among other watches which had been 
placed in a safe ready to be delivered. The 
concern is at a loss to understand how this 
watch was taken and are making an investi- 
gation. 
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Annual Outing of Boston Jewelers’ Club 





Cold Weather No Handicap to Merrymakers Who Attend Thirty-fifth 
Spring Frolic at Pemberton 














anneal 


Boston, Mass., June 14.—Yesterday the 
members of the Boston Jewelers’ Club took 
what seemed like a trip to the Polar regions. 
It was really the 35th annual Spring outing, 
but the month of roses failed to touch the 
air with that warmth which, according to 
the almanac, the sun should have provided. 

Most of the members made the journey to 
Pemberton by boat, but an east wind right 
off the icebergs that lay out to sea swept 
across the harbor and made the engineroom 
the most popular resort on the Betty Alden. 














F. R. HOLLISTER, PRESIDENT 


A few MacMillans and Shackletons and 
Pearys there were on board, who were able 
to remain on deck and brave the icy blasts, 
but they were fortified with stout ulsters or 
other thick overcoats. 

“Have we reached the North Pole—I mean 
Pemberton—yet ?” one jeweler asked the fire- 
- as the latter fed the furnaces with more 
coal, 

_ But having reached their destination the 
jewelers, by their conviviality and sunny dis- 
Positions, quickly drove the chill out of the 
air. Soon there was nothing in the wind but 
the warmest shouts of greeting. And, as if 
im response to this display of geniality, the 
sun broke through the clouds of smoke which 
enveloped the scene from distant forest fires. 
For hours thereafter the atmosphere, literally 
and figuratively, hovered around 72, and in 
places it seemed to reach as high as 90; that 
8, m spots where the jewelers crowded 
around card and crap tables in the inner re- 
cesses of the huge hotel near Pemberton Inn, 
the headquarters of the outing. 

Shortly after the first contingents of 
Jewelers arrived limousines began to pull up 
at the door, bringing other jewelers from 
far and near, so that by four or five o’clock 
the main body of excursionists all registered 

Present.” President Hollister, Secretary 
Kerr and other officials were on hand early 





so as to extend the hand of welcome to the 
visiting jewelers, who numbered upwards of 
200, one of the largest crowds ever to turn 
out for such an affair. 

Having secured their badges and regaled 
themselves in sundry ways, either from the 
hip or from a small room in the hotel, which, 
according to a sign outside, dispenses soda, 
ice cream and cigars, the members broke into 
small groups and joined in the games at the 
larger hotel, or watched the tennis tourna- 
ments, or wandered down to the edge of the 
sea to inhale the ozone. 

For an hour or two this kind of recreation 
was kept up, when another steamer arrived, 
loaded to the gunwales. A brass band 
struck up, the siren shrieked and thousands, 
it seemed, of Masons swarmed on to the 
grounds. They were on their way to Nan- 
tasket, but stopped off at Pemberton long 
enough to swallow down a shore dinner. 
Into the Inn they marched and apparently 
devoured everything in sight. It looked as 
if the Inn would never hold them, but some- 
how they managed to pack in. This neces- 
sitated the jewelers being crowded into a 
small section of the great dining hall. But, 
no matter! Around 6:30 the signal was 
given for the jewelers to file into the hall, 
the orchestra played for all it was worth, 
and, after considerable shuffling around, the 
jewelers finally managed to get. seated, 
though many of them were somewhat re- 
stricted for elbow room. 

While the waiters were circulating around 
with the dishes and edibles, which, by the 
way, were of the best, though somewhat slow 
in reaching the tables, many of the jewelers 
whiled away the time on the dancing floor in 
the center. The jewelers excel in the art of 
dancing and gave the onlookers rare exhibi- 
tions of their skill. Amos Blackinton, with 


his customary good humor, led the orches- - 


tra at times, which gave a zest to the music. 

Soon after the feasting began President 
Hollister, amid the uproar which usually ac- 
companies these outings, extended a hearty 
welcome to the jewelers, at the same time 
apologizing for the slight confusion in the 
service of the dinner, owing to the extra de- 
mands on the cuisine caused by the hungry 
Masons. But the clams were fine, the chow- 
der rich, the lobster large and tasty, the 
chicken, fried potatoes, asparagus done to a 
turn, and the ice cream, cakes, etc., most 
tempting, even to the jadiest of appetites. 
Everything more than compensated for the 
slight delay in delivery. 

Above the din President Hollister an- 
nounced that “we have with us tonight” 
Col. Harry L. Brown, past president of 
the club; James Blake, for several 
years a president of the club, and other nota- 
bles in the jewelry trade. There was a gen- 
eral demand for speeches from these, but as 
all speechmaking is barred on such occasions, 
they simply rose and bowed their recognition 
of the compliment and call for speeches. 

All through the dinner the orchestra 
played popular songs, in which the jewelers 
joined, while small groups interjected with a 
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strain which emphasized the information that 
“we have no nips upon our hips.” There 
was some doubt about the veracity of this 
assertion. But let that pass! So the merri- 
ment continued long after the dishes had 
been cleared away, each hour growing 
warmer and thicker with the mirth and high 
spirits of the jewelers. Wherever do they 
get such energy and boisterousness? 

Well, no matter how good the play may 
be, the curtain has to ring down some time. 
Just after 10, when darkness had long hung 
over the harbor, the Old Colony pulled up at 
the wharf; the jewelers, still bubbling over 
with jollity, got aboard, expecting to get an- 
other “cooler” as they made their way Bos- 
tonwards. But the Old Colony hung around 
for at least 20 minutes. Nobody seemed to 
know why. Then there was another stam- 
pede. The Masons, having had more fun at 





ALBERT R. KERR, SECRETARY 


Nantasket, had made the return journey by 
trolley to Pemberton and rushed onto the 
boat. Seats were at a high premium. There 
was no standing room. Everybody remained 
inside, the heat radiators were turned on, 
the captain rang full steam ahead and the 
Old Colony nosed for Boston. 

With their customary grace and geniality 
all the officers attended to their official duties 
and made of the affair one long to be re- 
membered by all those who had the happi- 
ness to attend. 

Half an hour of the time was taken up 
by the photographer, who assembled the 
jewelers on the green and took two pano- 
ramic films, but for some reason failed to 
return later with the proofs. Just what 
happened to the pictures none of the jewel- 
ers know, but many the next day telephoned 
THE JEWELERS’ CiRCULAR, who for once was 
obliged to report that he did not know. 








T. J. Colling, a jeweler at Blytheville, 
Ark,. has sold his business and lease to Dr. 
J. L. Guard and brother, T. E. Guard of 
Equality, Ill, who will take charge of the 
store about the second week in July. Dr. 


Guard is a member of the legislature in his 
State and as scon as the session closes he 
will move his family to Blytheville. 
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Bernhardt Jewels Put Up at Auction 





Earrings, Rings, Brooches and Other Possessions of the Great Tragedienne 
Reported in Good Demand at Paris Sale 
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Paris, June 5.—A forward copy of a pecu- 
jiarly human document is available for cer- 
tain favored persons in Paris today. It is 
the catalog of the articles of jewelry, espe- 
cially made for the great tragedienne, Sarah 
Bernhardt, for wear at the theater. This 
part of her belongings, with her pictures 
and some stage furniture, will be put up 
at auction in Paris next week and tourists 
from all over Europe are crowding to the 
French capital, or sending orders to com- 
missioners or friends to secure some small 
souvenir of the genius among women. 

There are 109 lots of theatrical jewelry in 
all, and naturally they vary very greatly 
in value. Much in her magnificent sets of 
ornaments, is of course artificial, even if 
she had the original brooch or ring at home, 
the dressing-rooms at the theater, the sleep- 
ing car on a long journey across Europe 
or through the United States, are not the 
best of places for keeping really valuable 
jewels. It was much better, said “Sarah, 
as she was farhiliarly calied by the French, 
to merely take the replica on tour and keep 
the original in the bank. 

Many articles of jewelry worn in Sarah’s 
different roles were gifts from friends and 
admirers, otherse were made to order for the 
actress, who had a very strong feeling for 
what was the right thing to go with a gown 
and with the character of the woman she 
was impersonating. Thus we often have a 
choice of jewelry that is true to the epoch 
and the personage, rather than a specimen 
of “Sarah’s” taste, individually. 

Sarah Bernhardt was -a sculptor as well 
as a tragedienne and thus was keenly alive 
to form. Nine rings, in her collection, are 
of interesting shapes, one, made in the In- 
dian fashion, is in wrought gold, with pearls 
and with a single big ruby. Another ring 
sparkles with diamonds, pearls and sapphires, 
all artificial. A third ring is ornamented 
with an immense rosace, while a double 
ring has two amethysts, one in the center 
of each hoop. Another takes form of a 
cameo, encased in beaten iron. 

There are only six pairs of earrings, one 
of these is a pendant made of pearls, tur- 
quoises and garnets. Two pairs are in the 
ancient “Creole” mode, that is the latest 
thing in Paris today again. In filigree 
work, the first pair in gold is sure to be 
run up at the auction, while the second pair 
is in wrought gold. 

Sarah Bernhardt has left 13 lots of brace- 
lets. Two are in the form of serpents, the 
first in turquoises, the second tortoise shell. 
Other bracelets have the heads of queer 
animals, while others again are made of 
squares of enamel with flowers, ornamented 
with different gems. One of the bracelets 
to be worn at the top of the arm is formed 
of pearls and emeralds. Among ‘others 
there is a rigid Indian bracelet in wrought 
copper; a beaten silver ornament and an- 
other composed of silver plaques covered 
in tiny stones, the plaques being held to- 
gether by slender silver chains. 


There are only five brooches, one in gold 
and silver combined, forms her name and 
pet device “Quand meme:” One of these 
lots consists of a brooch made of immense 
diamonds and eméralds (all artificial) with 
a pair of earrings to match. One big brooch 
is formed of a four-leaf clover with a 
turquoise in the center, surrounded by 
diamonds. A diadem of Hindu shape, of 
gold incrusted with turquoises’ and pearls, 
is surmounted by three immense (false) 
pearls. A grey velvet cap is decorated with 
an opal, while ornaments with opals, ame- 
thysts and turquoises trim the headdress. 
Two immense ornamental hair combs are 
in filigree work, while another has a mother 
of pearl ornament. 

The actress left 39 theater belts, most of 

them masterpieces of design and execution, 
studded with gems. Turquoises were evi- 
dently first favorites, 10 of the belts being 
ornamented with the blue stones. In several 
coral is largely used, as, of course, it suited 
the dark complexion of the tragedienne. She 
possessed several Egyptian belts formed of 
scarabs, linked up with chains, the center- 
piece being a big scarab. There is an ec- 
clesiastical belt, formed of silver plaques, 
engraved in biblical scenes, joined by silver 
chains. Another is made of oriental coins, 
and another again of two serpents in copper 
intertwined. Other belts are formed of 
cameos linked together. 
' There are 14 necklaces altogether, some in 
antique medallions in bronze and _ silver, 
others in coral, in blue enamel, in. silver, 
in diamonds, in emeralds and in garnets, 
respectively. One large necklace is formed 
of balls of red coral, with violet crystal 
balls placed alternately with the red, the 
whole closed with a large agate. A white 
jade motif hangs from the necklace. 

Half a dozen ornaments for the bodices ot 
her theater gowns are also being sold, one, 
for instance, is formed of 18 metal plaques 

in filigree work, ornamented by coralline. 
Another is formed of a huge opal in the 
center of a piece of beaten metal, from 
which hang chains decorated with precious 
stones. 

A bejeweled flask and two bejeweled 
daggers used in her different roles, complete 
the lots of jewelry being up at auction 
at the first sale. There are to be other 
sales, when her personal ornaments will 
come under the hammer. It is difficult to 
say whether the theater gems or the personal 
belongings of the great tragedienne will be 
more hotly disputed. Some people desire 
to remember her as an artist, some as a 
woman. While much of the stuff put up on 
the first occasion has little beyond a senti- 
mental value, no one doubts that prices will 
soar tremendously. There is hardly any- 
one in the world who will not be glad to 
possess something that was once used by 
Sarah Bernhardt. Some objects will also 
be acquired by the antique shops, as models, 
for there is no doubt that quite a number 
of forgeries of jeweled daggers and other 
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‘distinctive objects, purporting to be the 


former possessions of the actress will soon 
be on the market. The various ornaments 
are too varied in character to start new 


‘ fashions, being made to suit role and epoch, 


otherwise a “Sarah” fashion in rings, 


‘brooches and other ornaments might be 


looked for in the near future. 








WATCH MAY SOLVE MYSTERY 
Can Any Jeweler Give Information as to 
Timepiece Found Beside a Woman’s 
Skeleton at Butte, Mont. 


Can any jeweler give information as to 
the owner, at any time, of a Dueber-Hamp- 
den watch, the Dueber case number being 
121115 and the Hampden movement, 194894, 
If so he is requested to send information at 
once either to the editor of THE JEWELERS’ 
CIRCULAR or to the editor of the Daily Post 
of Butte, Mont. This information may help 
clear up a mystery surrounding the finding 
of the skeleton of a woman which has now 
been interred in an unmarked grave in the 
Mountain View Cemetery located in 
Butte, 

The remains of the woman were dis- 
vovered May 28 at which time was also 
found a note saying, “Please, please leave 
my body where you find it.” Who she was, 
what she was, how or when she came to 
her death has been a subject of considerable 
mystery and a watch bearing the above 
numbers which was found in the disinter- 
grating imitation leather vanity case near 
the corpse is the only clue that the authori- 
ties can follow up at the present time. 

From the records of the Dueber-Hampden 
concern it was learned that this watch was 
originally sold to the E. D. Vosbury Co., 
Binghamton, N. Y., Sept. 28, 1883, but this 
concern went out of business 15 years ago. 
Inquiry in Binghamton seems to indicate that 
the watch was sold to Mrs. Sarah Van 
Orwick 25 years ago who disappeared while 
on a trip to Chicago, thus introducing a 
second mystery in the case. 

But it is hoped that some information may 
be obtained from the jewelers who repaired 
this watch at a later date, as it is found to 
bear 14 numbers which are believed tc be 
repair-marks of various dealers. The series 
of these numbers begins with 9192 and in- 
cluded in them are the following: 8674-C, 
7204-C, 453, 900, 934, 1731 or 1881, 281, 
2926, 3144, 4164, 227-C, 362 and 6033. Any 
reader of THE JEWELERS’ CrrRCULAR who 
recognizes any of the above as having been 
used by him is requested to look up his 
records and if possible determine whether 
he repaired the watch in question and if so 
to communicate either with the Butte Post 
or THE JEWELERS’ CIRCULAR at the earliest 
possible moment as this information is 
essential. 








Silver and plated ware, as well as watches 
and clocks, are being sought by a firm in 
Adelaide, Australia. The same concern also 
wishes to secure an agency for these classes 
of goods, Anyone interested should com- 
municate with the Bureau of Foreign and 
Domestic Commerce af Washington or any 
of its branches and make reference to file 
No. 6,633. 
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(CULTIVATING your diamond business at every opportunity results in many profit- 

able sales that you would not make otherwise. With our Diamond service at your 
command you can always keep your Diamond stock complete. Now that we are in 
our new quarters, we are better prepared than ever to serve you promptly. Squares, 
Emerald cut and Marquise Diamonds always on hand. 


170 Broadway, New York 


(Suite 306-307) 
AMSTERDAM, 9 Tulpstraat PARIS, 12 Rue de la Victoire ANTWERP, 76 Rue du Pelican 
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PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 
The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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SILVER BUYING ENDED 





Mint to Close Books June 15 to Offers 
Probably for Two or Three Years 


WASHINGTON, June 14.—Director Scobey 
of the Mint will close the Treasury 
books at 4:30 Pp. M. tomorrow, to all 
offers of silver for purchase by the Gov- 
ernment and, it was officially stated tonight, 
no further tenders are likely to be accepted 
for two or three years. 

Actual Treasury purchases of silver 
ended June 1, when offers estimated at 
200,000,000 ounces had been received under 
the Pittman Act. Since the offers all were 
on the basis of estimates Mr. Scobey had 
no way of ascertaining definitely whether 
the amount required by the law would be 
entirely filled. Consequently he has con- 
tinued to receive and file offers. 

If more is required than was bought on 
the estimates prior tc June 1 it will come 
from the tenders made after that date in 
the order in which they were received 
The director does’ not believe, however, 
that much more will be required. 

The 200,000,000 ounces purchased are to 
replace the silver loaned by the Treasury to 
Great Britain for use in India during the 
war. When that bullion is again in its 
yaults the Government will be out of the 
silver market. Officials believe the Treasury 
will have no further need for additional 
stocks for several years. 











Plans for Annual Convention of Washing- 
ton Retail Jewelers’ Association to Be 
Held at Seattle July 25-26 


SEATTLE, 'Wash., June 13.—The program 
for the 11th annual convention of the Wash- 
ington Retail Jewelers’ Association, which 
will be held at Seattle July 25-26, during 
the week of the Pacific. Northwest Mer- 
chants’ Convention and Products Exposition, 
has been completed. The Seattle Retail 
Jewelers’ Association will be host to the 
State jewelers and convention headquarters 
will be the Hotel Gowman. The officers 
of the Seattle association are: Albert B. 
Jones, president; Thomas J. Cassutt, vice- 
president; L. W. Suter, treasurer, and Ed- 
ward N. Phelan, Retail Trade Bureau of 
the Seattle Chamber of Commerce, secre- 
tary. Officers of the State association are: 
A. J. Sartori, Spokane, president, and G. 
Noyes Talcott, Olympia, secretary-treasurer. 
Albert B. Jones, Seattle, is district repre- 
sentative of the American Horological 
Institute. 

Speakers on the program are Mayor 
Edwin J. Brown of Seattle, President A. J. 
Sartori of the State association, M. C. 
Wallgren Bellingham, delegate to the 1922 
National convention; Dr. W. J. Hindley, 
educational director, Washington State Re- 
tailers’ Association; Dean Stephen I. Miller, 
expert economist, University of Washington, 
who will speak on “The Jewelry Business 
fom an Economic Point of View”; M. J. 
Carrigan, director, tourist department, 
Seattle Chamber of Commerce; Henry W. 
Stohiton, display expert; S. Friedlander & 
Son, who will give a graphic lecture on 
Window Trimming,” assisted by Frank 
Maxwell, display manager, Frederick & 
Nelson; Albert B. Jones, who will tell of 
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the work of the “Horological Institute” ; 
A. J. Sartori, on “The Advisability of Con- 
centrated State Action on the Part of the 
Retail Jewelers,” and Nathan Eckstein, 
prominent Seattle business man, who will 
expound “Eckstein’s Theory” on business 
ethics. 

Delegates attend a showing of 
“Americanus,” monster pageant at the Uni- 
versity of Washington stadium, as guests of 
the Pacific Northwest Merchants’ Associa- 
tion, and will be entertained at a special 
night at the Merchants’ Exposition. Ban- 
quets will be held at the Hotels Gowan and 
New Washington, with Seattle retail jewel- 
ers playing host, and a special luncheon will 
be given visiting delegates at the New 
Washington with Seattle wholesale and 
manufacturing jewelers acting as hosts. The 
fact that the jewelers’ convention will be 
held at the same time as the merchants’ 
convention and northwest products exposi- 
tion is expected to stimulate interest in the 
meeting and increase the attendance. 


will 








Milwaukee Jewelers Will Enjoy July Out- 
ing at Wolff's Island 

MitwavukeE, Wis., June 16.—Invitations 
will be extended to the entire jewelry trade 
of Milwaukee to attend the annual stag pic- 
nic of the Milwaukee Jewelers’ Club, to be 
held at Wolff’s Island, several miles north 
of this city, the second week in July. This 
decision was reached at the monthly meeting 
of the club, Thursday night, at the Hotel 
Blatz. The meeting was the first under the 
new regime of officers elected at the May 
meeting, and was well attended and enthusi- 
astically conducted. President A. J. Hent- 
schel has appointed a picnic committee, con- 
sisting of Henry F. Stecher, chairman; Gus- 
tave W. Fuchs, Thomas Platzer, Henry 
Oberst and F. C. Buege. j 

The picnic will be held either on July 10 
or 12, depending upon ability to arrange for 
securing the outing place. Every retail, 
manufacturing and jobbing jeweler of Mil- 
waukee and the employes will be invited to 
the picnic, whether members of the club or 
not. At 9 o’clock on the morning of the pic- 
nic day, automobiles will assemble to carry 
the entire party to the island for one day’s 
fun and frolic. The committee is now work- 
ing on plans for an elaborate entertainment 
program and promises to have something 
doing every minute. Details will be available 
within a week or ten days, when the definite 
date is decided upon and invitations issued. 

The new officers of the club are planning 
to get every jeweler and employe in the city 
interested in its activities. The Thursday 
meeting being the last before the Summer 
recess, and until September there was no 
program. In the future, however, the meet- 
ings will open with a dinner and this will be 
followed by a business meeting and program. 
Speakers of reputation will be secured for 
each meeting to address the jewelers on some 
topic of interest to the trade. According to 
Oscar Knobla, secretary, it is planned to 
have the Illinois watch film, “The Making 
of a Watch,” which made a decided hit at 
the recent convention of the State associa- 
tion at Fond du Lac, as a special feature. 
This showing will be viewed by jewelers and 
their employes as an educational film. Non- 
members of the club will be invited to the 
meeting. 
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GET GEMS WORTH $2,000 


Massillon, O., Jeweler Robbed When Five 
Men Visit His Store 


MassiLton, O., June 14—A tray of 
diamcends valued at $2,000 was stolen from 
C. F. Von Kanel’s jewelry store, at 2.31 
P, M, Tuesday. 

There were three men in the store at the 
time and two just outside the door. One 
of the men asked Mr. Von Kanel about 
having a crystal put in his watch. While 
he turned his back to look for the watch 
one of the men reached over the counter 
and took the tray of diamonds out of the 
show case. After finishing the business 
with Von Kanel he and the four other men 
left the store. 

The theft was not discovered until 4 
P. M., when the police were notified. Mr. 
Von Kanel could not give an accurate 
account and description of the men al- 
though he noticed they were all small men. 

Five men answering their description 
were seen hurrying past the city hall at 3 
Pp. M. Tuesday. These men are believed by 
Police Chief Ertle to be the thieves. 
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Imports of Platinum and Allied Metals 
During March 


Wasuincton, D. C., June 14.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during March, indicate that the 
total value of platinum ores and unmanufac- 
tured platinum imported was $766,616. The 
value of iridium brought in during that time 
was $16,104, while osmium and osmiridium 
imported amounted to 208 troy ounces valued 
at $24,881, while rhodium and ruthenium 
coming here from other countries was worth 
only $7,046. 


The figures by countries are as follows: 
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Total value. .$16,104 $24,881 $71,548 $7,046 $766,616 








The bulk of her jewelry, the family resi- 
dence at 707 Pallister Ave., and a piece of 
property at Michigan Ave. and 5th St. 
are left to Mrs. Minna E. Heavenrich, a 
daughter, under the terms of the will of 
Mrs. Barbara Enggass, admitted to probate 
recently. Mrs. Enggass died on June 1. She 
was the widow of Adolph Enggass, founder 
of the Enggass Jewelry Co., Detroit, Mich. 
To her two sons, Clarence H., and Maurice 
A., she leaves her shares in the jewelry 
firm. 
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Kansas Retailers Hold Annual Convention 





Damage Caused by Flood Cuts Down Attendance but Interesting and 
Instructive Gathering Is Reported—Officers Chosen 














Emporia, Kans., June 14——The Kansas 
Retail Jewelers’ Association held its annual 
convention here on Tuesday and Wednesday, 
under the most discouraging circumstances, 
but with excellent, results. Emporia was in 
the district visited by more or less flood 
conditions; and within 100 miles were the 
districts hit hard by these floods. Roads 
were impassable because of the heavy rains 
and wash-out bridges; and many lines of 
railroads were blocked by washouts and 
damaged bridges. There were no trains 
northward from Wichita towards Emporia 
the day before the convention or during the 
meeting. Scores of retail jewelers could not 
get to Emporia if they wanted to, and other 
scores were kept at home by local disasters 
due to the flood, requiring their presence as 
good citizens to help relieve distress. 

Despite this situation, there were 13 retail 
jewelers of the State that managed to get 
to Emporia, and 13 wholesalers of Kansas 
City market risked tie-ups and danger to go 
there also. It was a splendid convention af- 
ter all, with such speakers on the program 
as were able to be present delivering ad- 
dresses full of meat and practical help, and 
with round-table discussions producing the 
most valuable kind of material. 


Tuesday 

The convention opened Tuesday morning 
with Robert Shipley, Wichita, president, in 
the chair. Mr. Shipley had come to Em- 
poria ‘Sunday to “look over the situation” 
with J. J. Jones, secretary, whose home is 
in Emporia. They found that roads were 
open in some directions. On Tuesday morn- 
ing 11 retailers were on hand from outside 
Emporia, Mr. Shipley called Kansas City by 
long distance and said the convention was 
starting and told the Kansas City repre- 
sentatives to “come on.” They arrived 
Tuesday afternoon, by railroad, roads being 
too bad for motoring, in time for part of 
the program. 

The morning session included invocation 
by the Rev. J. H. Rice, address of welcome 
by Mayor Earl Hawkins of Emporia, re- 
sponse by President Shipley, and the read- 
ing of the annual report by the secretary: 

The visitors to the convention had lunch- 
ton together at the Mitway Hotel. 

Tuesday afternoon’s program opened with 
an address by A. H. Jones, superintendent 
at Kansas City for Pinkerton’s Detective 
Agency, on the work of this organization, 
and the Jewelers Security Alliance. 

ADDRESS OF CARL RICKER 

One of the most direct and practical ad- 
dresses that any convention ever had was 
that by Carl J. Ricker, for many years a 
retailer at Emporia, now retired from 
Jewelry, but engaged in a bond and invest- 
ment business. Mr. Ricker had as subject, 
On the Outside Looking In,” and he got 
down to brass tacks in telling the retailers 
of the weaknesses that he now saw in’ the 
business, He said while out of this business, 
couldn’t keep his eyes and mind off of it; 


and he still bristles when somebody in his 
hearing criticizes the jeweler as a profit- 
shark. With the utmost of goodwill and 
pleasant nature, he went into matters on 
which he would like to see the trade expand 
and improve. In his travels of the past 
few years, he has always visited jewelry 
stores in every town touched, and talked 
with jewelers. Here are some extracts from 
his address: 

“With the exception of the larger and 
finer stores, successfully catering to a clien- 





CARL J. RICKER, A CONVENTION SPEAKER 


tele desiring the more expensive and luxuri- 
ous things, I find that jewelers all over the 
country see their disadvantages, in much 
the same way you Kansas men do, and that 
they all join you in the Chinese attitude— 
that is—‘‘What’s to be, will be, and there’s 
no use trying to avoid it.” I have come 
to think that the ills that beset you are in- 
curable, because you don’t think enough 
about them to give the medicine. The really 
successful jewelers and those earnest in as- 
sociation work are not included in this 
statement. 

“The first—the greatest— fault is that the 
‘business is much overdone—by underdone 
merchants. A watchmaker, a good me- 
chanic, a nice fellow, popular, with some 
money saved up, perhaps has had a big day 
at the bench with mainsprings, balance 
jewels, etc., which shows two or three times 
his wages for the day. Perhaps, inci- 
dentally, the ‘old man’ made a couple of 
good sales. The watchmaker knows all 
about repairing; something of salesmanship, 
window decoration and storekeeping; and 
imagines that he knows all about business 
and is foolish to stay at the bench any 
longer.- He goes to the jobbing center; 


meets the traveling salesman who has been 
selling to the boss only a small amount, and 
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is outfitted to start a store in competition 


with the ‘old man.’ He knows little of 
buying, of price; has little judgment as to 
quantity, doesn’t realize the value of cash 
discounts, thinks ‘overhead’ is something 
that only troubles the large stores, doesn’t 
even stick to the jobber who ‘staked’ him 
to start, and aside from honesty has few 
of the essentials of the successful jewelry 
merchant of today. Conditions have 
changed. We are living in an automobile, 
aeroplane and wireless age. ‘Forty years 
ago, practically all your competition came 
from jewelers. Even 20 years ago, it was 
not so bad. Watchmakers without mercan- 
tile training could and did start successful 
jewelry stores. Some of our leading jewel- 
ers and jobbers came by this route. Today 
conditions demand training as a merchant. 

“The next trouble, still from ourselves, 
was imaginary dignity. It was bneath our 
dignity to sell a pair of 10-cent cuff or handy 
pins. Ditto, cheap collar and cuff buttons. 
A demand for them was not satisfied at the 
jewelry store and clothing and dry goods 
stores supplied them. They were only in- 
cidentals, but the profit’ was good, and this 
little entering wedge was an opening that 
suggested additional stock. These dealers 
naturally supposed that the whole line was 
equally profitable and kept adding to their 
stock. The more expensive, slow selling, 
less profitable things were tried and dropped. 
You now have them and can sell them with 
only your brother jeweler as a real com- 
petitor. My guess is that you sell most of 
the diamonds, sterling silver, solid gold 
jewelry and high-priced watches. All the 
rest of your line is found more or less in 
stores classified as in other lines. 

“There are four jewelry stores in Em- 
poria, two large and two small ones; one 
repair shop which will occasionally order 
items, I am told. Another jewelry store 
is to open here soon. I think that the atti- 
tude of the town—the desire to be sure 
about what they buy—has cut down the out- 
side competition; that Emporia is better 
than most towns in this matter. The other 
evening Mrs. Ricker and I walked up and 
down the street and counted the places 
where we knew we could buy something 
sold in the jewelry store. Possibly we 
missed some, but we found 27 places where 
we could buy items sold in the jewelry 
stores. The furniture, exclusive shoe, 
grocer, butcher and bakery lines, were not 
competitors.” * 

Mr. Ricker injected a novel idea at this 
point in his address; a picture of the course 
of the harness business, as perhaps analo- 
gous to the jewelry. 

“Twenty or 30 years ago, nearly every 
town had one or more harness stores. It 
sold everything calculated to dress the horse 
or utilize his strength, and was considered a 
fairly good line. The auto has practically 
eliminated the driving outfits and it is easy 
to account for that part of it going, but the 
other—what about it? I suppose you think 
that horses have decreased to almost the 
vanishing point. ‘Well, Lyon county has a 
little over 26,000 people and over 13,500 
horses and mules, so the 1923 assessors 
report. Today a harness store is a rarity. 
It has become a department of the hard- 
ware store. The gradually increasing com- 
petition, which ate into his business, and the 
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overhead which increased, as his business 
decreased, were too much for the mechanic 
who owned and ran the store, and now he 
has a job in the harness department of a 
store operated by a hardware merchant, 
who likely knows little about harness, but 
a lot about business.” 

Mr. Ricker then commented on the ten- 
dency to fine fixtures, whereby the bankers’ 
wives are made to feel at home but which 
perhaps do not make the woman with oak 
furniture feel at home; and so she goes to 
another store. “If I were compelled to 
make my choice between the town’s wealthi- 
est citizens,” he added, “and an equal num- 
ber of earners of good wages, like the rail- 
road people, and other high-class mechanics, 
I'd pass up the wealthy people so fast that 
it would make them dizzy.” 

Touching again on the dignity which has 
prevented jewelers from making more 
money, he related his own experience with 
additional lines. He was a pioneer in the 
talking machine line. “I got in early,” he 
said. “I skimmed most of the cream off, in 
that line, and the interest from that cream 
buys lots of fish hooks, lines, sinkers, shot 
gun shells, etc. The business that you have 
thrown away and that which has been taken 
from you has increased your overhead, your 
expense of doing business, until your lack 
of customers (exclusiveness, you might call 
it), your slow stock turnover, is pointing 
you in the direction of the harness dealers.” 

Mr. Ricker then “lit into them” on the 
matter of lack of cohesion, lack of sufficient 
interest and energy in association work. He 
urged that local jewelers certainly ought to 
be able to deal squarely and openly with 
each other, and work together; and urged 
that all get together. 

Touching on the optical department of the 
jewelry store, he outlined the improvements 
in optometry promoted by jewelers, the or- 
ganization of the optical association and 
their support largely by jewelers; the se- 
curing of State optometric laws by jewel- 
ers, all for the ‘benefit of this optical line 
in their stores. And now, he said, there is 
a tendency in the optometric associations to 
eliminate jewelers from associations. He 
warned that unless jewelers “watch out” 
they will lose their “optical baby.” 

_ Considering the rapid expansion of lines 
in drug stores, Mr. Ricker suggested a pos- 
sible lesson for jewelers. 

“I wonder if the example of the druggists 
would be of any use to jewelers. I sincerely 
think it ought to be. I honestly believe that 
wisely selected, rapid-moving other lines— 
perhaps not even remotely connected with 
Jewelry lines—could be added to your great 
advantage and financial benefit. People buy 
just because they happen to see—just as 
much as they buy after thought and de- 
liberation. If you have other things in your 
store that will bring 100 extra people into 
your store each day, you will sell some of 
them jewelry that they had no thought of 
buying when they came there. Instead of 
the solid mahogany fixtures you'd like—get 
some imitation, made of birch, and put the 
balance into something that the people 
want.” 

Mr. Ricker closed with a tribute to “per- 
sonality” as the thing that brought success 
fo one man rather than to another. He 


urged then that each commercialize what- 
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ever he had distinctive in him, that would 
make his store different, so that when 
jewelry was mentioned the ones name or 
face or attributes immediately suggest 
themselves. 

A warm discussion followed this striking 
address. Many declared with Mr. Ricker 
that jewelers should reach out after volume 
business with many lines. But another 
group, headed by President Shipley, con- 
tended for continuance with the traditional 
“class” of the jewelry store, but its develop- 
ment with aggressive methods into a dis- 
tinctive “gift shop.” Mr. Shipley’s idea of 
a gift shop department rather struck a 
compromise, which seemed particularly wel- 
come. 

William Allen White, editor of the Em- 
poria Gazette, delivered an address, in which 
he related incidents from his recent tour 
of the Near East. He declared that if the 
world were not war-weary, certainly we 
would quickly be plunged into war because 
of the things happening “over there.” And 
he added a caution that merchants should 
merchandise aggressively, but operate con- 
servatively, not unduly extending their 
credit lines, in the face of the world con- 
ditions. 

E. L. Munn, president of the Kansas City 
Wholesale Jewelers’ Association, was called 
on for remarks, and expressed the pleasure 
of the Kansas City wholesalers in being 
present. E. O. Baumgarten, chairman of 
the committee on arrangements for the trip, 
also was called on and spoke briefly. 


THE ANNUAL BANQUET 


Perhaps there never was an annual ban- 
quet served, and with the meeting feature 
conducted under such interesting and profit- 
able circumstances. The banquet was held 
at the Country Club, with no toastmaster 
nor speeches. And after the dinner, the 
participants gathered on a broad veranda, 
and there engaged in the quick play of ani- 
mated conversation on jewelry business sub- 
jects. From this casual interchange emerged 
a proposal, that may soon be realized, for 
having a paid secretary of the ‘Kansas as- 
sociation, The exchange of experience as 
to business revealed no complaints whatever, 
but an optimistic spirit as to present and 
future trade. 

Wednesday 

Wednesday morning’s session began with 
an address by E. O. Baumgarten, of the 
Hoefer Jewelry Co., Kansas City. Mr. 
Baumgarten had had certain ideas in mind 
for several month, which he had suggested 
casually before, and the Kansas association 
was eager to have him give them wider 
currency at this meeting. He went straight 
to his points, his directness in pointing out 
situations and suggesting remedies being 
stimulating. Commenting on the way other 
stores had cut into jewelry trade, he urged 
that jewelers merchandise their wares, and 
think to urge people to buy seasonable items. 
The big feature of his address was his sug- 
gestion that jewelers should not attempt to 
figure profits in the same way that merchants 
with quick turnover figure, or merchants 
handling items on which there is quick re- 
placement, such as wearing apparel. The 
average man buys two suits of clothes a 
year, and two watches in a lifetime—hence 
the profit on a watch should be far greater 
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than on a suit of clothes. . He also urged 
retailers to keep posted on merchandise, so 
as to know real values and characteristics 
of the things they sell. 

Henry Silverstein, Wichita, chairman of 
the tax elimination committee, was unable 
to be present because of suspension of train 
service. Mr. Shipley had _ foresightedly 
brought his address however, and read it 
to the convention, afterwards answering 
questions thereon. The many questions 
asked indicated intelligent understanding of 
the general phases, and indeed a very great 
degree of real interest. 

In connections with the discussion, Mr. 
Baumgarten suggested the wonderful talk- 
ing point for building membership, in this 
tax situation. The members realize the 
value of the association for tax elimination, 
yet with a 100 per cent membership, the 
support of the representatives of the State 
would be assured. 

Secretary Jones delivered his report on 
the national retailers’ convention of last 
year. 

Joe Goldstone, of Blauer-Goldstone Co., 
Chicago, made a short address, full of in- 
teresting material on the making of pearls, 
and with many happy suggestions for their 
marketing. He suggested the fact of 110 
million ‘birthdays a year in the United 
States, as almost compelling a gift shop in 
every jewelry store. 

The convention visitors were guests at 
noon of the Kansas City wholesalers, at 
luncheon at the Newman tearoom. 

The chief business of the afternoon was 
the election of officers, which resulted in the 
re-election of Robert Shipley as president, 
and J. J. Jones as secretary. 

The program concluded with an address 
by T. T. Toole, Topeka representative of 
the National Cash Register Co., and the 
round table, conducted by Clarence Fearl, 
of Hutchinson. 
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Chicago Jewelers Held for Trial on Charge 
of Failing to Account for Assets 

Cuicaco, June 13.—Joseph Shaddock, 
Aaron Caine and Harry Wortell, who were 
indicted by the Federal Grand Jury a week 
before last as a result of an investigation by 
Krauss, Goldman & Allshouse, attorneys for 
several creditors of the Clarke Jewelry Co., 
bankrupts, were arraigned in the United 
States District Court, June 8, and each 
placed under $5,000 bond for their appear- 
ance, 

It is alleged that nearly $70,000 worth of 
merchandise was unaccounted for in the 
bankrupt proceedings last January. 

No date was set for trial, but it is ex- 
pected the case will not be called until the 
early Fall. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 
Selling Price 


London. U.S. Gov't. New York 

Date Oficial Assay Bars Oficial 
DY Pe 31% 67% 65% 
PONG A Seiéias orks 31% 7% 65% 
A Ree 31% 67%4 65% 
Lik | eee 314% 67% 65% 
PGE 966 odin eres 32 68% 65% 
) SS) 32 yp 68% 65% 
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Program for Annual Convention of Ala- 
bama Retail Jewelers’ Association at 
Tuscaloosa, June 27-28 


BirMINGHAM, Ala., June 15.—The fourth 
annual convention of the Alabama Retail 
Jewelers’ Association, which will be held at 
Tuscaloosa, June 27-28, gives promise of be- 
ing one of the most interesting, as well as 
the largest attended conventions the asso- 
ciation has ever held, 

The meetings will be held in the Chamber 
of Commerce building at Tuscaloosa, ‘and 
every comfort and convenience possible for 
the visitors has been arranged by the Tusca- 
loosa committee of jewelers, who have been 
working on the social features of the conven- 
tion for a number of weeks past. 


This will doubtless be one of the most 
businesslike sessions the association has ever 
held, as many matters in a business way and 
of interest to every jeweler in Alabama will 
be brought up and discussed. Among other 
things of importance will be the federal lux- 
ury tax on jewelry, and many other matters 
of like interest. 

There will be one or more representatives 
of the A. N. R. J. A. present at the meet- 
ing, but just what national officers will at- 
tend, President Aaron Ash stated he was 
unable to ascertain at the present time. 
However, it is understood that the national 
association will be well represented at this 
meeting. 

William G. Bromberg, of Birmingham, sec- 
retary of the State association, will not be 
present at the session this year, due to the 
fact that he is abroad making purchases of 
jewelry for his firm. N. L. Brackin, acting 
secretary, who is president of the Lynch 
Jewelry Co., a new Birmingham firm, will 
act as secretary at the State meeting. 

An extensive program of business, speak- 
ing and entertainment has been prepared for 
the annual meeting. ; 

The following is the official program of 
the meeting : 


WEDNESDAY, JUNE 27 


9 a. M.—Registration of members and visitors, 
and’ distribution of badges, at convention head- 
quarters, at the Chamber of Commerce. 

9:30 a. M.—Meeting called to order by President 
Aaron Ash, 

Invocation by Rev. A. Donaldson Ellis. 

Address of welcome by J. B. Brosius, secretary 
Tuscaloosa Chamber of Commerce. 

Response by P. H. Tyler, of Ensley. 

10:00 a. m.—Reports of officers: 

President’s report, treasurer’s report, secretary’s 
report, 

Reading minutes of meeting of 1922. 

10:45 a. M.—Appointment of committees: 

Resolutions, constitution and by-laws, nominating 
and membership. 

11 a. M.—Report of delegate to national conven- 
tion, Reid Lawson, of Birmingham. 

12 m.—Address—The appraisal of merchandise, 
John G. Apsey, of Greensboro. 

12:20 p. m.—Distribution of questionnaires. 

12:30 p, m.—Adjourn for lunch. 

2». mM.—Call to order by Ex-President C. F. 

Toss, 

2:10 p. «.—Report of legislative committee, by 
Reid Lawscn, chairman. 

2:30 Pp. m.—Discussion. 

2:45 p. m.—Report of special excise tax commit- 
tee, by A. L. Hipp, chairman. 

3 P. M.—Discussion. 

3:15 Pp. m.—Address by Dr. George Lang, of 
the University of Alabama, on business ethics. 

3:45 Pp. m.—The necessity of a higher mark-up, 
by C. F. Cross, 

4 P. M.—Discussion. 

4:15 Pp. a —Question box and discussion. 

5 Pp. m.—Adjournment. 
7». M.—Banquet at Terrace Garden. 
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THURSDAY, JUNE 28 


9 a. M.—Call to order by Ex-President Reid 
Lawson, 

9:10 a. M.—Unfinished business of previous day, 

9:30 a. m.—Address by a representative of the 
mH. Re 5. A 

10 a. m.—Discussion, 

10:15 a. m.—Open forum. 

11 a, m.—Address by Victor H: Hanson, pub- 
lisher Birmingham News, on the business outlook. 

2 vp. m.—Call to order by President Aaron Ash. 

2:10 Pp. u.—New business. 

2:30 Pp. m.— Reports of committees: 

Resolutions, constituticn and by-laws, auditing 
and nominating. 

3:30 pep. M.—Installation of officers. 

3:45 p, m.—Selection of delegate to national con- 
vention at Providence. 

4 p. M.—Drawing fcr attendance prize. 

4:05 Pp. m.—Adjourn to Country Club—swim- 
ming, golfing, dancing, etc. 

7 Pp. M.—Dinner at Country Club, 








Sample Case Containing Jewelry Worth 
$2,000 Stolen from Salesman’s Carrier, 
at Cincinnati 


CincinnaTl, O., June 16.—Two sample 
cases filled with jewelry, valued at $2,000, 
were stolen Wednesday afternoon, June 13, 
from a man who was carrying them for 
Percy Eppstein, a salesman for the Elgin 
American Mfg. Co. 

Frank Johnson, 115 E. 8th St., who re- 
ported the theft, told police that he had been 
employed to carry the cases from the Sinton 
Hotel to the Gibson Art Co., 4th and Plum 
Sts. He had four boxes to carry and 
wheeled them down 4th street. ‘When he 
reached his destination he was met by a 
man whom he did not know who told him 
to take the smallest of the boxes to the 
fourth floor of the building. Johnson said 
he asked the man who he was but the 
stranger replied: “That doesn’t matter. The 
boss wants you to take that small box to 
him and you better take it.” 

Johnson said he was finally convinced that 
the “boss” was waiting for him and that 
the man was telling the truth. He took 
the smaller box to the fourth floor but 
failed to see Eppstein. When he returned 
to the street he found that the two largest 
boxes had been taken from the wheelbarrow. 
He was unable to find any trace of them 
and reported the theft immediately to the 
police. 








Jeweler’s Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended June 16, 1923 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. .$1,052,791.09 
100,804.42 


ble) SE ee aoe ee ee rege a $1,153.595.51 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date Exchanges 
TOME ca aeliaal eis neteraeuene tae $298,530.11 
LT |? SO OEE CT RIOT ee 252,757.55 
NONE UG oc6s. 6 p60 wad fase eeseehee nese 150,506.19 
WENO TE eccccsvev ever serssevecvee 126,058.63 
FORE TS iielops sciceocina ag gaiee 64 4tewege 140,440.35 
[OS eS Oe eT OR re ore 84,498.26 

MI. tio ote ees ena eat wae ea ee $1,052,791.09 








The jewelry store of John Johnson, Med- 
ford, Ore., was entered by burglars one night 
recently and diamonds amounting to a con- 
siderable amount were stolen. No clew to 
the burglars has been discovered. 
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STOLEN JEWELRY RECOVERED 


Philadelphia Police Directed by Mysterious 
Telephone Call to Articles Taken from 
Jeweler’s Automobile and Aban- 
doned Car Is Also Located— 

One Arrest Made 
PHILADELPHIA, Pa:, June 16.—An auto- 
mobile: carrying a supply of jewelry be- 
longing to M. Sickles & Sons, 900 Chestnut 
St., was stolen last week and the police did 
a lot of hard work before the car and 
gems were recovered. They are still work- 
ing on the case, which had a number of 
mystifying circumstances. Jewelry in the 
machine was valued at $1,150 and it also 
contained several hundred dollars worth of 

silverware. 

Samuel Wise, an agent for the Sickles 
firm, parked the car at Germantown and 
Chelten Ave., Germantown, while he entered 
a jewelry store. When he came out the 
car was missing. 

Meanwhile, Charles Rimini, of Girard 
Ave., near 12th St. was arrested by a 
traffic patrolman. Rimini had taken Wise’s 
car, but was halted when he drove past a 
semaphore in Germantown. ‘He was taken 
to the Germantown Police Station, where he 
could produce neither driver’s license or 
owner’s license. He insisted, however, that 
everything was all right and offered to call 
up his employer. Soon a call came from 
City Hall to the effect that Rimini was 
“O. Kd.” The lieutenant in charge accepted 
the supposed political pardon for the 
prisoner and he was released without an 
examination of the contents of the car hav- 
ing been made. The car is not greatly dif- 
ferent from the regular light model roadster. 

Rimini had hardly left the station house 
when ‘Wise dashed in much excited. “My 
car has been stolen,’ he exclaimed. When 
he described the car it tallied with that 
given by Rimini. Then the police started 
a hunt for Rimini and the stolen car. Some 
hours later the car was found abandoned 
after a collision at 2lst and Venango Sts. 
It had been left standing and another car 
had crashed into it. The jewels were gone. 
The two occupants of the other car were 
uninjured and were discharged by the police. 

Rimini was later arrested near his home 
and last Tuesday (June 12) was held in 
$3,000 bail by Magistrate Lindell in connec- 
tion with the theft of the car and jewels. 
No trace of the jewelels were found until 
Friday, when the police received an anony- 
mous telephone call, stating that the stolen 
jewelry would be found secreted at a certain 
spot near 23rd and Westmoreland Sts. They 
went there as directed and the gems were 
recovered. Investigation into this angle of 
the case is being made, while Director of 
Public ‘Safety Cortelyou had ordered an in- 
vestigation of the release of Rimini upon 
his first arrest by the traffic officer. 











A diamond ring valued at $2,000 was taken 
from the jewelry store of Lemon & Son, 512 
S. 4th St., Louisville, Ky., recently by two 
men who, disguised as farmers, substituted 
a crude paste imitation diamond for the orig- 
inal and made their escape. Detectives have 
started a nation wide search for the crooks. 
The stolen ring contained a three and a half 
carat diamond, surrounded by small stones. 
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Baguette Diamonds 


LARGE IMPORTATION PERMITS SELECTION OF 
MATCHED PAIRS AT LOT PRICE 


Johnston & Seckendorf Co., Inc. 
MANUFACTURING JEWELERS 


9 W. 45th St. | 332 So. Michigan Ave. 
New York City Chicago, IIl. 


Bryant 3380 Wabash 4106 
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For Fraternity and Class Emblems. J 
ROUND and HALF PEARLS | 


Manufacturers of these important lines of jewelry who are stocking material for the 
purpose, will find it greatly to their advantage to order their ROUND and HALF 
PEARLS from our stock NOW! We can supply the necessary quantity of these essen- 
tial staples in all required sizes. Exceptional quality and value;—our name is ample 
guarantee of that. 


H. NORDLINGER’S SONS, Inc. 


NEW YORK CITY, 70 WEST 40th STREET 


Paris, 32 Rue Beaurepaire Gablonz, a/N, Jagergasse, 3 Providence, 63 Washington St. 















































THE BUYERS’ DIRECTORY 


Price $1.00 


Jewelers’ Circular, 11 John St., New York 
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First Summer Tournament a Big Success 





Members of Manufacturing Jewelers’ Golf Association Play 10 Hours at 
Rhode Island Country Club at Nayatt—Many Prizes Awarded at 
Enjoyable Dinner Which Followed 

















beaeecoeracmne 


Provipence, R. I., June 16.—The first 
Summer tournament of the Manufacturing 
Jewelers’ Golf Association was held at the 
grounds of the Rhode Island Country Club 
at Nayatt, on Thursday, and was a success 
in every sense of the word—far beyond 
the fondest expectations of either the orig- 
inators of the organization or those in 
charge of the tournament. 

Eben F. Wilde, superintendent for Baer 
& Wilde Co., of Attleboro, won the first 
leg of the contest for the Mulford trophy, 
offered by V. S. Mulford, of the Jewelers’ 
Circular Publishing Co., for the best gross 
score for 18 holes, his card showing 91. 
The Doyle cup, offered by the Keystone 
Publishing Co., for the best gross for 36 


bers were on the grounds early and ready 
for the beginning of the day’s fun. 

The grounds of the Rhode Island Coun- 
try Club are among the best in New Eng- 
land, located on the east shore of Narragan- 
sett Bay, which it faces to the south, about 
10 miles from this city. The last three holes 
are on meadow land between the club house 
and the beach and a delightful breeze direct 
from the ocean fans the stretch over which 
the final shots have to be made. The club 
house, Colonial in design and finish, sets 
high on an embankment overlooking the 
highway which separates it from the marsh 
land and is partially hidden by masses of 
Japanese rose bushes which are at present 
heavily laded with bud and blossom. Back 











SNAPSHOTS OF THE TOURNAMENT 


Left to right—‘‘Bill’’ Foster starting a prize winning play—“Pop” Ballou | ready for a drive—Sam 
Levy and Horace Peck “talking matters over. 


holes, fell to William J. Gow, with the 
Potter & Buffinton Co., of this city, on a 
score of 187. 

Both trophies must be won three times 
before becoming the personal property of 
the winner, remaining in the possession of 
the player until defeated by some other 
member of the association at a regular as- 
sociation tournament. The next meet will 
probably be held in the early Fall. Gow, 
who won the special cup at the association 
tournament at the Wannamoisett Country 
Club last Fall, also took the sterling silver 
tray, while Mr. Wilde was given a hand- 
some set of decorated china lemonade cups 
and pitcher. There were 24 prizes in all, 
the donors in addition to the two premier 
cups being Monroe Block & Co., Gorham 
Mfg. Co., Young Bros., Eugene Abbott, 
Edgar M. Docherty and Eugene Platt. 

Play began at 9 o'clock in the morning 
and the last card was not turned in until 7 
in the evening.” There were 79 cards taken 
out and the official handicapper, Herbert A. 
Boss, had his hands full in making the al- 
lottments, getting the players away and in 
Posting the scores. His work was especially 
Satisfactory and the handicaps admittedly 
“uitable. The day was ideal and the mem- 


of the clubhouse the spacious grounds ex- 
tend for more than a mile and embrace 
ponds, streams and groves that combine in 
making it particularly attractive. 

The players were allowed to make up their 
own foursomes and to elect to play 18 or 
36 holes, for each of which groups there 
were two classes—A consisting of those 
having a handicap of less than 25 and those 
of class B, having 25 or more allowance. 
The field was very evenly divided between 
the four divisions, the majority of those 
playing the 18 holes not arriving until after 
luncheon. During the early afternoon, when 
the play was at its height, the scene from 
the club house was an active and interest- 
ing one. As far as the eye could see little 
groups of players with their caddies, were 
scattered across the green fields, constantly 
changing and shifting position like veritable 
kaleidoscopic pictures. 

As each of the groups completed their 
first round they took a brief sojourn at the 
club house, where an appetizfhg luncheon 
awaited the players and to which all did full 
justice. . The inner man regaled, a pipe or 
cigar smoked and the players started off on 
the second round. The morning contingent 
was augmented by a number of late comers 
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so that the outlook across the fields was 
even more animated than during the morn- 
ing. Later in the afternoon others, who had 
been unable to get to the club earlier, joined 
the party and by the time the dinner was 
ready at 7:30 o'clock the number had in- 
creased to more than 125. 

After the turnament was finished and the 
players had changed, dinner was in order, 
the officers of the association occupying the 
head table with President Samuel B. Levy 
presiding. Among the special guests were 
His Honor ‘Mayor Joseph H. Gainer ; Edgar 
M. Docherty, President of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association; J. Arthur Clem, representing 
the Massachusetts and Rhode Island Retail 
Jewelers’ Association; Dr. Willigm® |W. 
Hunt, President of the Metacomet Country 
Club; Ellery H. Wilson, President: 6£ the 
Wannamoisett Country Club; Horace M. 
Peck and Frank L. Kelley of the Manu- 
facturing Jewelers’ Board of Trade; John 
M. Buffinton, of Potter & Buffinton Co; 
Howard K. Clery and William H. Mason of 
the JEWELERS’ CircuLar; Walter B. Frost 
and Robert Carr of the Manufacturing 
Jeweler; B. J. Doyle and Arthur W. Davis, 
of The Keystone. 

While the dinner was being served an en- 
joyable entertainment was given by Thomas 
(Mulgrew, vocalist and monologuist and Miss 
Marion Griffin, vocalist, with George Faulk- 
ner, pianist. They were assisted in com- 
munity singing by the entire party under the 
leadership of Jules Goldstein. The enter- 
tainment was contributed to by ‘William J. 
(Gow who sang duetts with Miss Griffin and 
James Wigmore who sang with Mr. Mul- 
grew. Amos Blackinton of Attleboro had 
“All Hands On Deck” several times by his 
enthusiastic leadership. ‘Charlie Ransdell of 
Smith, Patterson Co., Boston, gave one of 
his inimitable dances. 

The concluding number of the entertain- 
ment programme was an impersonation of 
W. A. Rogers by Mr. Mulgrew in which 
numerous hits and witticisms concerning 
members of the Association were ingeniously 
interwoven in finishing which Mr. Mulgrew 
addressed Mayor Gainer with a message 
purporting to come from Mayor Hylan of 
New York. The message was in the form 
of a dainty package in white tissue paper and 
tied with white ribbon, which upon being 
opened by His Honor was found to contain 
a handsome marcasite on crystal pendant 
brought from Paris a fortnight ago by Mon- 
roe Block, of Monroe Block & Co., whose 
contribution it was to the festivities of the 
day, to be given to Mrs. Gainer. 


Address of Mayor Gainer 


In accepting the gift Mayor Gainer ac- 
knowledged that novel manner in which the 
presentation was made and said: “That’s a 
new one on me. You're the most generous 
bunch of fellows it has ever been my good 
fortune to meet. Nowhere else have I ever 
been received so royally and at the same time 
sent home to my wife with a personal re- 
membrance to her. Let me tell you, boys, 
she appreciates it. And so do I and for us 
both, I thank you. He continued: 


“TI am only sorry that I was unable to get here 
earlier, but it has been a busy day. I could not 
resist the inclination to be present with you this 
evening for I feel that I have a message to bring 
you that will show to you and the community that 
















THE JEWELERS’ 








0) \9) \ JB\ Via VO i Ds DB Vasa 
















BUY FROM THE CUTTERS 


)\O) \O)@) ——a 

















mA \WA YOA WA Wd Wed \Od Wed NYA NYA NEL (ar 





balibye 
Funai 


MEDIUM and 
FINE QUALITIES 
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American Gem & Pearl Company 
6 West 48th Street, NEW YORK CITY 


LONDON 
26 Holborn Viaduct 


PARIS 
“4 Rue Lafayette 





FROM MINES TO MARKET 
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and altering of all kinds of Seed Pearl 
2 West 47th St. New York, N. Y 
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S E FE Our specialty is repairing, restringing 
FRANK C. OSMERS 
















Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St. New York 
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Jobbing Stones 


Get the habit of mailing your 
jobs to us, for quick and effi- 
cient service, at right. prices, 
also stone seal engraving, en- 
crusting, and lapidary work. 


Kroner, Hyman & Co., Inc. 
Importers of 


Precious and Imitation Stones 
51 Maiden Lane New York City 











The Buyers’ Directory 


Price, $1.00 





The Jewelers’ Circular Publishing Compacy 
13 John St. corner Broadway New York 











Attention—Manufactures 
ONYX RING STONES 
Furnished for Any Sis 
Diamond 


EARRING STONES 
ONYX and AMBER BEAD® 


THE DOUBRAVA CO. 
61 Beekman St. New Yat 











A. & $. ESPOSITER 
33-35 West 46th Street 
NEW YORK 


Tele. Bryant 4787 


EXPERT LAPIDARIES 


gem material. 


We are always in the market for fine rough 
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while you are organized for recreation of your 
members you have also been of public service. 
Within the meeting of this association was first 
given public expression the idea of a municipal 
golf ground. I have taken to myself some of the 
thunder and the result is that the matter of a 
municipal golf ground for the benefit of the gen- 
eral public is now cfficially before the City Council 
of Providence, with, I believe, a more than fair 
possibility of its being established. A committee 
has considered the matter and has selected a tract 
containing 106 acres of land located witain two 
miles of the Providence City Hall, where an 18 
hole course can be laid out. If this is done it will 
always stand as a monument to the credit of your 
associaticn. This is along the movement that is 
going on all around us of a general expansion of 
the recreation policy. Already tennis and play- 
ground facilities have been provided and the golf 
grounds is the next logical step. 

“You, gentlemen, do not need the public golfing 
grounds, because these of you who play the game 
are members of a private golfing club. But, know- 
ing the enjoyment and benefits of this healthy out- 
door sport you are willing and desirous of provid- 
ing for the fellow who cannot afford, for one rea- 
son or another, or who may have difficulty in join- 
ing ore of the established clubs. At the present 
time, as I happen to know, the membership list of 
every club in this section is filled with long lists of 
names waiting an opportunity to join, and, while 
there may be some persons who may think that 
public golf grounds are unnecessary, I believe that 
the time is not far distant when the entire com- 
munity will join in the indorsement of the plan. 

“Your association is a unique one, having, I 
understand, going on toward 200 members. The 
idea is one that could profitably be followed by 
other lines of commercial and industrial organiza- 
tions. Here all trade and business controversies 
and problems are forgotten and everyone meets 
upon a common level of good fellowship that can- 
not help being to the benefit of every member, to 
the association and to ‘the industry.” 


Albert S. Vennerbeck, of Vennerbeck & 
Clase Co., was then introduced to present 
the prizes which he did in a manner that 
kept everyone in an uproar, his personalities, 
jibes and witticisms adding humor and 
piquancy to each gift presented. The prize 
winners were as follows: 

Class A, 36 holes: William J. Gow, of 
Potter Buffinton Co., Providence, the Doyle 
silver trophy and sterling silver tray; sec- 
ond-best gross, Lawrence P. Keeler, of Mac- 
Rae & Keeler Co., Attleboro, silver vacuum 
water pitcher; first net, G. Harry Adams, 
of M. S. Co., Attleboro, electric lamp; sec- 
ond best net, Lloyd G. Balfour Co., Attle- 
boro, smokers set; third best net, George 
Kollstede of the V. E. Black 'Co., Provi- 
dence, thermos bottle. 


Class B 36 holes: ‘First best gross, Regi- 
nald J. White, of J. J. White Mfg., Co., 
Providence, fishing creel; second best gross, 
Frederick B. White, of J. J. White Mfg. Co., 
Providence, auto robe; first best net, Robert 
C. Chapin, of Chapin & Hollister Co., elec- 
tric toaster; second best net, Walter C. 
Sherman, with O. M. Draper Corp., North 
Attleboro, silver mounted flask; third best 
net, Frank R. Budlong, of William C. 
Greene Co., Providence, smoker set. 

Bunker prize: Horace M. Peck, manager 
Manufacturing Jewelers’ Board of Trade, 
comical manikin ape. 

Class A 18 holes: Eben F. Wilde, of 
Baer & Wilde Co., Attleboro, the Mulford 
trophy, a handsome heavy sterling silver 
Pitcher of Gorham production, and deco- 
rated china lemonade cups and pitcher; sec- 
ond best gross, Guy E. Mayer, of Powers 
& Mayer Mfg. Co., Providence, boudoir 
clock ; first best net, Gus W. Strandberg, of 
Sykes & Strandberg, Attleboro, carving 
st; second best net, William M. Foster, of 
Theodore W. Foster & Bro. Co., Previdence, 
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electric lamp; third best net, Howard C. 
Baker, of Baker-Manchester Mfg. Co., 
Providence, smoker set. 

Class B 18 holes: First best gross, Ar- 
thur A. MacRae, of MacRae & Keeler Inc., 
Attleboro, camera; second best gross, 
Albert I. Russell, of the Irons & 
Russell Co., Providence, smokers’ set; 
first best net, William Shawcross, of 
Monroe Block & Co., Providence, reading 
lamp; second best net, Frank J. Ryder, of 
Walter E. Hayward Co., Attleboro, bill 
fold; third best, George Sykes, of Sykes & 
Strandberg, Attleboro, smokers’ set. 

Bunker prize: William T. O’Rourke, of 
Baird-North Co., Providence, comical mani- 
kin ape. 

‘Herbert A. Boss, official handicapper and 
scorer, was presented a handsome jewelled 
Shrine lapel button. 

The scores were as follows: 


CLASS A, 36 HOLES 
G. H. N. 


NE. COW ins kv vcsiesewaes 187 18 169 
Lawrence P. Keeler..........2+ 189 16 173 
Ca, EN Gi 6 6n'e.6 06:6 5-078.6 4 197 42 155 
| ere 200 34 166 
George  KGustead .056. 6c acecces 193 24 169 
A; 3. VOWMOEROE ..02 2 cccrecces 190 12 178 
ee ee PE so: ha.c'd pS 43.46 64 646 198 28 170 
A 200 28 172 
A. A, Remington, Ureccccccces 204 24 180 
Ti. RRS WG eric envceueweae 206 36 170 
Dr. George F. MclIntyre....... 206 36 170 
ee 207 28 179 
Me i MERU f:5i.6 i6ae bop eee aes 0 a 213 34 179 
OO cia, SENN 6.4 Ghee wiwiareva are ova'es 214 36 178 
Ns) SOM isin ie aidigheid acae Kaui 216 32 184 
Frederick A. Ballou, Jr........ 217 40 177 
ey GS osiee ccnekceecndce 217 40 177 
Di MC I 65 oso socie- diw 0c0 one ot 221 40 181 
Frederick A. Ballou........... 223 3 191 
ee NIRS ie: 6:5. 0:0:aces aa 224 40 184 
WU, APNAON 6 6. 6:1050.0.0:0:0:0 450103 6 226 40 186 
TR AR ee 231 44 187 
A MUNG ge tiss\isb:6acr ce oaiwes 234 38 196 
| OR” 236 40 196 
ere 247 44 203 


CLASS B, 36 HOLES 
G. a. N. 


eV WED ie, 8,5 .058' 6 Golo eS awe 208 50 158 
WICR Tie WHC sos secs ccdc caches 210 50 160 
OUT COIs 6 ves oriceeave cave 219 60 159 
WE OC. Ns oop iw tae ain 225 60 165 
MR ads scien decd cas 220 54 166 
Bs es Rao 0 6s: 5 olcien aioe eneea 216 54 162 
CC Pie MNO oF soc bpedcrenenwe 224 54 170 
Liewelivn RO@6t6. 0.6 ccccceses 227 50 177 
Ci Ee NN plo o seach a osse de apee ane ee 50 180 
| Ae TS) aa a 233 52 181 
Sig le AARON iso. 'a'o wliransee ne ee ON 50 187 
ye | ra 245 60 185 
oe >. 2€1 60 201 
Vn! ds MIR 5 ie ci ecenss BOO 60 205 
DO 268 60 208 
Tie ONES 6 66 ieee sido. 0cen OO 60 208 
VR UE ee 270 54 216 
ey rr 272 60 212 
GeOree TINGHISES 6.6566. cceis ccc oce 277 60 217 
Be SRI uo areca: dieisite Scaa deie.bni 285 6C 225 
ee 2 ne 299 60 239 
CLASS A, -18 HOLES 

G. H. N. 
PR WRUNG ibid eRe ewig h Kee’ os 91 14 77 
ah ee. eee 92 15 77 
Gus W. Strandberg............ 97 20 77 
SLi a A, ee 97 16 81 
Feoward °C. - BOW .66 sc ocicdevess 97 14 83 
FO ia 6 hioos x ocd a poe ee 102 12 90 
EW. BE cc ccre dees 104 18 86 


107 17 90 
110 18 92 


George L. Shepardson......... 
ae eS 


a NIE sn c)'s 0 eas, 9906 tic 110 17 93 
i VE eR a6. 5.5)9.0.9:6:9 <td ae 114 17 97 
Be mn a sta elacds 6 4e'0 ak 6 Gord sai 115 18 97 


PF. TG ors fs. be ocean 119 20 99 
CLASS B, 18 HOLES 
G. 


H. N. 
a Ra Goce hates ened on 104 25 79 
YE Pe”. en eee 114 30 84 
, ee errr 119 30 89 
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FFD secon iicicas 124-30 94 
CORN UIs dace ss.v'nna'e civ autce 125 30 95 
Charles Ramsdell.............. 127 30 97 
pe een ener 131 30 101 
Pissed  WGCR eG ot 5. s cccecacccss 131 30 101 
RE Mec OH ocivin vbielvichicn deve 137 30 107 
po ee 138 30 108 
ee A a 139 30 109 
Jitlew: F. GOGAMSG 55. hh eK 145 30 115 
pe re ee tee 146 30 116 
Mas Bie NGS a:k's be anaace%ee 152 30 122 
Were Bs NP EEO oo cvcenesc need 158 30 128 

No cards: Morris A. Gold, D. H. Child, F. A. 


Green, Nelson McCormick, G, F. Perry. 


Puts and Hazards 


Jules Goldstein’s checkered stockings were the 
cynosure of all eyes. 
* * * 


Frank Budlong was a genial host in the locker 
room, 
= . * 
Al Vennerbeck was looking for a “life saver” 
when he came out from under the shower. 
* * ” 


Bill Shawcross entertained his foursome at din- 
ner. Ask him about it. His “silent” partner was 
an interested member. 

* * * 


The courtesies of the beautiful clubhouse and 
grounds were extended through Fred A. Ballou. 
By the way, Mr. Ballou’s palatial Summer home 
is nearly opposite the club, 

* * * 

John M. Buffinton, of the Potter & Buffintcn 
Co., was the dean of the party. He is in his 85th 
year. He was a guest cf Gene Abbctt. 

* — * 

Louis F. Rosenberg is still looking for the 17 

golf balls he lost during the day. 
* * * 

Jim Garvin spent must cf the time in getting 

his ball out of the marshes. 
i . a 


Sam Levy had as a guest Barney Hirsch, of San 
Francisco. Barney says he had a great time. 
* . * 


It was funny to hear the club attendant calling 
“Suc-Cross” while paging Bill Shawcross. 
* * * 


Osear Kind and Lou Blcck, of S. Kind & Son, 
Philadelphia, were among the guests who enjoyed 
the day’s outing. 

* — 

There were so many automobiles that some of 

the fellows were lonesome driving back to the city. 
* * * 


Robert Carr is reported to have gcne 20 miles 
to change his golfing togs. 


7 ” * 


There were 79 entries on the card. Some field, 
and Attleboro was there strong at the finish, Copped 
nine of the prizes. 

* * 

J. J. White couldn’t play because he had a 

“bum” leg. 


* * * 

Charlie Ramsay, of Boston, had a smile and a 

jazz step that were always busy. 
* - * 

Abbott’s foursome followed Baron Munchausen 
around the course. 

* . 

Amos Blackinton still has a powerful pair of 
lungs. Witness: ‘All Hands on Deck!” 

* * * 

Charles Perry had charge of the entertainment 

and proved the right man in the right place. 
* * — 

The talk is, “Attleboro, next time!’’ They say 
it’s only a nine hole course and the Providence 
fellows will get dizzy going round. We'll see. 

* * * 

Reginald and Fred went out early, but “Dad” 

took the prizes. Some tric—the Whites. 
* . * 

W. E. Ward, of N. H. White & Co., New York 
city, and A. O. Burgess, of Newark, were guests 
of Gene Abbott. 








Ray A. Casey, 893 Ist St., Milwaukee, 
Wis., has removed to Wisconsin Rapids, 
Wis. 
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Twenty Four Karat Club Outing 











Members of Famous Social Organization of New York Jewelers Enjoy Annual 
Outdoor Frolic at Pleasure Bay, N. J. 














(Reported by Radio from Broadcasting Station T 
F. K. C. (24 Karat Meters), Pleasure Bay, N. J.) 


Radio fans who were “listening in” on the 
air waves last Wednesday, June 13, were 
puzzled when they heard a powerful station 
unknown even to the oldest and most ex- 


WALTER KAHN, PRESIDENT OF THE CLUB 


perienced veterans of the ear phones. It 
was picked up by the radio operator of THE 
JEWELERS’ CIRCULAR who called the head 
stenographer and she “pot hooked” and 
transcribed the following: 

“This is the outing station of T. F. K. C. 
Radio Broadcasting Station of the Jewelers’ 
24 Karat Club of New York City—H. A. R. 
announcing. Stand By Please! 

“Here we are at Price’s clam and lobster 
emporium, Z00 strong. We have just con- 
cluded our big program and I am now going 
to give my invisible audience a detailed story. 


“We left the foot of Cortlandt St., New 
York, on the good ship Sandy Hook at 9.15 
this morning. On the way down the Bay 
we tabulated guesses as to the age, height 
and weight of the 13 members of the outing 
committee and filed our mental efforts with 
J. Warren Alford. More about this later. 

“Arrived at Atlantic Highland we boarded 
a train, transferred to a trolley line at North 
Long Branch and reached here on schedule 
time. 


“The first thing to attract our attention 
was something to eat and when the sand- 
wiches had faded away the quoits contest 
started. This event was one of the big at- 
tractions of the day. 

An exciting golf contest was staged in a 
nearby Summer house during the forenoon 
and a marble shooting event was also  fea- 
tured. 

“Dinner at 1.30 p. m. was followed by the 
nail driving contest and then came the big 
parade, which has just been finished. We 
will break camp at 4.45 p. mM. and reach 
New York on the return trip at 7.10 Pp. M. 

“That in brief is an outline of the day’s 
program. Now for more details. 

“Whoever told the committee that Herbert 
Reichman (that’s me) short weighted the 
committee when I gave my weight for the 
guessing contest better tune out. P. J. Cof- 
fey says to broadcast his compliments to the 
world. Guesses on his age and weight put 
him in every eligible class. We have been 
told not to broadcast the figures on the 
guessing contest but announce Jacob Mehr- 
lust as the winner. He got 16 out of 39 
chances. The total number of years, total 
weights and total heights were given as 652 
years, 2,235 pounds and 73 feet 10 inches. 

“In the golf contest the uneven floor in 
the Summer house made it difficult to get 
the ball into the cup. The preliminary trials 
eliminated all but two contestants, Harry C. 
Larter, Jr., and Frank Schaller. In the 
play off Mr. Schaller won the event. 

“*Back to boyhood days, or a three-hour 
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struggle with the marbles’ was the title of 
the next act on the program. The boy 
champion of Greater New York was oyt. 
classed by the experts among the jewelers, 
L. Obrig was the winner, his total being 39% 
points. Each contestant was given 12 shots 
and the different colored marbles counted 
points in accordance with a pre-arranged 
schedule, the stunt being to drive them as 
near the center of a semi-circle as possible. 
The nearer the center the more they counted, 
Those outside the semi-circle counted against 
the player. Everett Ward as official scorer 
earned his dinner and should have been 











HERBERT REICHMAN, CHAIRMAN OF THE OUT- 
ING COMMITTEE 

awarded a special cup, a gold medal and 

a pension for life. 

“When the bugle sounded at 1.30 p. M, 
the bugler did not have to toot more than 
once before the jewelers and their guests 
started for the dining hall in the hotel, where 
they found an army of colored waiters ready 
to serve them an old-fashioned shore dinner. 
It had been prepared on the shore of the 
placid Shrewsbury under the direction of 
“Lige,” familiar all along the New Jersey 
coast as master maker of shore dinners. 








, f 
SOME OF THE MEMBERS, OFFICERS, AND COMMITTEEMEN OF THE JEWELERS 24-Kas! 





y 
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“The officers and committees in charge of 
the outing were seated at one side of a long 
table facing the other members who found 
places at other similar’ tables. Then came 
the usual shore dinner, during which Le 
Maire’s Raggador Band, which accompanied 
the jewelers here, kept things lively from 
the start to finish, aided by singers who led 
the jewelers in many up-to-date and old-time 
songs. ; 

“During the dinner, President Walter 
Kahn welcomed the jewelers and their 
guests and introduced Harry C. Larter as 
master of ceremonies. Mr. Larter first 
called attention to the guesses made as to 
the age, weight and height of the members 
of the committee in charge of the outing and 
then declared Jacob Mehrlust the winner. 
The prize for the golf contest was awarded 
at this time. After the dinner, the quoit 
pitching contest and the marble shooting 
trials were resumed. 

“The only closed contest of the day was 
the Jewelers 24 Karat Club nail driving race 
in which members only were allowed to com- 
pete for the president’s cup. Blocks of wood 
with the figures “24” painted on them and 
nine white dots over the figures were sup- 
plied to each contestant together with nine 
nails and a hammer. ‘Matt’ Stratton as mas- 
ter of ceremonies presided over this event. 
He blew the whistle which started each set 
of contestants hammering away for dear life 
in an attempt to be first to drive all of the 
nails home. The final result showed that 
Edward Dean is the master nail driver of 
the club. 

“After these events had been finished, an 
unusual feature of the afternoon’s program 
was staged. It was a parade of horribles 
made up of 24 volunteer members of the 
club who were ‘dolled up’ in fantastic regalia 
and wore false faces. They paraded before 
the judges composed of the members of the 
outing committee who were enthroned on top 
of a long table. As the various contestants 
in this event passed the judges’ stand, two 
at a time, they were greeted with much ap- 
plause and finally the couples were weeded 
out until it was declared that Charles Som- 
mer and Harry McMann had won the cake 
walk with Everett Ward and Mr. Staiger 
second choice. 

“After the selections had been made in the 
cake walk, the judges awarded prizes for 
this event and for the marble shooting con- 
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test and the quoits event, the latter contest 
being won by Bechtel and Boynton, with 
Walsh and Paul as runners up. 

“Among the guests at the outing who took 
a lively interest in all of the events were 
Major General Weigel in charge of the 
Army headquarters at Governor’s Island, 
who has attended past functions of this or- 
ganization; Colonel Hess, a son-in-law of 
the late A. K. Sloan; Lieut. Pfeifer and 





MATT STRATTON, “WHEELHORSE” OF 


COM MITTEE 


Cadets Dansby and H. C. Larter, Jr., from 
West Point. 

“Stand by please for further announce- 
ments ! 

“Station T. F. K. C.-H. A. R. announcing. 
We are about to start for our homeward 


THE 





trip. There goes the bugle call. Good bye 
and good luck.” 
New York, June 13, 7:45 p. m.—The 


members of the Jewelers’ 24 Karat Club of 
New York city returned to this city last 
night, reaching Pier 10 at the foot of Cedar 
St., North River, on the steamer Monmouth 
at 7:10 p. M., following a day spent at 
Pleasure Bay, N. J., at the annual outing of 
the club. Reports from returning partici- 
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pants in the day’s events indicate that the 
outing was much enjoyed. 








EXPORTS OF WATCHES 





April Shipments of Domestic Timepieces to 
Foreign Countries as Shown by De- 
partment of Commerce 


WasuinoctTon, D. C., June 14.—American 
watches to the value of $63,000 were ex- 
ported during the month of April, according 
to statistics just compiled by the Bureau of 
Foreign & Domestic Commerce, and during 
the same month we shipped parts of watches 
valued at $23,805. A feature of the month’s 
exports was the fact that Australia was our 
biggest customer, taking shipments of over 
$25,600, and, England came next with ship- 
In the parts of watches, 
the bulk of the shipments went to Canada. 

The complete list of countries and the 
shipments made are given in the following 
table of the department: 


ments of $17,600. 


DOMESTIC EXPORTS OF WATCHES AND PARTS OF, 
FROM THE UNITED STATES 


Complete Watches 


pees 
Countries Number 
DICE 5. 6 tcdeses 96 
BUSINES wclekccsee 19,572 
a eee 1,512 
Canada, Maritime 
Provinces ...... iia 
Quebec and Ontario. 12,173 
Prairie Provinces... 17 
British Columbia and 
Vy vteets 18 
Honduras voces ceeds 288 
Nicaragu@’..c3dcces 217 
PORGME GS hei 0600 S00 649 
jo ae ee 1,258 
New’fld & Labradcr. 49 
OTE BS ev ccce 36 
Other British West 
Eee 72 
oo) apy ey Aaa ne 24 
French West Indies. 1 
BOONE. CaN heise taet 24 
pe eee 35 
WOMEN Cats cawkedea's 100 
COM ha ticcn dete 413 
ee 1 
British Guiana...... 48 
British India....... 72 
POR sc cictevceewe 50 
Austeaa oo cis'vecec 089,400 
New Zealand....... 4,903 


British South Africa 360 


FO bc ccKvaReaes 71,498 


Pee oe 


Value 


$90 
* 17,698 
1,213 


25,659 
4,273 
291 


BY COUNTRIES 
Parts of 
Watches 
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6,729 
Value 


238 
19,306 
2,503 


eeeeee 
eeeeee 


















Wy 
RK WHO ATTENDED THE OUTING AND FROLIC AT PLEASURE BAY, N. J. 


$63,003 
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‘Creasure Solid Silver | 


STERLING SILVER 


925/1000 Fine nm yoWam and Mary Style : 


ent 

i 

"T sivrer discriminating buyers of Sterling “A 
Silverware are unusually fortunate. For this I 

is a time when the truly artistic has come cot 

into its own. It is the beginning of a new era - 
succeeding a revival of interest in what is really Ka 
beautiful. At this time good taste and harmony not 
of design are so strictly the approved mode that the . . 
days of the inharmonious, the meaningless ornate, of 
the blatantly garish, the useless, are probably gone 
forever. y? 
hae 

Nothing is so surely a criterion of general good elr 
taste as silverware of authoritatively good design, di 
Good period design in silverware is so finally si 
approved today that its modishness is sure to the 
continue. The solid silver bought now by those ft 
who know what is good will be in fashion W 
generations hence. : 
a 

The William and Mary style of “Treasure” Solid s- 


Silverware is an inspiration from that artistic era do 
at the end of the seventeenth century and the 
beginning of the eighteenth whose history shows 


ent 

why it was an outstanding period in pure and cot 
beautiful design. It was a time when the best de 
silversmiths and other rare artist-artisans of the 
Holland and France came to England, and under tin 
new and inspiring influences produced work in ¥ 
which the artistic and useful were combined to an on 
extent unique in the history of arts and crafts. cre 
sm 

To their masterly designs and the inspiration Tr 
they have given to this new period of artistic He 
appreciation is due the extraordinary success which -! 
has marked the introduction of the new William rs 
and Mary pattern. su 
mi 

ing 

~ ” du 

Every proper accessory Oreasure If you have not re- $0! 
in hollow ware, in ad- ceived your copy . 
dition to the flatware, the catalogue, “The or 
is available for you in ~$@.. William and Mary no 
this design. Style” write us today. ' 
his 

4 ine 

the 

Rocers, Lunt & BowLeN Co. ng 
Sélversmiths, Creators of Distinctive Tableware ne 


GREENFIELD - - - MASSACHUSETTS th 
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WHERE IS McCOY? 





No Trace of Jeweler who Disappeared from ° 


Kansas City, Owing $60,000 for Dia- 
monds and Jewelry—Receivers 
Find Assets of But $681 


Kansas City, Mo., June 15.—John Mc- 
Coy opened a retail jewelry store at 21 Scar- 
ritt Arcade June 1, 1922, having, it is said, 
$000 in diamond jewelry and $10,000 in 
cash. This store was found closed June 1, 
1923; a receiver appointed by the court later 
entered under court authority and found 
$681.27 worth of fixtures and merchandise. 
A record of known obligations against Mc- 
Coy total about $60,000. McCoy has not 
been found at this writing. 

It is now presumed that the mysterious 
coming of the stranger known as John Mc- 
Coy, and his more mysterious disappearance, 
may become one of the “tales told” in the 
Kansas City trade. However, it is said that 
none of the creditors are Kansas City whole- 
salers, the obligations having been incurred 
largely with eastern importers and handlers 
of diamonds. 

The man ‘known as “John McCoy” came 
to Kansas City, so far as is now ascertain- 
able, in May, 1922. It is understood that he 
had been a “peddler” of diamonds and jew- 
ery. He had about $6,000 in diamonds and 
diamond jewelry, and a financial statement, 
not questioned, it is said, showed cash of 
$10,000. He rented a retail store room in 
the “arcade” of the Scarritt building, 9th 
and Walnut-Grand. This arcade is the floor 
of the building that has direct entrance from 
Walnut St., and is opposite the elevators 
rising to the Grand Ave. floor, two stories 
above. The shop had the location, and the 
appearance of being an exclusive shop. Ap- 
parently little over-the-counter business was 
done here, since the store was often closed 
during the day. 

McCoy was of dark complexion, appar- 
ently a native of Italy or a Mediterranean 
country, or of that race. He spent a good 
deal of time, it is now reported, peddling 
and trading diamonds and jewelry among 
the Italians, of which there is a large con- 
tngent in Kansas City. His store did not 
have a large stock of merchandise. 

Reports from various sources reveal his 
method of building his business, and his 
credit standing. For a while he bought 
small bills, always diamonds or diamond 
jewelry, from manufacturers and importers. 
Then he sought such things on memorandum. 
He had one practice not general, it is said, 
in the trade—he almost invariably acknowl- 
edged receipt of the goods sent on memo- 
randum. And he invariably made return on 
such goods within a reasonable. period, re- 
mitting cash for goods retained, and return- 
ing such as were not sold. These memoran- 
dum requests were explicit, and usually 
some detail was described as to the piece 
or the diamond that the’ customer he an- 
nounced as waiting, desired. 

He always paid his bills promptly, and 
$ scrupulous observance of memorandum 
ae Showed an exemplary attention to 
a. of credit matters. There was 
thing in his practice to suggest careless- 
ness, but everything to suggest dependability. 
the ans is known as to the disposition of 
*. —” both loose and mounted, that 

ained on memorandum and -retained ; 
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as to whether these, and the items that were 
ordered on account, were sold immediately. 
There are suggestions that some of the 
memorandum items were retained without 
immediate sale, as part of the program of 
building of credit standing. 

Gradually and steadily the amounts of 
goods ordered, both direct and on memoran- 
dum, were increased. In May, 1923, very 
substantial orders were sent to manufac- 
turers and importers. 

‘McCoy was seen in his store Saturday, 
May 26, by a man connected with the jew- 
elry industry. It is possible that he was in 
the store Monday, May 28. But on May 31, 
the day that completed Mr. McCoy’s year in 
Kansas City retailing, evidence appeared that 
he was not at the store. The store was 
found to be closed. This, however, was not 
an unusual incident, so little was thought of 
it. But on May 31, also, telegrams began to 
arrive for McCoy, which could not be de- 
livered. Packages were received from Chi- 
cago and New York houses which could not 
be delivered, and were returned to the 
senders. 

Investigation and inquiry revealed that 
substantial orders for merchandise had been 
filled in May. In a few days these filled 
orders, delivered, and unpaid for, showed a 
total of $40,000. A few days more, and the 
total had reached $60,000—all obligations 1n- 
curred within 30 days. 

Court intervention was necessary to gain 
access to the Scarritt building room, to 
search for documents that would help to 
solve the problem. Nobody knew, of course, 
whether information might be found show- 
ing all accounts in good shape, money to pay 
for everything, and perhaps indications of 
foul play against McCoy. Or whether the 
creditors had little chance to recover. 

A group of creditors therefore filed peti- 
tion in bankruptcy against McCoy on June 7, 
and asked for a receiver. The creditors 
joining in this petition were as follows, with 
the amounts due, all on open account: Fred 
Gottlieb, Chicago, $240; Norris-Alister-Ball 
Co., Chicago, $496; Son & Prins, Chicago, 
$215; J. W. Forsinger, Chicago, $430. 

In the allegations upon which the petition 
for bankruptcy were based appears the state- 
ment that McCoy was not to be found at 
his usual place of business, and had not been 
seen for 10 days there. Wherefore subpoena 
notice by publication was asked, and_ this 
was granted. 

Joseph M. Jones was appointed receiver, 
June 7, giving $5,000 bond. On June 8 Mr. 
Jones made a preliminary report as re- 
ceiver. He had taken possession of the room 
at 21 Scarritt Arcade, but McCoy had not 
been seen there since May 27 or 28, and 
there was no passkey available wherewith he 
could secure entrance. He employed a lock- 
smith, who took off the lock of the door, and 
so the receiver gained admittance. 

He found a safe there; it was locked and 
he could find no combination. He employed 
a safe company to open the depository. In 
the safe he discovered a few trays and jew- 
elry boxes, all of which were empty. .There 
was no jewelry or merchandise of any kind 
in the safe. Upon search of the premises 
no trace of bills, correspondence, books of 
account or check books was found. 

The receiver made a careful and minute 
inventory of the contents of the room and 
secured an appraisal of the value thereof. 
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The total value of the fixtures was given 
as $596, of the merchandise,, $84.87. This 
was a total of $681.27, to offset against the 
total of some $60,000 of obligations said to 
exist against McCoy. 

McCoy had usually written letters by 
hand, but often, apparently, signed them with 
a rubber stamp. He used fine stationery, 
embossed, of the narrow kind. 

The only indication as to the destination of 
McCoy was a letter, arriving in Kansas City 
about June 1, from Toronto, Can., addressed 
to him. There are those who consider this 
letter a blind, and that it might have been 
sent in order to lead investigators on a 
wrong trail. 





— 
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ALLEGED FORGER ARRESTED 








Birmingham, Ala., Police Arrest Man Be- 
lieved to Have Swindled Many Jewelers 
and Other Merchants 


BIRMINGHAM, Ala., June 15.—J. D. Vickers 
going under a number of aliases, is under 
arrest here charged with forgery and passing 
a number of forged checks. ‘He is locked 
up in the county jail in default of bond, 
while detectives are still working on the 
case, with the belief that other charges will 
be found against him. 

According to detectives, Vickers has been 
operating in Birmingham for two weeks or 
more, and it is alleged that he has forged 
and passed no less than a dozen checks on 
jewelers, automobile dealers and other places 
of business here. 

It has been learned that the N. L. Pierce 
National Detective Agency of Birmingham, 
has been working on the case for the past 
three weeks and arrested the man a few 
days ago, as he was alighting from a taxi 
cab in front of the Olympia Hotel, where 
he had a room. When Detective C. W. 
Rogers of the Pierce Detective Agency, and 
Detectives Propst, Watson and Alexander 
of the city force, attempted to arrest the 
man, as he stepped from the taxi cab, he 
put up a hard fight, but was soon over- 
powered by the detectives and landed behind 
the bars. 

Detectives say the day the alleged forger 
was arrested he had hired a taxi cab, and 
had driven to a convict camp near McCalla, 
at which place he was shaved by “a trusty” 
convict. While at this camp he took off a 
pair of khaki trousers and a shirt, and put 
on a new suit of clothes and a new shirt, 
which he had purchased on an alleged 
forged check a few hours previous. The 
khaki trousers and shirt which he discarded, 
he placed in the tonneau of the taxi cab. It 
was when he returned to his hotel from this 
trip that he was arrested by the detectives. 

Birmingham detectives say that they have 
evidence that Vickers was operating in 
Birmingham under the aliases of “Lawrence 
Hall,” “Lawrence Hill,” “Wesley Moreland,” 
“Dick Haus,” and that his real name is 
supposed to be J. D. Vickers. Detectives 
allege that they have in their possession 
checks bearing all of these signatures, which 
were passed by the man under arrest: 

Birmingham detectives are making a thor- 
ough investigation of Vickers’ past record, 
being of the belief that he is an old offender, 
and one of the smocthest known in this 
country. 





THE JEWELERS’ CIRCULAR June 20, 1923 


KS i DA ERASER ESB 
he Peaclosereetenrtne SER EPOPEORROEORE Gp HOOEOR EERE ~ , 
anenaes , | 


Cee eneeerro, 


SSesrsooorettiit: 


FF IISIOOSOS 


awe on roe 
a . J < “a 
eens oS -= wy > Fe oo 
De oo oeee oe ee ~— . 





ate re’, eek e’ 
eee. ase eke “ est 


‘afore? bea! 


o.% o, be ° y 4 
ae ed of 
> St i 


pee TES Te be 


sane 


>s* 


PROS S PIT PPPS TP s-HD9OS? 


REor 


CPEARL ané 


Onyx Jewetry_ |" the soc of JUERGENS 
108 NORTH STATE STREET &5 ANDE RSEN Co. 


Chicago 











THE 





JEWELERS’ 








Do You Take Options Like This? 





By Elton J. Buckley 

















[’ will be interesting to the readers of THE 
JeweLers’ CIRCULAR to note if they 
can see without explanation the reason why 
the deal set forth in the following cor- 
respondence fell down. 

A manufacturer and a large retailer 
were dickering over the sale of a large 
block of goods. They weren’t quite to- 
gether as to terms, after considerable cor- 
respondence, and the manufacturer finally 
wrote his prospective customer the follow- 
ing letter : 

Dear Sir:—In regard to the 300 cases 
of — about which we have had 
correspondence, I cannot see my way 
clear to meet your terms. I cannot 
shade the price any further, but will 
meet all other terms. The price quoted 
you in my letter of the 16th is the very 
lowest I can take for these goods. 
You can take my opinion that these 
goods are a splendid buy at the price 
quoted and will show a good profit 
whether sold today or held six months. 

I should like to sell you this block of 
goods, and to help the deal along I will 
give you the option on the entire lot, 
on terms understood, until the first of 
next month. You can turn the matter 
over in your mind. 


Respectfully yours, 
* ok & x 





Upon receipt of the above the retailer 
replied as follows: 


Dear Sir:—Have yours of the 17th 
referring to the 300 cases of , 
Appreciate what you say and will 
accept the option until the Ist. 


Yours, 
x k k * 





Now it happens that the thing the re- 
tailer was uncertain about was whether he 
could resell these goods—he did a com- 
bination retail and wholesale business—and 
after he had the goods, as he thought, 
safely sewed up through the option he sent 
out a salesman, and ascertaining that he 
could resell them without difficulty—in 
fact, he took contracts for the entire lot— 
he wrote the manufacturer on the 29th of 
the month that he would take the entire 
block, 

Meanwhile, however, the manufacturer 
had had a chance to sell at a slight advance 
oer the price he had quoted the retailer, 
and needing to speak quickly, he sold, 

mg in some way to get out of the 
‘ption he had granted. 

at then was the position. The retailer 

d made contracts to resell the whole 300 
cases, and was of course bound to his 
customers either for delivery of the goods 
o for damages for non-delivery. The 
Problem I will submit to the readers hereof 
therefore is—what is the liability of the 
manufacturer who thus violated his option, 
and what can the retailer recover from him 
m the way of damages? 

answer is that the manufacturer has 
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no liability at all, and the retailer can 
recover nothing from him. The reason it 
may be useful to know and remember. It 
is that the option was unenforceable and 
invalid because it had neither consideration 
nor was it under seal. An option is like 
any other contract—to be enforceable it 
must have a consideration. Under the old 
law it didn’t need consideration if it was 
under seal, but the rule has been largely 
modified in recent years, and now in most 
cases an option is unenforceable if it has 
no consideration whether it is under seal 
cr not. 

Thousands of options are given every 
day on one thing or another, but probably 


99 per cent. are unenforceable because they 


have no consideration. 

What do I mean by consideration? I 
mean that if the option is to be good some- 
thing must be paid for it. Not necessarily 
money, although that is the usual considera- 
tion, but some benefit or detriment to one 


_party or the other must pass by way of 


consideration. For instance, in the deal 
referred to in the above correspondence, if 
the manufacturer had said “for $25 I will 
give you an option,” etc. etc, and the 
retailer had accepted that, the option would 
have been 100 per cent. good, and the 
manufacturer would then have sold the 
goods before the first at his peril. 

You can lay it down practically as a 
hard and fast rule that an option which has 
no consideration is simply words. It can 
be revoked at will by the person giving it, 
or ignored. He doesn’t need to pay any 
attention to it at all. 

Sometimes this rule works great hard- 
ship. For instance, in one case I know of, 
the owner of certain property gave an 
option on it to a prospective buyer. The 
option had no consideration—it was just 
another of those indefinite arrangements 
which I have been discussing. Before the 
option was exercised by the buyer the seller 
died. The buyer then called on the execu- 
tor of the seller to deliver the property, but 
the executor refused and a law suit resulted. 
The court held that as the option had no 
consideration, it had no validity—the seller 
himself could have revoked it in his life 
time and his executor could do the same. 
The buyer in this case lost a lot of money, 
simply by forgetting that an option to be 
any good must have consideration. It 
doesn’t matter how much the consideration 
is, but it must be something. 








When Diamonds Change to Graphite 





(By Science Service) 

How diamonds, queenly jewels of luxury, 

may be changed into graphite, the 
prosaic substance which forms the lead of 
our so-called lead pencil, is the reverse- 
motion Cinderella story reported to the 
American Electro-chemical Society by M. 
DeKay Thompson and Per K. Frolich, of 
the Massachusetts Institute of Technology. 
A heat of 1,650 degrees Centigrade is the 
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fairy wand used to bring about the begin- 
ning of the slow transformation. 

Investigators have differed, heretofore, as 
to what heat is required to convert diamonds 
into some other form of carbon and whether 
or’not this form is graphite. The Massa- 
chusetts men claim to have settled these 
questions.—A. T. P. S. 








BANKRUPTS TO GO TO JAIL 





United States Court Gives Two Years Sen- 
tence to Members of United Jewelry 
Co., Boston, who Claimed to 


Have Been Robbed 


Boston, Mass., June 18.—Sentences of 
two years each in Plymouth jail were im- 
posed Saturday, June 16, on Louis H. Cluck 
of Boston, Harry Goldberg and Louis Gold- 
berg, all partners in the United Jewelry Co. 

The first named claimed to have been 
robbed by gunmen of $80,000 worth of dia- 
monds while driving in his automobile from 
Springfield to Hartford. The trio were con- 
victed by a jury on a charge of conspiracy 
to conceal assets from a trustee in bank- 
ruptcy. 

Sentence was stayed to allow counsel for 
the defendants to carry the case to the Cir- 
cuit Court of Appeals. 

Some time after the alleged holdup the 
United Jewelry Co. was petitioned into 
bankruptcy. The government contended that 
the holdup was a fake. 





There was considerable interest in New 
York and other jewelry centers at the news 
that the members of the firm of the United 
Jewelry Co. of Boston, who were convicted 
of concealment of assets, had been sentenced 
by a judge of the United States District 
Court, before whom the matter was tried, 
to two years in the Plymouth jail. This is 
the maximum sentence that could be imposed, 

The trade will recall that the defendants 
in this case originally told the story that they 
had been robbed of their merchandise while 
in an automobile on the way out of the city 
of Boston in the direction of Springfield, 
Mass. The National Jewelers Board of 
Trade instructed its counsel, Greenbaum, 
Wolff & Ernst, to “go the limit” in an in- 
vestigation and if fraud was found, in pros- 
ecution as well. The Board’s counsel im- 
mediately communicated with its attorneys, 
Messrs. Friedman, Atherton, King & 
Turner of Boston, who together with the co- 
operation of Mr. Kantor, the trustee, suc- 
ceeded in obtaining various information 
which after a lengthy trial resulted in the 
conviction of these three defendants, 

When interviewed Monday, Mr. Frier of 
Greenbaum, Wolff & Ernst, stated that this is 
another instance where the use of the “fight- 
ing fund” has resulted in a conviction which 
should be an example to any other members 
of the jewelry trade who contemplate a sim- 
ilar crime. The results of the Board’s 
“fighting fund” in the past year have been 
very successful; in fact, there have never 
been as many successful prosecutions as in 
the past year. Arnow, Pelkinson, Schoen- 
feld, Bloom, and Harris & Weiner are a few 
of the cases spread through the United 
States where convictions have been obtained 
and the fraudulent bankrupts given proper 
sentences, 
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Two Complete Efficient Service Shops 


Most competent and experienced mechanics in every branch. Most modern type of 
machinery and equipment in both shops. With these personally supervised we 
are in position to promptly care for 


Special Order Work and Repairs of every Description 


Our many years of experience handling Special Order Work and Repairs enables 
us to render a service guaranteed to prove satisfactory at all times in Delivery, 
Quality of Workmanship and Price. 


Write for List of Things We Do in Our Two Modern Shops 


Our workmanship is of the highest grade and our prices are 
consistent with the quality of our work. A trial will convince you. 


M°CABE-MORRIS-CO. 


190 N. STATE ST. PASTE 136 W. 52"? ST. : 
WOHICAGD EOL Be W. YORK 
— 
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A Very Desirable Location on 
37th Street Just West of F ' 
5th Avenue Refraction of the : 
Eye 
SUB-RENTAL ‘ 
By Gustavus Hartridge a 
IMMEDIATE POSSESSION F.R.C.R.A. r 
fe 
Due to consolidation, we have an exceptional cf 
floor, (8,200 square feet) tosublet. Ideal A Manual for Students , 
location only a few doors West of Fifth p 
Avenue on 37th Street. W 
We can offer a wonderful bargain to an im- ; ' y 
mediate tenant and a very attractive proposi- 275 pages, 107 illustrations and sheet of ‘ 
tion on present magnificent fixtures. we eee P 
gi 
NATURAL LIGHTING 
° Jo 
Excellent for Jeweler’s Display Price, $2.75 ni 
H 

Apply to your agent or to us 
4 H 
Musical Instrument Sales Co. THE OPTICAL PUBLISHING CO. P 
673 Eighth Ave. New York City 1l John Street :: :: :: New York : 
e 
"PHONE LONGACRE 9400 ‘ 
Jf: 
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New Jersey Jewelers Hold Big Convention 





Member of State Retailers’ Association Meet at Seaside Resort—Many Inter- 
esting Addresses Delivered—Officers Re-elected and Resolutions Adopted 
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Aspury Park, N. J., June 18.—With the 
closing of the 14th annual convention of the 
New Jersey Retail Jewelers’ Association 
here tonight, another page has been written 
into the history of this progressive trade 
organization. From the time the first con- 
tingent of jewelers arrived at this famous 
seashore resort on Sunday afternoon until 
the close of the banquet tonight, every 
moment was spent profitably and enjoyably. 

Activities were started on Sunday after- 
noon when the jewelers were taken to Al- 
laire, where they were treated to a shore 
dinner. On Monday two business sessions 
were held, at which time a number of im- 
portant and interesting talks were given, 
reports were received, resolutions were 
adopted and officers were elected. A ban- 
quet in the Coleman House, convention head- 
quarters, brought the day to a close. 

This was one of the best attended con- 
ventions ever held by the organization, 
jewelers coming from all parts of the State. 
The ladies were very much in evidence and 
attended many of the business sessions and 
were always present at the social functions. 

Sunday 

Ideal weather greeted the jewelers upon 
their arrival at this famous Jersey seashore 
resort. Shortly after noon members of the 
association began arriving at the Coleman 
House and by 5 o’clock jewelers from all 
over the State were here to participate in 
the opening event of the convention, which 
included a trip to the “Deserted Village” at 
Allaire, N. J., where a shore dinner was 
served, 

By 5.15 o’clock the automobiles carrying 

the jewelers and their guests were speeding 
along the seashore road toward Allaire. 
Within 30 minutes the quaint but attractive 
Jersey shore village was reached and after 
a short delay the jewelers sat down to enjoy 
an old fashioned shore dinner. During the 
dinner the jewelers were entertained by pro- 
fessional entertainers and also joined in 
community singing. 
_A word of greeting was extended to the 
jewelers and their guests by Mortimer H. 
Pach, Under Sheriff of Monmouth County, 
who was the first speaker at the dinner. 
Mr. Pach assured the jewelers they were 
always welcome at Asbury Park. 

Another speaker was Bartley J. Doyle, 
Philadelphia, who dwelt principally on or- 
ganization and profit in the jewelry industry. 
_ Following these talks the Jerseyites en- 
joyed music and dancing until almost mid- 


night when they returned to the Coleman 
House. 





Monday 

The large west ballroom of the Coleman 
ouse was well crowded this morning when 
President Jean R. Tack called the 14th an- 
nual convention of the New Jersey Retail 
ewelers’ Association to order at 10.30 
Oclock. After a few words of greeting 
from the president, the minutes of the last 
annual conclave were read and acccpted. 
This was followed by the report of Secre- 


tary Richard P. Hartdegen, which outlined 
some of the activities of the association for 
the past year. The secretary’s report reads 
as follows: 

REPORT OF SECRETARY HARTDEGEN 


Following the ccnvention last year a copy of 
the complete procedure of the conventicn, includ- 
ing reports, speeches and every activity, was pub- 
lished and sent to every retail jeweler in the State. 
This served several purposes, viz.: 

First—It brought the convention to the un- 
fortunate jeweler who could not attend in Asbury 
Park. 

‘Second—It gave the jewelers who did attend the 
additional opportunity of reading at their leisure 





JEAN R. TACK, RE-ELECTED PRESIDENT 


what they had heard at the park, and I might 
say there was a great deal of good and interesting 
information to be obtained from the various 
speeches. This report brought forth several favor- 
able comments. 

The regular monthly meetings were held through- 
out the vear. They were well attended and gen- 
erally interesting, and especially so were the two 
special meetings at which speakers entertained and 
enlightened the members. 

Topics covered at the various meetings are 
briefly as follows: The national convention, 1922, 
held at Cincinnati, Ohio, and special excise tax 
elimination. 

A very active, forceful course was followed in 
the securing cf statements from political candi- 
dates as to their stand cn this important question. 
Many personal letters, circulars and bulletins were 
used. After six weeks’ work the following report 
was submitted: 26 candidates addressed; 7 did 
not respond; 18 responded favorably, and 1 non- 
committal. 

This is certainly very gratifying, and shows 
that cur State is lined up to take care of its end. 

Auction Sales—This topic was discussed at one 
of our meetings by members, Mr. Wobler, the 
association counsel, and K. Bernstein, who had 
requested an audience at one of our meetings. No 
official action was taken. It was recommended 
that a special committee of three active men be 
appointed to collect copies of existing laws or 
ordinances, and that from these, with proper legal 
advice, a new effective code be drawn and pre- 
sented to the State and various communities for 
enactment and enforcement. It is my belief that 
in some communities there are laws in effect 
which, if properly enforced, would be of invaluable 
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help to the legitimate dealer. In this connection 
much congressional help is available, and glad of 
a chance to assist, as evidenced by letter from 
Harry Eaton. 

‘ The new stamping law is another topic of vital 
importance. 

The Jeweler’s Code of Ethics, as published by 
the American National Retail Jewelers’ Associa- 
tion, was distributed by our association to all 
members and 150 non-members. . 

The following is a suggested wedding anni- 
versary list: 

Year—nickelware. 
Years—leather. 
Years—chinaware, 
Years—wooden, mahogany. 
Years—crystal, cut glass. 
Years—wooden. 
Years—Paper. 
Years—bronze. 
Years—linen. 

10 Years—silver. 

12 Years—. 

15 Years—diamond, 

18 Years—books. 

20 Years—platinum, 

25 Years—gold. 

30 Years—silk. 

35 Years—pearl. 

40 Years—. 


These were discussed, and it was decided to 
carry final action over to the convention. It is 
suggested that these be our recommendations to 
the national body, but that we do not adopt a list 
until after the big national convention. 

Besides the excise tax bulletin, three other 
special bulletins were published. 

The advertising campaign was supported by 18 
association jewelers in the northern part of the 
State in connecticn with the campaign of the 
National Publicity Bureau. More of this would 
undoubtedly be very helpful to the industry. 


OOBONAWS WD 


Next came the financial report, which was 
submitted by Treasurer A. J. Jaeckle, and 
showed the association to be in a healthy 
condition. These reports having been ac- 
cepted, President Tack next proceeded to 
deliver his annual address. His talk was 
as follows: 


ADDRESS OF PRESIDENT TACK 


I once heard a lecture on gold mines, and 
when it was all finished I said to myself this 
fellow talks about gold mines away off in South 
Africa while every merchant has a gold mine 
hidden somewhere right in his own business. The 
big trouble is to find it. If we could stop the 
leaks, big and little, through which the dollars 
trickle like raindrops into the sand, we would 
each of us have one little gold mine right in 
our own little jewelry store, and that my fellow 
jewelers is why we are here today to learn if 
possible from the men selected to speak to us how 
tu stop up some of the leak holes and make our 
own little gold mines pay a bigger dividend. 

Dividend means profit—profit means money, and 
it takes money to make the mare go, and it takes 
organization to make a successful fight against 
the abuses and burdens, fast becoming unbearable, 
that the jewelry business has suffered for these 
many years. 

You may have heard the story of the stage 
driver in Yellowstone Park whose prowess with 
the long-lashed driving whip was known through- 
out the State. While driving along his route one 
day, a horse fly landed on the right ear of the 
leading horse and the driver gracefully flicked it 
off with his whip; a little further on he flicked 
a grasshopper off a vine with his trusty lash, 
and when he passed a hornet’s nest with a single 
hornet on the outside he allowed his whip to lie 
idle. When questioned about this by one of his 
passenger he said: “A horse fly is a horse fly, a 
grasshopper is a grasshopper, but a hornet is an 
organization.” 

So that’s the way with us—if we’re going our 
way alone withcut membership in the jewelers’ 
association, we are about as helpless as the grass- 
hopper, but if we stick to the organization, we 
are respected by the innocent and feared by the 
guilty who trespass our rights just the same as 
the hornet is, because of his organization. 

One of the best opportunities we have yet had 
to show what an organization can do lies before 
us now in the problem of taxation. 

Our country is experiencing as are other coun- 
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tries of the world, tax burdens that handicap in- 
dustry and enterprise of every kind, and make it 
almost impossible for a young man with small 
capital fo start in business. If he has extraordinary 
courage and does start in business, nearly all of 
his profits go to the government instead of to 
building up a better stock on a reserve for safety. 

During the war the people bore these burdens 
uncomplainingly for patriotic reasons, without con- 
sidering their justice or the economic suffering that 
was sure to follow and has followed. 

Now that peace is here so far as America is 
concerned, there is a universal cry for relief, and 
this cry for relief is fully justified for it is a cry 
of distress. 

It is quite probable that many of the statesmen 
at Washington do not understand the economic un- 
soundness of the present system of federal taxation 
else we should have had relief before now. 

Banks, insurance companies and brokers deal in 
money, in cash, that is their merchandise and are 
in a pesition to pay income taxes that other busi- 
ness enterprises cannot possibly pay. We, unlike 
banks, deal very little in money, but nearly wholly 
in commodities. The Government has falsely esti- 
mated the profits of manufacturers, merchants and 
other business men. It has counted as profits, 
merchandise and buildings and even the farmers’ 
harvests and has levied a tax on these. The manu- 
facturer or business man could not pay his taxes 
with his merchandise or stock on hand or his 
building if he owned it, because only cash would 
be accepted by the Government, and if he wasn’t 
in possession of the ready money, and he usually 
isn’t, he was compelled to borrow; cr, in other 
words, mortgage his property. If the taxpayer 
cannot pay his taxes without borrowing, he is in 
the same position as the man who can’t pay his 
living expenses without borrowing. He is living 
beyond his means and his financial end is certain. 

The only real profits of a business man are his 
cash and his good accounts receivable. Nothing else 
constitutes profit, so far as payment of taxes is 
concerned, and when he is compelled to pay profit 
taxes other than this, the Government is confiscat- 
ing his property. 

Beside all this we jewelers have been put in a 
class almost by ourselves inasmuch as in addition 
to all the taxes of other lines we must pay a 
sales tax besides. 

This is unfair, unjust and almost criminally 
discriminating. The naticnal association has, as 
most ef you know, a high organized tax elimination 
committee, whose purpose it is to have these taxes 
removed, and I ask you to back your tax elimina- 
tion ccmmittee to the last ditch, morally, physically 
and financially. 


Although not on the program, Conrad J. 
Brotherly was called upon to speak a few 
words on the tax elimination question. ‘Mr. 
Brotherly told the members he had en- 
deavored to have Ralph Roessler, chairman 
of the special excise elimination tax com- 
mittee, address the convention but owing to 
other engagements the latter was unable to 
be present. Mr. Roessler did, however, pre- 
pare an address, telling of the activities of 
his committee, and outlining the future plans 
for carrying on the fight for tax elimina- 
tion, which was read by Mr. Brotherly. 

At the conclusion of this address Mr. 
Brotherly called attention to the fact that 
to carry on this work of the national tax 
elimination committee, some financial sup- 
port is necessary. He urged the jewelers to 
contribute their share to this campaign and 
to send their checks as quickly as possible 
to National Secretary Anderson. 

In response to Mr. Brotherly’s appeal the 
association voted to allow the executive com- 
mittee to appropriate a sum of money to the 
tax elimination campaign fund. On the 
suggestion of another member, President 
Tack appointed a committee to devise ways 
and means of soliciting money from non- 
members to assist in this work, the com- 
mittee to report at this afternoon’s session. 
It consisted of L. J. Rad, Max W. Wien 
and C. A. Lund. The members also voted 
to telegraph to Mr. Roessler the associa- 
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tion’s support to the committee’s work and 
to thank Mr. Roessler for his paper. 

The next speaker was P. J. Coffey, chair- 
man of the National Jewelers’ Publicity 
‘Committee, whose talk was devoted entirely 
to the work being done by the committee. 
The speaker urged the use of publicity to 
bring more customers into the store and to 
solye most of the jewelers’ troubles. An 
increase of business and expansion of the 
industry is the purpose of the advertising 
campaign, Mr. Coffey pointed out. He also 
told the jewelers that their financial support 
was not the only support the committee 
needed, but desired more the moral and 
active backing of the industry. 

Mr. Coffey here displayed a few adver- 
tisements which jewelers throughout the 
country have run, using the slogan “Gifts 





CONRAD J. BROTHERLY, WHO TALKED ON TAX 
ELIMINATION 


That Last.” This slogan, he said, is now 
being used constantly by 1,600 jewelers in 
their advertisements with excellent results. 
He also showed how newspapers are co- 
operating with the publicity committee by 
using timely news articles and illustrations. 

During his talk Mr. Coffey called atten- 
tion to a chart hanging on the wall which 
outlined the proposed advertising campaign 
planned by the national committee. Mr. 
Coffey touched upon the amount of advertis- 
ing done by the automobile industry in com- 
parison to the jewelry trade. In conclusion, 
the speaker told his audience that the cam- 
paign, as planned, is to cover every branch 
of the industry but to make it a success the 
committee needs the co-operation of the 
entire trade. 

Before introducing the next speaker, 
President Tack announced the appointment 
of the following committees: 

Nominating : C. Hartdegen, James Wheeler, 
and A. Kost. 

Membership: Elbert K. Busch and Wil- 
liam Baird. 

Resolutions: William P. Walsh, Robert 
F. Brunner and J. V. C. Parker. 

Those designated to take charge of the 
question box included Conrad J. Brotherly 
and William Baird. 

The concluding speaker of the morning 
session was Robert 'F. Nattan, of THE 


Jewe ers’ CircuLaR, who spoke on “Meet- 
ing the New Conditions in the Jewelry Busi- 
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ness.” Mr. Nattan referred to the excellent 
work being done by the National Jewelery 
Publicity Association as was outlined by the 
previous speaker, Mr. Coffey, and said tha 
special attention should be devoted to the 
right kind of copy. The copy should be 
written in a manner calculated to inspire 
confidence in the retail jeweler and should 
inspire the public to buy diamonds, watches 
and jewelry and other gift lines from the 
jeweler. Outside competition, he said, js 
now taking much business away from the 
jeweler. Examples of attractive copy used 
by department stores, gift shops and other 
dealers were read by the speaker and sug- 
gestions were made to combat this form of 
competition. The speaker outlined selling 
events for every month in the year, Ip 
conclusion he gave the following tips on 
jewelry retailing: 

(1) Keep your eye on your business 
barometer—your stock records and account. 
ing system. 

(2) Make your show window work hard 
for you. 

(3) Co-operate with the worthy national 
advertiser. Cash in on his advertising in 
your local territory. 

(4) Seek out attractive, new, quickly 
salable merchandise. 

(5) Buy wisely and adjust the volume 
of buying to the demand. 

(6) Put human interest in your adver- 
tising copy. 

(7) Advertise honestly, thoughtfully and 
frequently. 

(8) Keep informed of social, civic, po 
litical, industrial and sporting events. Use 
them as selling occasions. 

(9) Study the merchandising and adver- 
tising methods of successful retailers in your 
own and in other lines. 

(10) Add side lines after careful study 
of their salability and adaptability to your 
trade. 

(11) Make your repair department pay a 
profit. Realize its importance. It can make 
or break you. 

(12) Have a business library on your 
desk. Successful retailing requires head 
work—theory plus practice. 

(13) Know your exact cost of doing 
business. Figure your profits preferably on 
your selling price. 

(14) Properly classify everything that 
comes into and everything that goes out 0 
your store by an intelligent system of a 
counting. : 

(15) Suggest salable, timely merchandise 
to manufacturers. 

(16) Be a real merchant, know your 
business, conduct a first-class repair depart 
ment and fear no competition. 

The Luncheon 

A few minutes after adjournment, the 
jewelers and their guests were taken to 
Ross Fenton Farm, where an enjoya 
luncheon was served. : 

The beautiful decorations in the pavilion 
where the luncheon was served and the still 
ness of the place gave it a pleasing 
restful atmosphere. 

During the luncheon an orchestra ente™ 
tained with a number of musical selectiot 
Between courses the jewelers and their 
guests enjoyed dancing. 

AFTERNOON SESSION 
At 2:30 o’clock on Monday afternoon the 
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gathering left the dining pavilion and ad- 
journed to a cool and inviting meeting room 
at Fenton Farm where the balance of the 
business session was held. Practically every 
chair in the meeting room was occupied 
when President Tack introduced as the first 
speaker of the afternoon, Miss Marguerite 
Walker Jordan. 

Miss Jordan spoke on the subject of 
“Silver” and has addressed a number of 
State associations all over the country on 
the same topic. She touched upon the feel- 
ing of the public for Sheffield silver; the 
impossibility of giving guarantees; the 
beauty of sterling silver and the building up 
of the silver habit. Miss Jordan also called 
attention to a number of “profit killers” 
existing in some jewelry stores, one of these 
being, she emphasized, the carrying of too 
many lines. This talk proved interesting and 
was loudly applauded by the jewelers. 

The concluding speaker of the afternoon 
was Richard Lennihan, assistant director, 
Bureau of Business Research, who was next 
presented by President Tack. Mr. Lennihan 
took as his subject “The Need of Proper 
Accounting” and spoke as follows: 


ADDRESS OF RICHARD LENNIHAN, ASSISTANT 
DIRECTOR, BUREAU OF BUSINESS RE- 
SEARCH, HARVARD UNIVERSITY 


There is no subject of more importance to the 
successful management of any retail business than 
that of knowing ‘“‘The Cost of Doing Business.” 
This is the fundamental principle upcn which all 
really successful businesses are built. You may 
have all the other fundamentals of success—good 
service, good merchandise, good location, courteous 
employes—but if you do not know your cost of 
doing business your chances of continuing as a 
successful retailer are slim. 

The Harvard Bureau in carrying on its investi- 
gations in the retail jewelry trade has found many 
stores that are efficiently conducted and that are 
building their businesses upon firm foundations. 
Without exceptions, proprietors of such stores 
realize that to know the facts about their business 
a little bookkeeping is necessary. I say a little 
bookkeeping because we have found that a compli- 
cated system is not necessary for the average retail 
jewelry store. On the other hand, many stores 
are running at a loss, and yet the proprietors do 
not know it. The most commen fault among the 
owners of such stores is carelessness in accounting. 
Even recently we received a report from a retail 
jeweler who had paid an income tax, and we found 
in checking his statement that instead of making a 
profit this retailer actually had a loss. 


There is still another class of merchants who con- 
sider the time and cost spent in keeping records as 
wasted, To the contrary, it is a fact that no mat- 
ter what time is spent or what amount of money 
is paid, within reason, of course, a merchant by 
keeping adequate records is in the end the gainer. 

To many retailers an adequate system of records 
Means something very complicated. Furthermore, 
that to know the necessary facts about their busi- 
ness, they should understand double entry. Such 
18 not the case. Of course, the double-entry method 
of bookkeeping provides a check on the accuracy 
of accounts, and naturally the Harvard Bureau 
recommends its use. However, because many re- 
lailers, either through personal preference, or for 
other reasons, are not prepared to keep double- 
entry books, a set of so-called “record sheets” has 

i drawn up. These sheets can be used by any 
retailer whether or not he knows anything about 
double-entry beokkeeping. Although simple to op- 
frate, they give the necessary information for de- 
termining the cost of doing business in concise 
form. Retailers may obtain a year’s supply of 
these forms from the Bureau at cost, amounting 
—_ $2.50. Also a bulletin describing their 


Many a retailer is convinced that his expenses 
are too high, but he does not know where to begin 


© cut down. It is not enough to know what the 
penees are in the aggregate. You need to know 


re your money is going. Then you can com- 
ed your figures with what others are doing and 
‘rmine whether cr nct your expenses are propcr- 
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tionately too high. It is only by such comparisons 
that attention is focused on the weak spots of the 
business and the proprietor placed in the position 
of knowing where to direct his efforts for the econ- 
cmies that are needed. 

For the past four years the Bureau has been 
studying the retail jewelry business with the co- 
operation and financial assistance of the American 
National Retail Jewelers’ Associaticn. The object 
of this research has been to furnish reliable facts 
regarding actual conditions and experiences in your 
trade; from the Bureaw’s standpcint the purpose 
is to acquire first-hand knowledge of actual busi- 
ness methods and costs as an aid to instruction in 
the Harvard Graduate School of Business Admin- 
istration. 

Reports on the cost of doing business in 1921 
frcm 190 retail jewelry firms showed the average 
figure was a net loss of 6 per cent. of net sales, 
While we realize fully that 1921 was an excep- 
tionally bad year from every point of view, never- 
theless the operating expenses in the retail jewelry 
trade have teen consistently higher for the past 
three years than fcr any other retail trade which 
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the Bureau has studied. It is evident from the 
experiences of firms that showed a profit in 1921 
that a majority cf other retail jewelers would find 
it advantageous to give more attention to reducing 
their operating expenses. The maintenance of ade- 
quate records and ccmparing your results with 
others will aid in suggesting opportunities for 
economy. 

One cause of high operating expenses is the low 
rate of stock-turn. For 190 firms in 1921, the 
common figure for the rate cf stock-turn was 0.8 
times. In other words, the stock was turned only 
once in 15 months—less than once a year. Al- 
thougk eight-tenths cf one turn for year was the 
common figure, there were many firms that did 
better than this, and also some that did not do 
as well. 

The effect of the rate of stock-turn on expenses 
and protits is something that the retail jeweler 
ought to consider carefully. The highest rate re- 
ported in 1921 was 2.8 times. That store showed 
a net profit of more than 9 per cent. of net sales. 
The lowest rate from which a report was received 
was 9.2 times, or at the rate of once in five years. 
This store had a loss of mcre than 11 per cent. of 
net sales. Jt would be advisable for every jeweler 
to read the results of the Bureau’s study of 1921 
operations. This is published in bulletin form and 
is available for anyone whe wishes to read it. 

The question of how to secure a high rate of 
stock-turn is baffling many jewelers. One sugges- 
tion is to analyze the business and find out where 
the slow movers are. Find out the gcods that are 
loafing in the show cases. This means separating 
your merchandise into several groups and keeping 
records for cach group of sales, purchases and in- 
ventories. In that way vou can find out the dif- 
ferent rates of stock-turn for various merchardise 
groups, and the gross profit realized on each group. 
lty ¢ mparing your gross prcfit for a group with 
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the operating expenses for the store as a whole, 
and taking into consideration the rate of stock-turn, 
you can make a very close guess whether that 
group of merchandise is making money. 

Besides the possible economies resulting from 
increasing the stock-turn, there are probably other 
peints in numerous stores at which the cperating 
expenses can be reduced through a careful analysis 
of the individual firm’s methods. It is important 
that every jeweler make a special effort to find a 
means of cutting down operating expenses. Al- 
though so far as can be judged 1923 promises to 
be fairly profitable for the retail jewelry business. 
there are several clouds which suggest that the 
wise merchant will be on the watch for squalls. 
Such a merchant will maintain adequate records in 
order that he may be aided in seeing where he is 
going. 


Following Mr. Lennihan’s talk, the report 
of the resolutions committee was presented 
by William P. Walsh, chairman. This re- 
port, which was accepted by the association, 
reads as follows: 


Resolutions 

Whereas: The New Jersey Retail Jewelers’ As- 
sociation assembled in annual convention at 
Asbury Park, N. J., June 17 and 18, 1923, do 
hereby adopt the following resolutions: 

REsoLvep: This association heartily commends 
our national president, Edward H. Hufnagel, for 
his unlimited time and effcrt devoted to the in- 
terest of our craft, especially for the presentation 
of the code of ethics, in his travels in all parts 
of the country, and his effcrts to eliminate the 
discriminatcry excise tax. 

7 * * 


Whereas: The ccde of ethics has become an in- 
tegral part of our organization work. 

Reso.vep: That before a retail jeweler becomes 
a member of the A. N. R. J. A. he shall be 
required to sign, as one of the qualifications upon 
the application blank, the statement: “I have read 
the jewelers’ code of ethics and I cheerfully sub- 
scribe to the same.” 

* * 

ResoLtvep: We endorse the advertising campaign 
conducted by the National Jewelers’ Publicity 
Association and its slogan, ‘Gifts That Last,” to 
the effect that the same be incorporated in our 
advertising, and used on letter heads, stationery, 
billboards and all other forms of advertising. 


” * * 


Whereas: The wedding anniversaries as now ar- 
ranged provide few occasions for “Gifts That 
Last.” 

ResoLvep: We approve of having the Naticnal 
Jewelers’ Publicity Association provide a_ substi- 
tute list of wedding anniversary gifts. 


* * * 


Resoivep: This association unanimously favor a 
platinum stamping law and a definite standard 
of iridio-platinum to be 95 per cent. platinum and 
iridium. 

* * * 

Resotvep: This association in convention ex- 
presses its full appreciation of all officers and 
members of the Jewelers’ War Revenue Tax Com- 
mittee and the Special Excise Tax Elimination 
Committee who have devoted their time and effort 
to bring about its repeal, and pledge our support 
to Ralph Roessler, chairman, and the Special Ex- 
cise Tax Committee in their continued efforts to 
have this tax removed. 

* 7 ” 

Resotvep: A vote of thanks be extended to the 
speakers who have so ably entertained and in- 
structed us. 

* * * 

We commend to our members the increased use 
of the facilities and savings offered by our Jewel- 
ers’ Mutual Fire Insurance Co., and do congratu- 
late its cfficers upon the splendid manner in which 
they have been conducting this department. 

* = * 

Resotvep: That we express to our State officers, 
one and all, the sincere thanks of our association 
for the efficient and unselfish service which they 
have rendered to the jewelers of New Jersey. 


A real interesting and instructive feature 
of the afternoon session was the question 
box, which was next announced by Presi- 
dent Tack. The questions asked were varied 
and touched upon many subjects of interest 
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to the entire industry. The question box 
was in charge of Conrad J. Brotherly and 
William Baird and proved exceedingly help- 
ful to everyone. 

With Edward H. Hufnagel, president of 
the A, N. R. J. A., occupying the chair, the 
report of the nominating committee was sub- 
mitted by C. Hartdegen, chairman. This re- 
port recommended the re-election of all the 
present officers, with the exception of Frank 
Thorwarth as second vice-president.. In his 
place the name of William Walsh, of Pas- 
saic, was offered for the office. With this 
change the entire slate as proposed by the 
nominating committee was accepted. The 
officers elected include: President, Jean R. 
Tack, Newark; first vice-president, A. W. 
Cornelius, Asbury Park; second vice-presi- 
dent, William Walsh, Passaic; third vice- 
president, C. W. Bowman, Somerville; 
fourth vice-president, C. A. Lund, East 
Orange; fifth vice-president, J. V. C. Parker, 
Morristown; treasurer, A. J. Jaeckle, Jersey 
City, and secretary, Richard P, Hartdegen, 
Newark. The board of trustees include the 
above-named officers and, in addition, 
Charles Hartdegen and Conrad J. Brotherly, 
both of Newark. 

As this concluded the business program, 
the convention was adjourned at 5 o'clock. 
In a few minutes the jewelers were being 
carried back in automobiles to the Coleman 
House, where the banquet is to be held to- 
night. 

The Banquet 


One of the finest conventions ever held by 
the New Jersey association was brought to 
a close tonight, with a banquet in the large 
north ballroom of the Coleman House. The 
menu was excellent, the speaking by several 
prominent men proved interesting and the 
entertainment was superb. 

In order to allow most of the out-of-town 
jewelers to get an early train home, the eve- 
ning’s activities were to start at 6 o'clock, 
but it was 40 minutes later before the jewel- 
ers were finally summoned to the banquet 
hall. The singing of “America” while all 
were standing was the opening feature, after 
which the diners seated themselves at the 
tables. 

During the dinner the jewelers were enter- 
tained with several vocal selections by Sher- 
man Dillon and Miss Bessie McCoy, a 
Broadway soprano. At the piano, William 
Caesar, who records for a player piano roll 
concern and phonograph record firm, favored 
with a few popular selections. 

Shortly after 8 o’clock, A. W. Cornelius, 
acting as toastmaster, presented the Honor- 
able C. E. F. Hettrick, Mayor of Asbury 
Park, who has spoken at eight different con- 
ventions held by the New Jersey jewelers. 
The mayor told his audience that he never 
tires of addressing the jewelers and regrets 
that the occasion does not happen more than 
once a year. He extended a cordial greeting 
to his listeners and expressed his pleasure 
at once again welcoming the jewelers to 
Asbury Park. In conclusion, Mayor Het- 
rick assured the jewelers that he will look 
forward to their return here next year. 

After this cordial greeting, Conrad J. 
Brotherly took over the duties of toast- 
master and following a humorous story and 
a few well chosen remarks, introduced Ed- 
ward H. Hufnagel, president of the Ameri- 
can Naticnal Retail Jewelers’ Association, 
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as the first speaker. In his address Mr. 
Hufnagel spoke in part as follows: 


ADDRESS OF E. H. HUFNAGEL, PRESIDENT OF 
THE A. N. R. J, A. 

President Hufnagel discussed business 
conditions, the subject of profits and the evil 
of retailing manufacturers and wholesalers.. 

In speaking of a better business basis, he 
said : 

“In striving for a better business basis, it 
is believed that our Code of Ethics is the 
best guide to follow. There are evidences 
on every side that many forms of business 
are in the process of elevation to a higher 
plane. There have been requests for copies 
of our Code of Ethics from other industries, 
and it is safe to assume that they, in turn, 
have formulated some such principles for the 
betterment of their conditions. * * * 

“In the State of New Jersey, as elsewhere, 
there are many manufacturers who can be 
approached for an expression of their poli- 
cies. The evils of improper distribution and 
price discrimination should be explained to 
them, and the viewpoint of the retail jeweler 
should be set forth in a calm and friendly 
manner, Experience has proven that manu- 
facturers and wholesalers are only too will- 
ing to get together and arrive at some con- 
clusion which will enable all concerned to 
receive and give fair treatment. It does not 
appear to be unreasonable to ask a manu- 
facturer to select his jobbers with the great- 
est care, and to confine the sales of his goods 
to only those jobbers who will dispose of 
them through the right channels at the right 
prices. This work has already been under- 
taken by some of the members of the New 
York State Retail Jewelers’ Association, and 
the preliminary work has proven encourag- 
ing. However, in order to accomplish last 
ing results, the retail jewelers must pledge 
themselves to shun the advances of the 
wholesaler or manufacturer who will sell his 
goods to anyone at any price in order to 
make quick profits. 

“The subject of price discrimination is a 
blanket that covers the large field of sales 
in silverware, platinum, gold and almost all 
jewelry items. In combination with the ab- 
sence of sufficient stamping laws, and fake 
auctions, there is practically no limit to un- 
fair competition. Until the passage of ade- 
quate branding and auction laws, we, as in- 
dividual jewelers, should take every precau- 
tion to safeguard our methods of purchasing 
our goods. 

“T believe that, through the right kind of 
effort, and with the support of all the mem- 
bers of this association, we will soon find 
that the problem of today has become the 
history of yesterday, and to this purpose we 
have pledged ourselves to work unceasingly 
until the goal is reached.” 


Another speaker whose address proved in- 
teresting and enjoyable was Rev. T. Aird 
Moffatt, pastor of the First Congregational 
Jube Memorial Church, Newark. Rev. 
Moffatt spoke on the subject “Taking the 
Sin Out of Business” and was listened to 
attentively by the jewelers and their guests. 

The surprise of the evening came when 
Toastmaster Brotherly introduced Lawrence 
Sharkey as a senator from Rhode Island. 
Before he finished his remarks, however, it 
was discovered that Mr. Sharkey was not 
Rhode Island’s representative in Senate but 
a professional entertainer. His stories were 
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amusing, however, and kept the diners in 
constant laughter. 

At the close of the post prandial Program 
Toastmaster Brotherly declared the 14th 
annual convention of the association at ap 
end, after which some of the jewelers started 
for their homes while others remained oye, 
to enjoy the dancing. 

Each of the ladies attending the 
was presented with a beautiful silk covered 
powder box as the compliment of Lippman, 
Spier & Hahn. The men were each given 
useful little gauges by Herpers Bros, 
Newark. 

The arrangement committee for the cop. 
vention was composed of A. W. Corneliys 
J. C. V. Parker, George J. Busch and R 
De La Reussille. 








A SAD ACCIDENT 





Newark Manufacturing Jeweler Meets Sui. 


den Death at His Home in Orange, N. J, 


Newark, N. J., June 17.—George William 
Swift Trow, a member of the firm of Heidel 
& Trow, manufacturing jewelers at & 
Austin St., this city, accidentally shot and 
killed himself shortly before midnight fast 
night. 

Mr. Trow and his wife were at their home, 
246 Ivy Terrace, Orange. Mr. Trow was 
examining a revolver which his wife had re- 
cently purchased for protection. In som 
unaccountable way the weapon was dis- 
charged, the bullet striking Mr. Trow under 
the chin and causing his death. His wife 
had just previously warned him to be care- 
ful. 

Stories published in the daily press to the 
effect that Mr. Trow committed suicide are 
declared to be without foundation in fact. 

Besides his widow, Mr. Trow, who was 
37 years old, is survived by one young so 
and a baby daughter. 








Look Out for This Man Who Sold Bogus 
Collection Service to Buffalo Merchant 


BurFaLo, N. Y., June 18—August Pepe, 
jeweler, at 1876 Niagara St., paid $12.50 to 
C. Schwartz, no address, who repr 
the Merchants Protective & Service Ass 
ciation, no address. He understood its lol 
counsel is Attorney B. Sheldon, 49 Niagar 
St., but he said he knows nothing of th 
concern. The contract printed to represet! 
a legal document, not only entitled the men- 
ber to free legal advice for one year, 
services of its collection department, the o* 
of its financial department and the 
of the service department, all for the 
sum of $12.50. 

The first occasion Mr. Pepe had to sth 
legal advice he went to Mr. Sheldon’s office 
and was astounded to learn that Mr. Sheldon 
had not even heard of the association 
Pepe then consulted Attorney Alfred 
Cohen and learned that he is the 4 
victim of Mr. Schwartz in this city. 
proprietors of small jewelry stores # 
warned to be on the lookout for Schwatt 








D. Lowenheim & Co., at Nashville, Ten. 
occupied their new location, at w 
St., June 4, with a complete retail stock 
jewelry, watches, diamonds and novelties. 
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A patent has been granted to Edward L. 
Weed of this city on a badge. 

Charles A. Russell, of the Irons & Rus- 
sell Co., is preparing to erect a new home on 
Loring Ave. 

Mr. and Mrs. George H. Holmes have 
opened their country house on Warwick 
Neck for the Summer. 

Theodore W. Foster, of Theodore W. 
Foster & Bro. Co., has been granted a 

tent on a vanity case. 

The W. & W. Jewelry Co., 158 Pine St., 
has been granted a permit to erect a brick 
and steel store building at 91 Charles St. 

C. H. Cooke Co. has filed information 
with the Secretary of State’s office of an 
increase in capital stock from $50,000 to 
$55,000. 

A. B. de la Feuilliez, with the Special 
Products Corp. of this city, was in New 
York last week en route for an extended 
western trip. 

J. M. Schmid & Son are now in their 
new store at 106 Westminster St., having 
removed thereto the past week from 313 
Westminster St. 

Arthur Henius has been appointed by 
Mayor Gainer as a member of the Board of 
Review under the provisions of the new 
city zoning law. 

Asa Cushman, with the Potter & Buffin- 
ton Co., is preparing to take a recreation 
trip to Europe in the near future to be gone 
util early Fall. 

J. Robert Sweet, with the Providence of- 
fice of the National Jewelers’ Board of 
Trade, was in Boston and vicinity the past 
week for the Board. 

Walter R. Boss, treasurer and manager of 
the A. T. Cross Pencil Co., has just returned 
from a business trip to Washington, Atlantic 
City and New York. 

Mr. and Mrs. Henry S. Sprague have 
tlsed their house on Prospect St. and are 
at their Summer home, The Gables, on Cen- 
tral St, Narragansett Pier. 

A marriage permit was granted on Wed- 
nesday last to Curtis P. Lind, a manufac- 
turing jeweler of Malden, Mass. and Claire 
M. O’Connor of Everett, Mass. 

Mr. and Mrs. Erling C. Ostby and family 
dosed their house on Cooke St., this city 
last Tuesday and left for Nantucket, where 

ty have taken a house for the Summer. 

William Kilkenny, president of the Strath- 
more Co., was in Cleveland the past week 
with Shurab Grotto, Mystic Order of the 
Veiled Prophets of the Enchanted Realm. 

Miss Evelyn Fulford, daughter of Mr. and 

ts. Harry Fulford was married Saturday 
ening at the Church of the Transfigura- 
tion, Ridgewood, to Harry L. Laycock of 
Boston, 

The handsome bronze table on the new 
— building in memory of the late John 

- Horton, Mayor of Cranston, R. I., that 

just been dedicated was designed and 
“st by the Gorham Mfg. Co. 

The yawl Swift Wind, belonging to Hiram 
‘ ing was stolen from its moorings 
sich Rhode Island Yacht Club the other 
rer Tiver pirates and the Federal au- 

1€$ are trying to locate it. 
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The case of Francisco Costabile & Sons 
against the Robinson Jewelry Co., for book 
account which was on the calendar of the 
Superior Court for a jury trial on Thurs- 
day was continued for a re-assignment. 

Ellis W. MacAllister, of the Irons & Rus- 
sell Co., with his wife have returned from 
the graduation of their daughter, Miss 
Lucille MacAllister at Vassar College, fol- 
lowing visits in New York and Philadelphia. 

'C. A. M. Co., 49 Friendship St., is being 
conducted by the Cathedral Art Metal Co., 
Inc., of 139 Baker Ave., William A. Peck 
of East Providence, vice president, accord- 
ing to information filed at. the city clerk’s 
office. 

The final meeting of the creditors of 
Patrick J. Kearns, formerly a manufactur- 
ing jeweler who went into bankruptcy some 
time ago, was held last week when the trus- 
tee’s account was ordered allowed and the 
estate closed. 

Max Hechler, who has conducted a retail 
jewelry store and loan company on Main 
St. for a number of years has recently 
opened a new retail store at 703 Westmin- 
ster St., under the firm style of the West- 
minster Hardware & Jewelry Co. 

Harry T. Daniels, Jr., secretary of the 
Hope Optical Co., of this city was married 
Thursday noon at St. Martin’s Episcopal 
Church to Miss Mildred L. Lang by the 
rector, Rev. Arthur L. Washburn. They 
left later by automobile for a trip to Atlantic 
City. 

The store of Boyle Bros., in the Com- 
mercial building, 93 Main St., Woonsocket 
was broken into one night last week and 
goods valued at approximately $425 stolen. 
Included was jewelry, of which there was 
inventory furnished the police, valued at 
$250. 

Samuel Shaulson has given a _ chattel 
mortgage for $45,000 to the Bay State 
Finance Corp covering goods, tools, ma- 
chinery, fixtures, etc., etc., trade name of 
iS. & D. Jewelry Co. and the good will of 
the manufacturing jewelry business at 25 
Calender St. 

Edgar E. Johnson, of Pawtucket, and 
Harold C. Anderson, of East Providence, 
are the owners of the business being con- 
ducted at 21 Slater Ave., Pawtucket, under 
the style of Slater Retail Jewelers, accord- 
ing to their statement on file at the city 


clerk’s office. 


Wesley C. Martin, of Martin-Copeland 
Co., has sold two lots of land with buildings 
thereon on Blackstone boulevard to Lester 
B. Murdock et ux, who have given a mort- 
gage thereon for $15,000. A mortgage 
against this property of $25,000 has been 
discharged by Edgar W. Martin. 

A fire was discovered the other evening 
about 8 o’clock in the plant of the Imperial 
Knife Co., 14 Blount St., starting in some 
barrels of rubbish from an undetermined 
origin, The damage by fire was slight but 
considerable damage was done by water and 
smoke to the stock and machinery. 

The headquarters and association rooms 
of the Providence-Attleboro Branch of the 
American Electro-Platers’ Society has been 
removed from 26 Custom House St. to 184 
Washington St., this city, where larger 
and more commodious quarters will allow 
for the rapidly increasing membership. 

With Battery A, One Hundred and Third 
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‘Field Artillery, which started on a 15 days’ 
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tour of duty last Friday are Capt. Chester 
A. Files, with C. A. Wilkinson Co., in 
charge of the supply detachment and Staff 
Sergt. Herbert W. Cunningham, of New- 
com’s, in charge of the medical detachment. 

Henry P. Fox, designer and maker of 
stained glass windows, 73 Rugby St., this 
ctiy has received the contract for a set of 
new windows for the St. Joseph’s R. C. 
Church at Ellworth, Me. They will be of 
an original design, in Gothic style and in 
colors to match the new interior decorations. 

The factory of the Ostby & Barton Co., 
of this city, will close for the annual vaca- 
tions, inventories, general overhauling of 
machinery and equipment, June 29 to July 9. 
However, the main office at Providence as 
well as the company’s branch offices at New 
York, Chicago, Cincinnati and Los Angeles 
will be opened during this period. 

The fine weather conditions of last Satur- 
day were responsible for the large number 
of devotes of golf who swarmed the links of 
all the clubs in this vicinity. Among those 
who were out were Guy Mayer, W. P. Otis, 
E. F. Wilde, James O. Otis, Gus W. Strand- 
berg, Ned C. Stiles, Ellis W. MacAllister, 
Arthur L. Aldred and E, C. Martin. 

The Rhode Island Supreme Court on 
Monday entered a decree giving a decision 
upon the interpretation of a clause in the 
will of the late Barton A. Ballou, of B. A. 
Ballou & Co., Inc. The d@ause in question 
bequeathed to Mr. Ballou’s daughter certain 
stock and $40,000 in trust for her children. 
The question arose as to whether the stocks 
were included in the trusteeship. The court’s 
decision was that the $40,000 only was in- 
volved. 

Charles D. Lyons, of Mansfield, Mass., 
owner of the C. D. Lyons Co., Attleboro, 
filed a bill of complaint in the United States 
District Court for the District of Rhode 
Island last Wednesday against Parks Bros. 
& Rogers, Inc., of this city. Through the 
bill of complaint Mr. Lyons seeks to recover 
$50,000 in royalties alleged to be due for 
allowing the defendant firm to manufacture 
a patented separable cuff button the patents 
on which it is claimed were issued to and 
owned by the plaintiff. 

Mr. Bernstein of Harley Inc., New York 
City; Mr. Haddy, of Haddy Boddy & CGo., 
Toronto, Ont.; Mr. Shapiro, of Shapiro & 
'‘Co., Montreal, P. Q.; Mr. Reese of Mont- 
gomery Ward Co., Chicago; Mr. Heim of 
A. H. Bendheim & Co., New York City; 
Mr. Lipschitz of the Oval Mfg. Co., New 
York City; Max Barish, of the American 
Jewelry Co, New York City; Charles 
Davies, of Butler Bros., New York City; 
Mr. Sampson, of King & Eisele Co., Buf- 
falo, N. Y.; Mr. Arnstein, of M. Arnstein 
& Co. New York City; Oscar Kind and 
Louis Block, of S. Kind & Sons, Philadel- 
phia; Max Singer of New York City; Bar- 
nard Hirsch, of Barnard Hirsch Co., San 
Francisco; Mr. Foster, of Samstag & Hilder 
Bros., New York City; Joseph Mayer, of 
A. Steinhardt & Bro., New York City; 
Louis Bauch, of Louis Bauch & Co., Cin- 
cinnati; Mr. Weinrich, of H. Weinrich Co., 
Philadelphia, were buyers in town last week. 








._D. T. Jones, Davenport, Ia., has made 
arrangements to open a jewelry store at 
Oakville, Ia. 
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TROPHIES IN STERLING. SILVER 
§AQ Ithough the Conventional Trophy is a Loving Cup. 
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dignified souvemr of success in sport. there is a growing 
interest in other objects. ~ ~ ~ ~ = 
A suitably inscribed Tray is becoming more and more 
popular, as it is appropriate, distinguished and out of the ordinary. 
Gorham designers have created many interesting Trophies o 
the highest quality, not the highest price. sold by established 
responsible jewelers everywhere throughout the country 
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Diamond HE __importations 
1 Conti of diamonds for 
mperts COMUAUS 0 first quarter of the 
to Grow 


year may be _ con- 
sidered decidedly satisfactory in value, as 
the statistics for March just made public 
by the Department of Commerce indicate 
that the increase noted in the figures of 
January and February kept up during the 
third month as well. The latest figures the 
Bureau of Foreign & Domestic Commerce 
show a total importation of diamonds dur- 
ing March of over six and a half millions, 
or, to be exact, $6,693,241, of which the 
value of the rough or uncut stones is placed 
at $823,040 and that of the cut stones at 
$5,870,201. 

An analysis of these figures is somewhat 
interesting. Taking the cut stones, for in- 
stance, the statistics indicate that the im- 
portations of Antwerp and Amsterdam are 
now running a close race for the domina- 
tion of the market, with Antwerp still 
slightly in the lead, the importations from 
Belgium being given at $2,952,639, while 
those from Holland were $2,554,007. We 
still get some cut stones from France, as is 
indicated in importations of $177,759, but the 
English cutting industry makes very little 
showing, $78,206, which is not much larger 
than the amount which was sent from Italy, 
$62,779. The rest of the total was made up 
of imports from Turkey, $25,593; from Ger- 
many, $5,746; from Aden, $4,997 ; from Mex- 
ico, $3,000; British South Africa, $2,885; 
Switzerland, $2,067; Austria, $215; British 
India, $208, and Canada, $100. 

As far as rough diamonds are concerned, 
about one-half came from the Syndicate, 
England being credited with shipments of 
$411,139, while Netherlands sent $199,938 
and Belgium, $103,956. We received directly 
from British South Africa shipments of 
$96,162, but little from Brazil or British 
Guiana, the shipments from the former 
amounting to but $6,684 and from the latter, 
$5,161. 

Were it not for the comparatively small 
amount of rough sent to our cutters, the 
importations would be considered very satis- 
factory indeed. As it is, it shows that the 
American market is absorbing diamonds (in 
value at least) to a greater extent than any 
time prior to or during the war. 





cive Full JN, Bears gone by 
Publicity to Work yn ere 
‘ CULAR has often cau- 
of Crooks 


tioned the members of 
our trade against concealing in any way, the 
fact that they have been visited by swindlers 
or crooks, even when the attempts of the 
swindler have proved unavailing, and in view 
of the many tricks that are now being tried 
on jewelers by check swindlers, bogus order 
operators, “switchers” and other gentry of 
the under world, we repeat this warning 
for the benefit of the industry at large. 

It is probably natural that the jeweler on 
whom a trick has been played or even tried, 
will feel some chagrin at being picked out as 
a victim of the thief and often (particularly 
when the amount is small), he will consider 
that the best way to treat it is to forget it 
and say nothing about it; but in doing this 
the victim (or intended victim) does not 
realize that he is endangering the other mem- 
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bers of the trade and even himself, because 
his silence and indifference encourages the 
crook to continue his operations. On the 
other hand, when the jeweler immediately 
makes public the full details of the trick 
played or attempted to be played upon him, 
he not only helps to warn his brother mer- 
chants and put them on their guard but 
often facilitates the capture of the criminal 
when he later tries his tricks at the stores 
of other dealers who have been warned. 

Next to actual capture and sentence, the 
crook and swindler dreads publicity more 
than anything else. He understands that as 
soon as his methods of operation are made 
known generally to the merchants whom 
he selects as victims, that these methods 
immediately become useless. The old say- 
ing “To be forewarned is to be forearmed” 
is literally and universally true in regard to 
the jewelry trade as far as the tricks of 
swindlers are concerned. The clever crook, 
to be successful, must constantly invent new 
ways of gaining the jewelers’ confidence and 
disabusing his mind of suspicion. As soon 
as the jeweler is informed of the procedure 
used, the latter is no longer effective. 


Therefore, we urge every subscriber of 
THE JEWLERS’ CIRCULAR on whom a swindler 
or thief attempts to operate, to make all the 
facts in connection with the transaction pub- 
lic at the earliest possible moment; first to 
his brother merchants in his immediate vi- 
cinity and next to THE JEWLERs’ CIRCULAR 
and to his trade associations, that the widest 
publicity be given as to the means he employs 
so that jewelers in all sections of the 
land will be made familiar with them. 
When this is done it avails the crook 
nothing to jump from one locality to 
another. The details of the way he operates 
have gone before him and his tricks are un- 
availing. Such publicity not alone can have, 
but has had, the effect of driving out of the 
jewelry field at least, some of the cleverest 
criminals that have ever operated on our 
industry. Next to having these gentry cap- 
tured and imprisoned, this is an end most to 
be desired. 





YHAT Canada is 


American 
Jewelry Products one of the largest 
customers of the 

in Canada 


United States is a 
well-known and accepted fact and generally 
our manufacturers of jewelry, silverware 
and kindred lines, realize that the Canadian 
market is a most important one to them. 
Yet even among those who supply the 
Canadian trade, there are few who really 
appreciate how thoroughly the American 
products dominate the Canadian market un- 
til the matter is clearly brought to their 
attention in the statistics of exports. To 
those interested in knowing how much of 
the various lines in the jewelry trade im- 
ported into Canada come from the United 
States, a study of the table showing the im- 
ports of March and the 12 months ending 
March published in the last issue of THE 
Jewe.ers’ CircuLar, will prove enlighten- 
ing. This total clearly shows the domina- 
tion of the United States manufacturers in 
clocks, watch cases, jewelry, manufactures 
of gold, and certain sterling novelties im- 
ported by the Dominion. 

For instance, out of a total importation 
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of clocks during the year of $530,552, the 


United States supplied clocks worth $362,- 


028, the next largest source of supply bej 
Germany, which sent $85,463; Holland sent 
$34,263 and the United Kingdom, $32237 
The figures for the previous year (1922) 
showed an even greater preponderance of 
American products, i. e., $520,814 out of a 
total of $597,801. In watch cases, the United 
States supplied $105,686 out of a total of 
$147,494 in the 12 months, while jp 
the previous 12 months, we __ supplied 
$98,471 out of a total of $147,557. In each 
year, Switzerland came next with shipments 
of $40,105 in the year ended last March and 
$48,120 in the preceding year. 

In jewelry, however, the domination of 
American products is most prominent, this 
country having sent shipments of $723,028 
out of total importations of $986,321 last 
year, and $663,877 out of a total of $880,205 
the year before, while the United Kingdom 
stood next with shipments of $108,155 up 
to last March and $91,057 the year previous, 

In the manufactures of gold and silver, 
the same story is told on a lesser scale, the 
United States last year supplying shipments 
of $67,430 out of a total of $87,698 and in 
the previous year, $67,056 out of a total of 
$98,464, the shipments of the United King- 
dom (the next in size), being but $17,456 
last year and $19,482 the year before, 

In watches, the United States takes second 
place and Switzerland, the first, as we sent 
$21,650 last year to Switzerland’s $59,733 
in a total importation of $106,210, while 
in the year previous we sent $56,803 to 
Switzerland’s $95,532 in a total importation 
of $157,388. 

In sterling and other silverware, we also 
take second place, with the United Kingdom 
in the lead, Great Britain having sent ship- 
ments of $131,179 against $54,121 of our 
own, out of total imports last year of 
$190,995, while in the year before, Great 
Britain supplied $115,523 and the United 
States $48,936, out of a total of $172,555. 

It is but natural that in the diamonds 
shipped to Canada, the United Kingdom 
should take the lead with the Netherlands 
second and Belgium, third. Incidentally, the 
statistics show a drop in the importations 
to Canada in the two years, the imports of 
the 12 months up to March being given as 
$1,955,495 and those for the previous yeaf 
ending March, 1922, at $3,146,466. 





Government Stops AS noted elsewhere 
in this issue, the 
Purchase of 


‘ : United States Treas 

Domestic Silver ury closed its books to 
further tenders of silver under the Pittman 
Act on June 15 at 4:30 p. m. It is probable 
that no more offers will be accepted for two 
or three years, according to an official state- 
ment made on that date. If more silver # 
required it will be purchased from those 
who made tenders after June 1, in the order 
in which they were received. Director Sco- 
bey expressed the opinion that little, if any 
more, will be required. 

The 200,000,000 ounces purchased at one 
dollar per ounce is to replace that loaned 
the Treasury to Great Britain for use i “© 
dia during the war. The purchase had the 
effect of taking American-mined vs 
of the world market and gave it a prt 
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James P. Harper, dealer in diamonds and 
precious stones, 37 Maiden Lane, sailed for 
Europe on Saturday, aboard the steamship 
Rotterdam. 

Mr. Ross, a recent addition to the sales 
force of the Watrous Mfg. Co., is in town. 
He covers Maryland, Kentucky, Ohio and 
Pennsylvania. 

An out-of-town visitor in this city is A, R. 
Erskine, of Geo. T. Brodnax, Inc., Memphis, 
Tenn. Mr. Erskine is making his headquar- 
ters at 37 Maiden Lane. 

Arthur Wall, of Wall & Dougherty, Hono- 
lulu, T. H., is in this city on a business trip. 
While here he is making his headquarters 
at the Waldorf-Astoria. 

Herbert M. Condit, at one time secretary 
of the old Jewelers Board of Trade, is now 
associated with the A. L. Hernstein collec- 
tion agency, 2107 Broadway. 

The office of Goodfriend Bros., importers 
of pearls and precious stones, 542 Fifth Ave., 
will be closed all day Saturdays during the 
months of July and August. 

Schwitter, Clover & Starkweather, Inc., 
smelters and refiners, Newark, N. J., recent- 
ly opened a New York office at 108 Fulton 
St, in charge of F. W. Barrners. 

August Loch, Pittsburgh, Pa., was a recent 
visitor in this city. Mr. Loch was here not 
only in the interest of his own business but 
to look after some business -of the Odd Fel- 
lows’ Home. 

Craig Munson and F. M. Kingsbury, of 
the advertising department of Factory L of 
the International Silver Co., Wallingford, 
Conn., spent several days at the Maiden Lane 
store of the concern last week. 

Arthur Rosenberg, of M. & A. Rosenberg, 
diamond importers, 37 Maiden Lane, is sail- 
ing June 23 on the Majestic to visit the Eu- 
fopean diamond markets. Mr. Rosenberg 
expects to be gone about three months. 

The engagement of Irving A. Kaufman, 
of the Kaufman Mfg. Co., manufacturer of 
platinum diamond mountings and diamond 
mounted jewelry, 100 W. 21st St., to Miss 
Estelle Jacobs, of New York, was announced 

week, 

Among the passengers sailing on the Bel- 
genland, which left this city last Wednesday, 
were the following diamond merchants: 

el Brandler, Frederick Finkelstein, 
Jacques Klein, Isadore Wellner, Herman 
Felsen and Samuel Lenkowsky. 

Caroline Varga, wife of Joseph Varga, re- 
lail jeweler, 565 Fifth Ave., died on Sunday, 
June 10, after a short illness. The remains 
were interred in the family plot in Baltimore 
on Tuesday, June 12. Mrs. Varga was also 
the sister of Emma and Ida Blumenberg. 

F, M. Ellis has accepted a position as rep- 
Tesentative, through New York, Pennsyl- 
+ and Maryland, with R. B. Macdonald 

Co, of Attleboro, Mass. Mr. Ellis 

Will make his headquarters at the New York 
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office of this concern at 9, 11 and 13 Maiden 
Lane, 

William Kaufmann, head of the Wilka 
Watch Factory of Geneva, Switzerland, will 
arrive in this city on or about June 30, on 
the steamship Olympic. Mr, Kaufmann is 
making a trip around the world and will 
make a short stay in this city. Upon his 
arrival here he will establish headquarters 
with Ignaz Strauss & Co., 1115 Broadway. 

Samuel Teitelbaum, formerly associated 
with the firm of Teitelbaum & Whitebook, is 
again established in business under his own 
name at 154 Delancey St., the same vicinity 
in which he originally started in business, 
over 20 years ago. His factory is equipped 
with the most modern devices and machinery 
for the manufacture of diamond mountings, 
rings, barpins and special platinum diamond 
jewelry. 

While returning from the salesmen’s meet- 
ing held recently by the Towle Mfg. Co. at 
Newburyport, Mass., several of the western 
representatives of this concern stopped off 
in this city for a few days. Among them 
was Arthur L. Fuller, who was accom- 
panied by his young daughter. Mr. Fuller 
is taking his daughter on a tour around the 
country as a reward for her excellent work 
in school during the past year. 

An unusual order was received last week 
from Australia by B. T. Oakley, of the ex- 
port department of the International Silver 
Co., 9-15 Maiden Lane. Upon opening his 
mail one morning last week, Mr. Oakley 
came upon an order for a quantity of minia- 
ture kangeroos, which are to be made of 
sterling silver. This order came from an 
Australian customer and the silver kangeroos 
are to be given away by the latter as paper- 
weights. A sculptor is now engaged in mak- 
ing a model and the work will be executed 
by the Wilcox & Evertsen factory at Meri- 
den, Conn. 

A meeting of the creditors of Rubin & 
Bandes, New Brunswick, N. J., was held at 
the rooms of the National Jewelers Board 
of Trade, 15 Maiden Lane, on Monday after- 
noon, June 11. At this meeting the creditors 
agreed to accept 50 cents on the dollar in 
settlement of their claims. This settlement 
is payable 25 cents in cash and the remainder 
of 25 cents in notes, maturing within a pe- 
riod of six months. All these notes will be 
endorsed. The liabilities are approximated 
at $22,000, which amount constitutes mer- 
chandise at list price, $12,000, and money 
due the banks, $10,000. The assets are ap- 
proximated at between $8,000 and $10,000. 
This includes fixtures estimated to be worth 
$1,000, accounts receivable about $2,000, and 
merchandise reported to be valued between 
$5,000 and $7,000. 

An informal conference of platinum ex- 
perts was held last Thursday at the rooms 
of the National Jewelers Board of Trade, 
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under the auspices of the special committee 
of the Good and Welfare Committee of that 
organization, which was appointed to look 
into the question of trade practices to be rec- 
ommended in the buying and selling of plati- 
num until satisfactory legislation can be ob- 
tained. This conference was attended by E. 
A. Colby, of Baker & Co.; A. N. Smoot, of 
Ledoux & Co.; Sigmund Cohn; Miss C. M. 
Hoke; Fred Croselmire, of the R. & H. 
Platinum Works; William Lehrfeld, of Kas- 
tenhuber & Lehrfeld; G. H. Niemeyer, of 
Handy & Harman; Jonas Koch; T. Edgar 
Willson, of THe Jeweters’ CircuLar, and 
P. J. Coffey, of the Good and Welfare Com- 
mittee, who presided. The question of 
adopting definitions for platinum, iridio plati- 
num, palladium platinum and palladium were 
discussed from the scientific, technical and 
practical sides and the proper limitations of 
such terms in the opinion of the conference 
were agreed to, to be presented at a general 
trade conference to be called later. 

On an indictment charging grand larceny 
in the first degree, Abraham Strauss, who 
describes himself as a dealer in diamonds 
and jewelry, living at 846 E. 12th St., Brook- 
lyn, N. Y., was arraigned last Wednesday 
before Judge Koenig in Part 1, Court of 
General Sessions, New York, and entered a 
plea of not guilty. The complaint charges 
Mr. Strauss with the larceny of a diamond 
worth $691 from Isidore Punie, importer of 
diamonds, 87 Nassau St., New York. In 
speaking of the case to a JEwELERS’ Circu- 
LAR reporter, Mr. Punie stated that he had 
known the defendant for several years, and 
on April 6 gave him a diamond on memo- 
randum which he valued at $691. Mr. 
Punie claims that he made repeated demands 
for the return of the stone or the value, but 
was unsuccessful in getting either. As a re- 
sult he had Mr. Strauss arrested, and on 
May 18 the latter was arraigned before Mag- 
istrate Goodman and held in $2,500 bail. Mr. 
Punie showed THE JEWELERS’ CIRCULAR re- 
porter a card bearing the name of Abraham 
Strauss, which described him as a dealer in 
diamond and platiiam jewelry, with head- 
quarters at 40 John St. Following Mr. 
Strauss’ arraignment in the Magistrate 
Court, he was held for the grand jury and 
on Monday, June 11, was indicted. He was 
brought up for pleading last Wednesday, at 
which time he entered one of not guilty and 
was subsequently released in $2,500 bail. Mr. 
Strauss gave his age as 45 years and told the 
court he was born in London, Eng. 

I. Lachman, of I. Lachman & Sons Co., 
Seattle, Wash., will return to Seattle some 
time the latter part of this week after hav- 
ing spent three weeks in New York and 
the east. On his way home he will stop at 
Detroit to visit his son, who is in business 
there, and also stop at Chicago and some 


(Continued on page 101) 































THE JEWELERS’ CIRCULAR 


SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 
Gold Cases for OVER THIRTY YEARS— 


Could any higher tribute be paid our product? 


Representative Watch Jobbers 
Pendant and Bow Patented are Solidarity Jobbers 


700N tat” SOLIDARITY WATCH CASE CO. 2.7mm 


OSCAR <4 GAMMON 15 Maiden Lane, New York aera ee ARB GEORGE SALZGEBER 




























| Protection at all times in the 


New Maiden Lane 
Sate Deposit Co. 


Main Vaults open every business day 
8.30 A. M. to 6 P. M. 
Saturdays to 1.30 P.M. 


170 Broadway 


Corner Maiden Lane 


New York City 


CITY OF NEW YORK TELEPHONES 
Cortland 7546 
Cortland 7547 

















The Bank friend of the 
Jewelry trade for 
more than a century. 


Night Safes Accessible day, 
night and Sundays. 


Special 24-Hour Rate of $1. 





Majin Office: 149° Broadway AUGUST OPPENHEIMER, President. 


Branches Battery to Bronx J. HEYNEN, Secy. and Treas. 








































omer ar nti eT 


IRVING BANK-COLUMBIA TRUST COMPANY 


MARKET AND FULTON OFFICE 
81-83 Fulton Street, New York 











OFFICERS ADVISORY BOARD 
LEWIS E. PIERSON.................0000 Chairman AARON J. BACH AUSTIN B, FLETCHER THOMAS B. KENT 
ALEXANDER GILBERT....... Vice-Chairman F. A. M. RURRELL HENRY FLETCHER CHARLES F. NOYES 
HARRY E. WARD.. . President JOHN J. CARLE WILLIAM B. FRANKLIN ROBERT M. PARKER 
WILLIAM M. ROSENDALE. "Vice- President W.IRVING CLARK ALEXANDER GILBERT LEOPOLD STERN 
ALBERT D. BERRY... ........ Asst. Secretary WILLIAM C. DEMOREST ROLLIN P. GRANT ALEX. H. WRAY 


WILLIAM H. MILLIKEN, , Asst. Secretary 


Every Modern Banking Service—Business and Personal Safe Deposit Vaults 























Sy -—- a 


— ee ee 


Yr ees ot ee 


a wast &- = th 








June.20, 1923. 











(Continued from page 99) 











of the other large centers. Max Lachman, 
ynother son who has recently been in Eu- 
rope, is now motoring home from Detroit to 






Seattle. 

Ezechiel Chalom, of the firm of M. & E. 
Chalom, 106 Fulton St., sailed for Europe 
on Friday, June 15. In his absence Isador 
Lowenfeld will take entire charge of his 
business. 

Fred. W. Grimm, for many years with 
L. J. Bensel, 69 E. 125th St., has opened 
his own office with J. E. Lefevre, 1674 
Broadway, where he will conduct a clock 
and watch repairing business for the trade. 

|, Baum, a diamond setter at 106 Fulton 
St, has assumed the name of Irving Malden, 
which is his family name, Baum being an 
wdopted name. On June 32 Irving Malden 
will be married to Miss Edith Frafstein. 
The wedding will take place in Park Palace, 
5 W. 110th St. 

Announcements were received by the trade 
last week calling attention to an exhibition 
of new and artistic creations interpreting 
the Parisian mode in jewelry for the com- 
ing season which is to be held after July 
15 at the New York office of the Napier 
Co, 366 Fifth Ave. 

A regular monthly meeting of the Jewel- 
rs’ 24 Karat Club will be held today 
(Wednesday, June 20) at 3 Pp. M., at the 
rooms of the club, 15 Maiden Lane, at which 
it is expected routine business will be trans- 

' ated and a brief report of the outing held 
last week will be given by some of the mem- 
bers of the committee. 

George F. Wolf, of J. F. Fradley & Co., 
312 E. 23rd St., is receiving the sympathy 
of his friends in the trade over the sudden 
death of his brother, who died at his home 
on Long Island last week. ‘Within the past 
ll months, Mr. Wolf has lost two brothers 
through sudden deaths. His youngest 
brother was killed while serving his country 
in France in the World War. 

A meeting of the creditors of Joseph 
Schnelwar, bankrupt jeweler, this city, will 
be held on Tuesday, June 26, at 12 o'clock 
noon at the office of Peter B. Olney, Jr., 
teferee in bankruptcy, 68 William St. The 
creditors are requested to attend this meet- 
ig to prove their claims, appoint a trustee, 
txamine the bankrupt and transact such 
other business as may come before them. 

¢ Bronx police received a report Mon- 
tay that Samuel Lowey, a jeweler living at 
373 Caldwell Ave, The Bronx, partly foiled 
two hold-up men when he swallowed a $1,500 
ting which he wore on his finger. However, 
the bandits were too quick to permit the 
leweler to dispose of any more of his val- 
tables in this fashion and they forced him 

0 give up the rest of the jewelry he had, 
ralued at $2,850, and $300 in cash. They 
also took $26 from Hubert Oberle of 629 
E. 139th St., driver of the taxicab in which 
Wey was riding. 

\mong the recent accessions at the Metro- 
politan Museum of art is a gold necklace 

Merican origin which was given to the 

museum by Mrs. Alexander Tison. An- 
other gift, given by Edward Robinson, is a 
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silver gravy spoon made by Hurd, of Bos- 
ton, Mass., between 1702 and 1758. The 
same donor also gave the museum a silver 
jug with cover, made by William Holmes 
between 1717 and 1783. Two silver sauce 
boats and a silver thimble case made in 
England in the 18th century is lent to the 
museum by Miss Margaret Sill. 

Everything is now in readiness for the 
annual outing of the Southern Jewelry 
Travelers’ Association which is to be held 
at Terra Marine Inn, Staten Island, on 
Wednesday, June 27. Busses will leave 
South Ferry at 9 a, M. and will carry the 
jewelers and their guests to the picnic 
grounds. A program of sports has been 
arranged for the day, including a baseball 
game and other events. In the evening a 
shore dinner will be served. Tickets for the 
affair can be obtained from Louis Nussbaum, 
care of Reichmann Bros., 170 Broadway. 

There was a manifest stiffening in the 
platinum market during the past week, al- 
though the nominal market price did not in- 
crease to any extent. Pure platinum was 
sold at $116 an ounce, but platinum with 
five per cent. iridium went to $125 and with 
10 per cent. to $134 an ounce, an increase of 
$1 and $2 respectively. This was due to 
the market price of iridium, which is run- 
ning about $300 an ounce and is still very 
scarce. As far as platinum itself is con- 
cerned, there was little if any cutting of the 
market price due to the fact that the crude 
platinum is hard to get and is in the hands 
of those who are holding it for “topnotch” 
prices, 





BANDIT CAPTURED 








Buffalo, N. Y., Pawnbroker Fights Off 
Robber Who Attempted to Hold Him 
Up in His Store 
BurFaLo, June 18.—Though more than 
60 years of age, Joseph Greenberg, senior 


-member of the firm of Greenberg & Sons, 


73 E. Seneca St., was instrumental in appre- 
hending a bandit who entered his pawnshop 
on June 15, and attempted to hold him 
up. 

Greenberg was behind the counter when 
the bandit entered. Instantly the latter 
produced a pistol and shoved the muzzle 
against Greenberg’s face. Mr. Greenberg 
seized the pistol and also the bandit’s wrist. 
In the battle which ensued show cases were 
broken and the bandit finally managed to 
break free and dash into the street. 

Standing opposite the pawnbroker’s estab- 
lishment Patrolman Henry Huff seized the 
desperadc when he made his flying exit but 
was unable to hold him. The bandit fled 
towards Ellicott St. where Lieutenant 
Cronin headed him off and_ eventually 
captured him. The prisoner gave his name 
as Harry Bernback, of this city. 





Fred. W. Wehler, Algona, Ia., has re- 
ported that on June 9 he was swindled out of 
a diamond by a woman who claimed to be 
on her way to Los Angeles in a car. A 
couple giving the name of Mr. and Mrs. W. 
R. Gordon, also “Denton,” were arrested in 
Eugene, Ore., after having tried to cash 
checks at three different stores and it is be- 
lieved that the woman is the same one who 
swindled the Iowa jeweler. 
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DEATH OF OTTO H. FASOLDT 


Well Known Clock Expert of Albany, 
N. Y., Suddenly Stricken in His 
Store 


Axzany, N. Y., June 19.—The funeral of 
Otto H. Fasoldt, who was stricken at his 
store, 133 N. Pearl St., Friday, and died at 
the Homeopathic Hospital, was held Monday 
afternoon (June 18). The service was con- 
ducted by the James Ten Eyck Lodge of 
Masons, of which he was a member, at the 
Masonic Temple, 

Mr. Fasoldt was considered one of the 
most expert watch and clock makers in the 
country. For the past 35 years he had 
charge of all the State clocks in Albany and 
for 30 years was watch inspector for the 
New York Central Railroad. Mr. Fasoldt 
received a special medal of honor for the 
construction of a large tower clock for the 
centennial exposition at Philadelphia in 1876. 

‘Deceased was reputed as one of the 
oldest jewelers and maker of watches 
and clocks in Albany. His wife died six 
weeks ago and he had been despondent since. 
He is survived by two sons and a daughter. 








Warrant Issued for Jewelry Salesman Who 
Disappeared from Albany, N. Y. 


Avsany, N. Y., June 18—A warrant has 
been issued for Paul Pevzner, Albany jewel- 
ry salesman, who is alleged to have disap- 
peared with $4,500 and $500 in money be- 
longing to his employer, the Paul Jewelry 
Co., 99 S, Pearl St. Other jewelers are said 
to have suffered losses approximately $8,000 
in jewelry intrusted to him as samples. 

Pevzner has lived in Albany for the past 
15 years and at one time conducted a jewelry 
store where the Paul business is now located. 





A meeting of the Atlanta, Ga., 24-Karat 
Club was held June 13 at 3:30 in the after- 
noon in the Gould building, Paul Ewing, 
president of the organization, presiding. It 
was suggested that the date of the Georgia 
jewelers’ meeting be changed from Aug. 18 
until a date at least two weeks later so that 
it would not conflict with the Elks’ conven- 
tion being held in the city at that time, and a 
request was forwarded to the officers of the 
association asking that the convention be 
changed to a later date. The 24-Karat Club 
will make arrangements to entertain all 
jewelers attending the association meeting on 
whatever date is agreed upon, details of the 
entertainment to be worked out when the 
date is definitely set. The club also author- 
ized the appointment of a special committee 
to adopt rules and regulations for the organi- 
zation, and members will be selected by the 
president at a later date. The following 
jewelers were present at the meeting: Hu- 
bert W. Anderson, of Maier & Berkele; H. 
H. Atkinson, of Latham & Atkinson; C. R. 
Campbell, of the Campbell Jewelry Co.; J. J. 
Bookout, of the Bookout Jewelry Co.; J. F. 
Creel, of the Creel Jewelry Co.; E. B, Dur- 
ham, of the Durham Jewelry Co.; Paul E. 
Ewing, of Ewing Bros.; Charles Pass, of 
Ewing Bros.; George C. McCurdy, of the 
McCurdy Jewelry Co.; W. B. McDuffy, of 
the McDuffy Jewelry Co. and Henry 
Muench, of the Muench Co. Charles Pass 
acted as temporary secretary. 

















H. W. Matalene, manufacturer of plati- 
num and gold jewelry, has moved his offices 
and factory from 155 Summit St. to 39 Divi- 
sion St. 

Ben Levy, Chicago representative of 
Meyer & Gross, manufacturing jewelers at 
407 Mulberry St., has returned to Chicago 
after a visit to the factory. 

Charles F. Moore, of Moore & Hoffmann, 
manufacturers of silver goods at 407 Mul- 
berry St., leaves on June 23 for a trip 
through the southern territory in the inter- 
est of his concern. 

The site for Newark’s $500,000 museum 
building to be erected as the gift of Louis 
Bamberger has been turned over officially by 
the city to the Newark Museum Association. 
The site is the Ward homestead in Wash- 
ington St. 

J. O. Bunce has returned from a trip 
through the middle west in the interest of 
Ehrlich & Sinnock, manufacturing jewelers 
at 126 South St. F. W. Sackett is cover- 
ing the trade through the eastern territory 
for the same concern. 

Among the members of the committee 
of arrangements for the testimonial dinner 
to J. Herbert Reid, president of the Newark 
Athletic Club, at the Robert Treat Hotel, 
are Louis V. Aronson, president of the Art 
Metal Works, and Victor Hesse. 

Richard Hartdegen and Jerome B. Wiss, 
both of prominent retail jewelry houses on 
Broad St., have been elected members of 
the executive committee of the retail mer- 
chants’ division of the Newark Chamber of 
Commerce. There are nine members of the 
committee. 

J. H. Meyer, of the ring and jewelry 
manufacturing concern of Meyer & Gross, 
407 Mulberry St., is in Europe on a busi- 
ness trip. He will visit principally points in 
France and Germany, but also expects to 
visit Belgium and Holland. He will be gone 
several weeks. 

Augustus V. Hamburg, chairman, presided 
at a meeting of the Community Chest Cam- 
paign Committee of the Welfare Federation 
of Newark to lay plans for the campaign, 
the dates of which were set for Nov. 12 to 
19, inclusive. The work of organizing teams 
has already been begun. It is expected that 
there will be a number of jewelers on these 
teams. 

In accordance with its usual custom, the 
firm of Harry C. Schick, Inc., dealer in 
jewelers’ findings and maker of neck chain 
clasps and spring rings, 99 Chestnut St., will 
close its factory from July 1 to July 7 for 
semi-annual repairs. During this period the 
firm announces it will fill such orders from 
the regular stock as far as possible, but can 
only promise to expedite orders after July 7. 

Oscar W. Kohn; of Kohn & Co., manu- 
facturing jewelers at Camp and Orchard 
Sts., will leave soon for a month’s trout 
fishing trip in the Maine woods. His head- 


quarters will be at Heald Pond Camp. Mr. 
Kohn has spent his Summer vacations in 
the. Maine woods for a number of years. 
When he returns to the office his brother, 
Edmund P. Kohn, will go to Maine for his 
month’s vacation. 

J. H. Reid, in an address before a group 
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of Newark manufacturers, at which the 
Permanent Industrial Exposition of New- 
ark was under discussion, said that the ex- 
position will be a national show window. 
The exposition will be a permanent exhibit 
of the products of the various industries of 
Newark, including jewelry, silver goods and 
watch case materials. A similar exposition 
building is being erected in Chicago at a 
cost of $10,000,000. 

The attention of Detectives Moran and 
Erman was attracted at 2:45 o’clock in the 
morning by the sounding of a burglar alarm 
on the fourth floor of 61 Arlington St., occu- 
pied by the Carbone Jewelry Co. Together 
with Fred Mamay, an employe of another 
concern located in the same building, they 
made an investigation. They found an open 
window at the fire escape at the rear of the 
fourth floor. The intruders apparently had 
been frightened away before they had se- 
cured any loot, for nothing had been dis- 
turbed. 

The premises at 22 W. Park St., occupied 
for a number of years by the Norman Co., 
retail jewelers, has been re-rented to the 
Norman Co. for a term of years by the 
New Jersey Historical Society, owners, to 
take effect at the expiration of the present 
lease. Extensive improvements will be 
made during the Summer months prepara- 
tory to the next season’s work. Louis 
Bamberger, of the finance committee of the 
historical society, represented that body in 
the transaction, and Julius Koch, a jeweler, 
represented the Norman Co. 


C. C. Gross, Pacific Coast representative 
of Kohn & Co., manufacturing jewelers, 
has been making his annual visit to the 
office and factory. He has just returned 
to his headquarters on the Coast after spend- 
ing two weeks in Newark. Harry B. 
Rogers has started on his early Fall trip 
for the same concern, which will include 
visits to the trade in the large cities of the 
middle west. Henry Holbert has just 
started on a trip through the New England 
States and Pennsylvania. Lou Pond has 
just returned from his vacation spent at 
Belgrade Lakes, Maine, and will start on a 
trip through the south on June 20. 

Creditors of the Sloan & Chace Mfg. Co., 
351 Sixth Ave., whose affairs are in the 
hands of Stuart A. Young and George H. 
Weber as equity receivers, were Jirected 
to show cause June 30 why one of two bids 
for the concern’s assets should not be ac- 
cepted. The order was signed by Judge 
Bodine of the United States District Court. 
Jacob L. Newman, counsel for the receiv- 
ers, advised the court that I. R. Hobart had 
offered $75,000 for the real estate and other 
assets and William F. Smith tendered 20 
per cent of the creditors’ claims in cash and 
50 per cent additional in second preferred 
stock in a new company he would organize 
if his offer were accepted. 

Announcement has been made by Mr. and 
Mrs. Franklin Conklin, Jr., of 767 Ridge St., 
of the engagement of Mrs. Conklin’s brother, 
Joseph Marsh Riker, Jr., son of the late Mr. 
and Mrs. Joseph Marsh Riker of Lincoln 
Park, and Edna St. John Corby of New 
York, Seattle and Los Angeles. Miss Corby 
is well known socially in Seattle and San 
Francisco. Mr. Riker, who is in California, 
is a member of the firm of Riker Bros., 
manufacturing jewelers in Court St. He 
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belongs to the Essex and Athletic Clubs jn 
Newark, and the Psi Upsilon and Amherst 
Clubs of New York. His father, in addition 
to being a member of the jewelry firm of 
Riker Bros., was president of the Merchants 
& Manufacturers Bank. The wedding date 
is set for July 28. 

Cambibo Vidella, 22 years old, of 132 Cop. 
gress St., an employe of the Balbach Smelt. 
ing & Refining Co., was riding to work on 
a bicycle when he collided with a motor 
truck and was crushed under a rear wheel, 
He died before he arrived at the City Hos. 
pital, The accident occurred at Ferry and 
Jackson Sts. The truck was owned and 
driven by Louis Rosenblatt of 1934 S. Ferry 
St., Philadelphia. It was headed for New 
York. A trolley car had just stopped at the 
crossing. When Vidella saw the truck he 
tried to swing around in front of it but did 
not have enough room. His bicycle struck 
the side of the truck and he was thrown 
under the wheel. Rosenblatt was taken to 
the Third Precinct Police Station and later 
held on a manslaughter charge. 











S. Sickles, of M. Sickles & Sons, 90 
Chestnut St., was in Atlantic City on busi- 
ness last weelc. 

William Gibbons, whose store is at 40th 
and Market Sts., will leave on June 20 for 
his Summer home in the Poconos, 

Louis J. Meyer and. William Zeidler, of 
Louis J. Meyer, Inc., will spend the Summer 
with their families in Ocean City. 

F, R. Smith, Pleasantville, N. J.; E. C. 
Albertson, Bridgeton, N. J., and H. E, Fitz 
simmons, West Chester, Pa., were visitors in 
Philadelphia last week. 

M. Manes and N. Goldberg have dissolved 
the partnership they maintained at 735 San- 
som St. Mr. Goldberg has opened a watch- 
maker’s shop at 718 Sansom St. Mr. Manes 
will continue the other business at their for- 
mer place of business. 

Stephen W. Murray, a negro, of Lombard 
St., above 16th, was held in $500 bail for 
court last week by Magistrate Scott in the 
20th and Fitzwater Sts. station on the charge 
of stealing a gold watch and chain valued at 
$50 from the shop of George Switt at 1640 
South St. Murray fled from the shop while 
Switt was talking to a customer. He was 
arrested after a pursuit by Policeman Ramey, 
of 12th and Pine Sts. police station, at 17th 
and Madison Sts. The chain was found m 
his possession, the police allege. 








EDITORIALS 
(Continued from page 98) 








its own. This stimulated production from 
mines that could not be worked at a pro 
at the world market price of silver and these 
will probably now shut down. The commef- 
cial price of silver, as far as purchases by 
the jewelry trade is concerned, has 
founded on the world market price, and not 
on the American government price. No a 
preciable effect on the market price of silver 
was manifest asa result of the government's 
final action last week. 
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A charter of incorporation has been 
granted to the American Metalcrafts Co., 
Attleboro, manufacturers of jewelry. The 
capital is $50,000 and the incorporators are 
Thomas Kelleher, John Maguire and Robert 
J. Brown, all of Attleboro. 

The wedding took place June 15 of Miss 
Anna Stewart, an employe of the Smith, 
Patterson Co., and Thomas Reed, of Bel- 
mont. Miss Stewart was in the gold plate 
department. The nuptial ceremony took 
place at the bride’s home in Jamaica Plain, 
and after a reception the newly married pair 
left by automobile for a tour through 
Canada. The employes at the Smith, Pat- 
terson store presented a silver bowl and 
candlesticks to the bride and bridegroom. 
They will make their home in Belmont. 

The seventh annual outing of the New 
England Jewelers’ Golf Association is to be 
held at the Wannamoisett Country Club, 
Providence, R. I., June 28-29. This is an 
event to which all the members look for- 
ward with great interest. The tournament 
committee announces that this year’s tour- 
‘ney will be a radical departure from any of 
the previous contests. Headquarters will be 
at the Biltmore Hotel. The banquet is 
scheduled for Friday evening, June 29, when 
the prizes are to be distributed. Apart from 
the golf tourneys, which will undoubtedly 
be most keenly contested, the event is to be 
featured with social functions of various 
kinds. 











George F. Powers, a veteran jeweler who 
had been employed for many years by the 
Bates & Bacon firm, died last week. 

A. B. de la Feuilliez, who was formerly 
connected with an Attleboro concern, is now 
the western salesman for the Specialty 
Products Corporation of Providence. 

Percy Ball, a designer who has been 
identified with a Canadian silver concern for 
the past three years, is now living in Con- 
necticut. ; 

Charles D. Blake, Ernest L. Gilmore, 
George L. Shepardson and Emil Wuillen- 
mier were local manufacturers attending the 
recent convention of the Shrine in Wash- 
ington, D. C. 

The Attleboro Chamber of Commerce has 
arranged to have the morning train arrive 
in Attleboro before 7 A. M. in order to ac- 
commodate the jewelers who live in Provi- 
dence and work in the local factories. 

A new Attleboro corporation is the Ameri- 
can Metalcrafts Co., for the manufacture of 
jewelry. The capital is $50,000 and the in- 
corporators are Thomas Kelleher, John 
Maguire and Robert J. Brown, all of Attle- 

ro, 

Charles D. Lyons, owner of the C. D. 
Lyons Co, Attleboro, has filed a bill of 
complaint on the United States District 

tt against Parks Bros. & Rogers, Inc., 
of Providence, Through the bill Mr. Lyons 
seeks to recover $50,000 in royalties al- 
leged to be due for allowing the defendant’s 
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firm to manufacture a patented separable 
cuff button. 

William J. Gow, of Attleboro, won the 
first leg of the contest for the Doyle trophy 
for the best gross score of 36 holes, and 
Eben 'F, Wilde, also of Attleboro, the Mul- 
ford cup for 18 holes, at the Summer tourna- 
ment of the Manufacturing Jewelers’ Golf 
Association played last Thursday. 

A spectacular fire which threatened to be 
serious took place Tuesday evening at the 
four-story factory building owned by the 
Tappan estate. The fire started in a box 
of sawdust outside the building on the roof 
of the section occupied by John A. Cun- 
ningham & Co., manufacturing jewelers. A 
quick run by the fire department saved the 
building and kept the damages down to a 
small figure. 

A luncheon of the Attleboro and North 
Attleboro members of the New England 
Manufacturing Jewelers’ and Silversmiths’ 


Association was held in the West 
Side Club last Wednesday. Woodward 
Booth, of Providence, manager of the 
association, spoke relative to the en- 


tertainment of the American National Retail 
Jewelers’ Association in Providence during 
the month of August. Mr. Booth explained 
the manner in which the convention can be 
made an asset for the New England manu- 
facturers, and bespoke the moral support of 
the association. Considerable enthusiasm 
was expressed. Other speakers were Edgar 
M.. Docherty, president of the association, 
and Harold E. Sweet. The committee in 
charge of the luncheon consisted of Fred- 
erick Schwinn, Donald LeStage, Arthur L. 
Bottomley, Wallace D. Kenyon, Charles S. 
Peckham, Frank J. Ryder and Joseph F. 
Rioux. 








Birmingham, Ala. 





Leading jewelers of Birmingham say that 
business with them is exceptionally good for 
this season of the year. 

When the front door of the Smith Jewelry 
Co. at Ensley was opened for business 
Wednesday morning, it was discovered that 
the floor of the store was covered with 
water. Some time during the night a water 
pipe in the office of Dr. R. E. Cloud had 
burst, flooding both his office and the jewelry 
store. The damage to the Smith Jewelry 
Co. has not been estimated. 

Largely through the efforts of J. A. Smith, 
prominent Ensley jeweler and president of 
the Ensley Merchants’ and Business Men’s 
Association, and P. H. Tyler, another wide- 
awake jeweler of Ensley, the merchants of 
Ensley and their families and friends en- 
joyed an all-day picnic at Pineview, June 14. 
The trip was made in automobiles, During 
the day of the picnic every business house 
in Ensley was closed. An old-fashioned pic- 
nic dinner was served on the grounds and a 
number of speeches were delivered, among 
them being a speech by P. H. Tyler. 

At Ensley much interest is being mani- 
fested in the “Tyler Merit Cup.” This cup 
will be awarded by the Tyler Jewelry Co., 
Jan. 1, 1924, to that man or woman who a 
committee will decide has accomplished the 
most for the good of Ensley since the in- 
corporation of the town in 1900. After the 
award of this cup the Tyler Jewelry Co. 
will award a cup each year for the same 
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purpose, and in the same manner. P. H. 
Tyler, head of the Tyler Jewelry Co., said: 
“It is my belief that good deeds in our grow- 
ing city should not go unnoticed, hence I 
have decided to present this merit cup.” Mr. 
Tyler has requested that churches and re- 
ligious organizations, social and business or- 
ganizations of Ensley, name one of its mem- 
bers to form a “Tyler Merit Cup Elective 
Committee,” which committee will select the 
person who, in their judgment, is entitled to 
the cup. The cup is of sterling silver, 16 
inches high, and beautifully hand-engraved. 
It was designed and made especially for the 
purpose for which it will be used. 








Pacific Coast Notes 


H. T. Love, Salem, Ore., is enlarging and 
improving his store. 

Benjamin S. Stephenson, 14 5th St., Red- 
lands, Cal., is selling out to L. T. Oleson. 

R. C, Wilson & Son, Garfield, Wash., have 
sold out to George and Roscoe Westacott. 

“Nat” Silberstein, Spokane, Wash., recent- 
ly underwent a serious operation, from which 
he is now reported improving nicely. 

A. J. Dutton is advertising that the Dutton 
Jewelry Co., 115 E. Center St., Anaheim, 
Cal., will discontinue. 

The American Jewelry Co., 730 State St., 
Santa Barbara, Cal., is holding an auction 
sale, the lease having expired. 

The firm of Grafmiller & Heath, 1010 9th 
St., Sacramento, Cal., has published notice 
of dissolution of partnership. Harry Heath 
continues and assumes all responsibility. 

Charles Haas & Sons, Stockton, Cal., have 
leased the store at 425 E. Main St., and will 
have the premises fitted up for occupancy 
about Aug. 1. The present quarters at 130 
E. Main St., which they have occupied since 
1904, have been sold, necessitating the move 
to a new location. 

John K. Riorden died in Portland, Ore., 
on May 26, at the age of 64 years. Funeral 
services were held in that city on May 29, 
and the body shipped to Vallejo, Cal., for 
burial. Mr. Riorden had moved to Portland 
three years ago from Spokane, Wash., 
where he was in the jewelry business for 
over 30 years. 
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W. Levinson, of M. Rosenbloom & 
away west on a business trip. 

The Glaser auction jewelry shop at 165 
Main St., E., has been discontinued. 

George H. Van Winkle, jeweler and 
watchmaker, is now located at 44 Monroe 
Ave. 

Members of the Rochester Retail Jewel- 
ers’ Association motored to Pittsford, Thurs- 
day evening of last week, where they dined 
at the Tyler Inn and held a regular month- 
ly meeting, 

D. Present, jeweler, formerly of Main St., 
E., and Water St., has leased the premises 
at 165 Main St. E., in the Eggleston build- . 
ing. Mr. Present has a jewelry business 
also at 106 Main St., E., one flight up, 
where a credit and loaning business is con- 
ducted, 


Co., is 




















TRADE CONDITIONS 


The jewelry business in Buffalo is beginning 
to feel the influence of the June-bride and com- 


mencement season and dealers report an increas-, 


ing activity in sales. As a whole the Spring 
has been a satisfactory one, while the present 
business being done and the outlook for the future 
shows a distinct improvement over the recent 
months and as compared with a year ago at this 
time. “Business has been better this Spring, 
month by month, than it was last year and, with 
the coming of June, it is showing a good im- 
provement,” said one downtown retailer. “June 
is always a good month in the jewelry business, 
so in part the improvement is seasonal but we 
are feeling a steady gain over the same period 
of a year ago, which is naturally gratifying. 
We recognize the influence of the general pros- 
perity of the city for actually we have sold more 
articles of the expensive order this Spring than 
ever before in the same months in our history. 
“The Fall and before-holiday period is usually the 
time when the expensive goods in our lines are 
purchased, but this Spring we have had a remark- 
able number of sales of the kind of articles 
that go into four and five figures in price. Lately 
there has been a marked increase in the class of 
merchandise that is bought for wedding and com- 
mencement gifts. As far as our experience goes, 
business is good and improving.” The optimistic 
feeling expressed by this particular merchant is 
an echo of the sentiment in the retail trade at 
large in this city at the present time. 





Harry C. McCormack, manager of the 
Tanke store at 557 Main St., left Friday 
night for a few days’ business trip to New 
York city. 

Mrs, C. L. Dunbar, formerly with Charles 
Hall, of Springfield, Mass., has joined the 
Hodgins Co., 662 Main St., as assistant sil- 
ver buyer. 

Solomon L. Levy, retail jeweler, 483 Main 
St., was a member of the party of local busi- 
ness men who took in the annual Chamber, 
of Commerce cruise to Port Huron, Mich., 
last week. 

The Niagara Clock Corporation filed 
papers with the county clerk here last week. 
It is capitalized for $500 and the directors 
are as follows: George P. Earner, Edward 
C. Warner and Edward W. Hamilton. 

Miss Lillian Harms, identified with the 
silverware department of the Hengerer de- 
partment store for the past 10 years, the 
last year and a half as assistant buyer, has 
joined the personnel of the new Tanke store 
as silver buyer. 

Siegfried H. Natowicz, jeweler, 517 Ridge 
Road, Lackawanna, has begun suit against 
the National Ice Cream Co., claiming that a 
truck belonging to that firm backed into his 
auto while it was standing in front of his 
place of business and caused damage which 
he estimates at $105. 

Simon Cohen, president of the Buffalo Re- 
tail Jewelers’ Association, is receiving the 
condolences of the trade in the loss of his 
mother, Mrs. A. F. Cohen, who was fatally 
injured by an automobile in Erie, Pa., sev- 
eral days ago. Mr. Cohen hastened to Erie 
on receipt of news that his mother had been 
injured, but although everything was done 
for her she failed to recover. 

Diamonds valued at $20,000 were confis- 
cated on June 8 by an order signed by Fed- 
eral Judge John R. Hazel. Last November 
customs officials at Black Rock found the 
stones hidden in the shoes of John Mendry, 
who said he came here with the diamonds 
from Poland. The stones will be sold at 
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auction.- Mendry was released on bail of 
$2,500 on a charge of smuggling. 

Two Dunkirk women were fined $50 with 
the option of six months in jail, on convic- 
tion of stealing wrist watches from the 
jewelry store of Frank F. Stapf, 57 32d St., 
Dunkirk. The proprietor of the store missed 
the watches after he had waited on the two 
women and notified the police, who arrested 
the women on the description given. When 
searched a K. of C. charm, taken from a 
Central Ave., Dunkirk, store was also found 
in their possession, as well as two other 
wrist watches which the women said they 
found on the street. 

At a meeting of the entertainment com- 
mittee of the 24 Karat Club held at the 
Lafayette Hotel on June 5, it was unanimous- 
ly decided to accept the invitation of the 
Buffalo Retail Jewelers’ Association to make 
the picnic at West Falls on June 27 a joint 
affair, The next step will be the appoint- 
ment of a special committee, comprising 
members of the entertainment committees of 
both organizations to complete arrangements 
for the outing, which now gives promise of 
being larger than any similar event ever held 
in the jewelry trade in Buffalo. A program 
of athletics for which suitable prizes will be 
offered will be one of the features. The 
creek affords bathing for those who wish 
while the beautiful grove affords an ideal 
picnicking spot. A chicken dinner will be 
served at Pipe Creek Inn at 1.30 Pp. Mm. 











‘Hausmann, Inc., donated a beautiful silver 
loving cup which was presented to the Bien- 
ville public school, its pupils having sold the 
highest number of tags in proportion to 
their enrollment, the proceeds from the sale 
of tickets being devoted to the Sylvania F. 
Williams Swimming Pool fund. 

W. E. Taylor, of W. E. Taylor & Co., 
Inc., has returned from a collecting tour of 
a week’s duration in Mississippi. Mr. Tay- 
lor says business is improving in that State 
and that evidences of this fact is made more 
than manifest by the number and character 
of sales of jewelry and kindred merchandise 
in that State. 

The largest sale recorded in New Orleans 
last week was that of the old S. D. Moody 
home at 4518 St. Charles Ave., purchased 
by Louis Hausmann, of Hausmann, Inc., for 
$33,250. The principal consideration of this 
purchase was the large tree-covered site; 
and it is said others were associated with 
Mr. Hausmann in the deal. A big apart- 
ment house is to be erected on the site. 

A. B. Hiller has been elected president of 
the Morais-Hiller Jewelry Co., Inc. Mr. 
Hiller, five years ago, organized and in- 
corporated the firm of which he is now 
the governing spirit. Beginning with a lim- 
ited territory, its business being confined at 
that time exclusively to New Orleans, it is 
now active in Louisiana, Mississippi and 
Texas, and Mr. Hiller says its success is 
now assured beyond peradventure. The 
withdrawal of A. J. Morais from the firm, 
Mr. Hiller says, will in no wise interfere 
with or interrupt its activities. The vacancy 


made by Mr. Morais, who is now with 
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Leonard Krower & Son, has been filled py 
Jules Bernheim, who has been with the firm 
since its organization, and who covered the 
territory of Louisiana and Mississippi, 
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TRADE CONDITIONS 


Trade with both the retail and wholesale jewelry 
stores at Memphis is reported considerably better 
during June than any month of the present year, 
The unusual downpour of rain has retarded trade 
somewhat in the towns and, of course, to a less 
extent has kept city shoppers off the streets, But 
the Spring showers are different from the Winter 
rains and Memphis has well paved streets and 
boulevards and many miles of them. However, these 
rains have hurt the farmers and the wood-working 
industries and they are the backbone of trade. The 
numerous commencement events at the colleges and 
high schools are proving of some benefit to the 
jewelers, it is either a gift of flowers or jewelry, 
and sometimes both. 











2 


& 








A display in the window at the store of 
Julius Goodman, 3 S. Main St., last week 
was the silver service presented by the 
bench and bar to Judge J. P. Young of the 
Second Circuit Court on his retirement from 
the bench. 

J. H. Mednikow, of J. K. Mednikow & 
Co., wholesale jewelers, at 119 Monroe 
Ave., has just returned from a trip to 
Arkansas, visiting El Dorado, Camden 
and cther good towns of the Wonder 
State. He reported business much improved 
the last fortnight, mail orders about two 
hundred per cent above what they had been. 
Earlier in the season he visited the Caro- 
linas and Virginias and attended the whole- 
salers’ meeting at Cincinnati. — 

The ninth annual convention of the Ten- 
nessee Retail Jewelers’ Association will be 
held in Memphis, June 27 and 28. B, W. 
Akers, of Knoxville, is president; Aaron 
Bergeda, of Nashville, first vice-president; 
Chas. Marshall, of Knoxville, second vice- 
president. E. H. Murray, of Pulaski, Tenn, 
is secretary. Mr. Murray has recently sent 
out a letter to the Tennessee trade reciting 
the features of business to be brought be- 
fore the body. The association is affiliated 
with the American National Retail Jewelers’ 
Association and is a very live body. Wal 
ter H. Mellor, of the latter body, recently 
made a trip through Arkansas and Missis- 
sippi and he has suggested the plausibility 
of the jewelers of these States meeting a 
Memphis and having the annual this month 
partake of the nature of a tri-state meet 
with perhaps a tri-States organization to be 
perfected. The Memphis retail jewelers 
seen are very friendly to this idea. It 
possible that a further Summer meeting of 
the Tri-State may be held. The June con 
vention occurs at Hotel Gayoso. The Mem- 
phis Retail Jewelers are headed by Calvin 
Graves, president; Hayes Flowers, secre 
tary. They, too, are affiliated with the 
national. 








Burglars recently entered the store of J. 
W. Johnson, Medford, Ore., and took eight 
diamond rings valued at $2,200 from a safe 
Five of the rings were in fine platinum 
mountings, set with diamonds. The other 
three were in white gold mountings. 
loss is covered by insurance. 
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Chicago Notes 





Wm. Mills, of Bayer, Pretzfelder & Mills, 
New York, was a visitor to the Chicago 
trade last week. 

Ralph Lewis, representing S. C. Powell 
Co., spent a few days in Chicago last week 
on his way to California. 

Clarence Roehr, of the Bassett Jewelry 
Co., of Providence, spent several days at the 
Chicago office last week. 

Geo. Boergerhoff, of the Chicago Case 
Mfg. Co., returned last week from a busi- 
ness trip through the east. 

Fred M. Kline, representing the Juergens 
& Andersen Co., left last week on an ex- 
tended business trip through the west. 

Frank D. Maher, credit manager for J. 
R. Wood & Sons., is spending a few days 
in Chicago this week visiting at their local 
office. 

Charles Purdy, Heyworth building, who 
returned last week from a business trip to 
southern points, reports business fair in that 
territory. 

Robt. M. Cole, of the Peoria Tool & 
Supply Co., Peoria, Ill, was in Chicago 
last week for a few days visiting the 
markets. 

Lou Buss, of Buss, Linthicum & Thorson, 
returned last week from Duluth, where he 
motored with his family to spend a few 
days resting. 

C. W. Thomas, of Allsopp Bros., left last 
week with his family for Saugatuck, Mich., 
where he will spend a month at his cottage 
resting and fishing. 

Clifford Whiting, of the Whiting & Davis 
Co., returned recently from the Pacific 
Coast, where he spent the past seven weeks 
calling on the trade. 

Otto Lieberman, of the Stein & Ellbogen 
Co, returned last week from an extended 
business trip through the northwest and re- 
ports a good ‘business. 

Geo. H. Thomas, Heyworth building, 
motored last week to New York and the 
east, where he will spend a couple of weeks 
combining business and pleasure. 

Emil Braude, of Emil Braude & Sons, 
Heyworth building, left last Sunday with 
his wife for Atlantic City, where he will 
spend a couple of weeks resting. 

Wm. Buhl, representing L. H. Keller & 
Co, New York, spent several days in Chi- 
cago last week calling on the trade on his 
way to the middle west territory. 

Alex Feldenheimer, of Feldenheimer & 
Jacoby, New York, spent a few days in 

icago last week on his way home from a 
business trip to the Pacific Coast. 





H. R. Redak, Denver, Colo., spent a few 
days in Chicago last week on his way home 
from Ann Arbor, Mich., where he was at- 
tending the University of that city. 

J. C. Petersen, of the International Silver 
Co., accompanied by his family, is spending 
a couple of weeks at St. Joseph, Mo., visit- 
ing at the home of his wife’s parents. 

Jerome Wexler and Marvin Wexler, of 
Wexler Bros., 5 N. Wabash Ave., left last 
week for New York and the east and ex- 
pects to be gone for about two weeks. 

J. H. Crawford and A. J. ‘Wingblade, 
representing the J. W. Forsinger Co., re- 
turned last week from their respective ter- 
ritories, and both report a good business. 

Ed. Beresh, of S. Buchsbaum & Co.; 
A. A. Jahraus and J. O. Pucher, of 1202 
Heyworth building, left last Friday on a 
five-day fishing trip to the northern woods 
of Wisconsin. 

Samuel Oster, of Cherry Oster & Co., 
1263 N. Paulina St., accompanied by Mrs. 
Oster, left last week for New York, where 
he will spend a couple of weeks combining 
business and pleasure. 

E. S. Nichols, formerly of the firm of 
the Nichols-Lund Co., Reliance building, has 
entered into the engraving business under his 
own name and has opened his shop in suite 
1424 Reliance building. 

Wm. Loeb, Wm. Loeb & Co., Providence, 
spent several days in Chicago last week 
visiting with their Chicago. representative, 
Albert Cohen, en route to the west, where 
he is making a business trip. 

Samuel Buchsbaum, of S. Buchsbaum & 
Co., left last week for New York, where 
he will spend a few days before going to 
Mt. Clemens, where he will join his wife 
and daughter for a few weeks. 

Charles A. Garlick, Kesner building, has 
connected himself with R. Fried & Co., of 
New York, importers of watches, whom he 
will represent in Chicago in conjunction 
with the other lines he now carries. 

E. G. Spears, representing the C. H. 
Knights-Thearle Co., accompanied by his 
wife, mother and sister, left last week for 
White Water Lake, Mich., where he will 
remain for a couple of weeks resting. 

Herman C. Stern, retail jeweler at 229 
E. Garfield Bivd., and president of the 
Illinois State Retail Jewelers’ Association, 
is spending three weeks in the northern 
woods fishing with a party of friends. 

Marshall K. Newmark, formerly merchan- 
dising manager of the H. C. Newmark Co., 
Louisville, Ky., has been appointed western 
representative of the Superior Silver Co., 
Inc., Brooklyn, N. Y., and has established 
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headquarters at 627 S. Wabash Ave., this 
city. 

C. C. Gross, western representative for 
the Towle Mfg. Co., spent a few days in 
Chicago last week en route home from 
Newburyport, Mass., where he went to at- 
tend a salesmen’s conference at the home 
office. 

Joe Goldstone and Dave Goldstone, of the 
Blauer-Goldstone’ Co., spent the past week 
at Emporia, Kans., attending the convention 
of the Kansas State Retail Jewelers’ Asso- 
ciation. Joe Goldstone delivered a very 
interesting address before the convention. 

The business of Jessen & Rosberg, 
makers of jewelers’ cabinets, has been taken 
over and purchased by the J. H. Rosberg 
Mfg. Co., a corporation in Illinois. The 
officers and directors of the new company 
include all who are actively identified with 
Jessen & Rosberg. 

About 100 jewelers attended the dinner 
dance given for the benefit of the Temple 
Beth Israel, at the Hotel Sherman, last 
Sunday. A special table was reserved for 
them. Mrs. Hyman Horwitz, wife of H. 
Horwitz, of the H. Horwitz Co., was chair- 
man of the party. 

S. ‘Marks, of Marks & Levy, auctioneers, 
31 N. State St., returned last week from 
Elgin, Ill, where he conducted a sale 
for F. A. Copeland. M. G. Levy, of the 
same concern, also returned last week from 
Sheridan, Wyo., where he conducted a 10- 
day sale for James F. Heald. 

Harold O. Bigney, formerly of the home 
office of the S. O. Bigney Co., arrived in 
Chicago last week to take charge of their 
Chicago office and succeed Norman C. 
Grant, in representing them through this 
territory. Mr. Bigney is the son of S. O. 
Bigney, proprietor of the S. O. Bigney Co. 

The business of J. B. Eberhardt & Son, 
jewelers and diamond merchants, 3006 E. 
92nd St., was recently incorporated under the 
laws of the State of Illinois with a capital 
of $10,000, under the corporate title of J. B. 
Eberhardt & Son, Inc. The house will re- 
main at the old address and there will be 
no change in the personne] or policy of the 
concern. 

On Monday evening of last week fire 
broke out on the 20th floor of the Capitol 
building, formerly the Masonic Temple, and 
burned its way to the 16th floor. It is re- 
ported that the fire started in the elevator 
shaft at the basement and crept up between 
the outer and inner walls to the top of the 
structure. Many of the offices on the 16th 
floor are occupied by manufacturing jewel- 
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ers. None of them suffered any loss by fire, 
but a few located at the north end of the 
building suffered slight damages by water. 

Walter Mellor, Michigan City, Ind., spent 
a day in Chicago last week visiting with 
friends. 

E. Imhoff, Heyworth building, left last 
week for the Pacific Coast, where he will 
call on the trade, returning to Chicago about 
the middle of July. 

A. L. Kramer, Heyworth building, is 
spending a couple of weeks in New York 
and the east attending to business. 

L. M. Frank, of the Buffalo Jewelry Case 
Co., Heyworth building, left recently on a 
business trip through the middle west. 

Louis H. Green, representing the Chas. 
E. Hancock Co., left last week on his south- 
ern trip and will be gone for about five 
weeks. 

C. G. Ramsdell, of the Star Watch Case 
Co., returned last week from a short trip 
through the middle west and reports busi- 
ness fair there. 

Miss Margaret Carlsen, of Jacob J. Carl- 
sen, 5221 W. Chicago Ave., is spending a 
couple of weeks at Battle Creek, Mich., 
visiting with friends. 

Ernest Block, Chicago manager for the 
Louis Stern Co., returned last Thursday 
from a six weeks’ business trip to the Pa- 
cific Coast and reports conditions favorable 
there. 

Sidney H. Israel has associated himself 
with Barth & Schloser, of Minneapolis, 
whom he represents in Chicago and the 
middle west in connection with the other 
lines he carries, making his headquarters in 
suite 1202 Heyworth building. 

Samuel Sherman, of 4802 Broadway, Chi- 
cago, executed a deed of trust for the bene- 
fit of his creditors to E. H. Johnson, of 
this city. It is understood that he claims 
assets of approximately $9,000 and liabili- 
ties of approximately $11,000. Mr. Sher- 
man opened a new retail jewelry store at 
the above location about a year ago. 

H. Schwartz, Heyworth building, arrived 
last week at New York on the Olympic 
after a four months’ visit to the diamond 
markets of Europe. Mr. Schwartz was 
met in New York by his wife and daughter 
and after spending a few days there left 
for St. Louis, where he will visit with his 
daughter for a week before returning to 
Chicago. 

Louis Schleiff and George MacKeon 
pleaded guilty last Friday to a $900 holdup 
of “Al’s” bake shop, of this city, on Feb. 10. 
For this holdup they were sentenced to from 
three to 20 years in Pontiac Reformatory. 
These are the same boys that held up A. 
Massover & Co., 39 S. State St., on March 
5 and by pleading guilty to the bake shop 
holdup they possibly escaped more severe 
punishment for the jewelry crime. 

Jack Kurtz, who represents Hamilton & 
Hamilton, Jr., through the southwest, is 
spending several weeks at his home in 
Kansas City resting. H. I. Jacobs, of the 
same concern, returned last week from a 
trip through Michigan, Indiana and Ohio, 
and will remain in Chicago for about three 
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weeks before starting out on the road again. 
Harry Bloom, also of this firm, is making 
a business trip through southern Illinois, 
returning here about July 1. 

Samuel L. Adelsdorf, assistant treasurer 
for the Goldsmith Bros. Smelting & Refin- 
ing Co., was married on Saturday, June 16, 
to Miss Edith C. Friend, daughter of Mr. 
and Mrs. P. H. Friend, of Chicago. The 
wedding took place at 6.30 p. M. at the 
Standard Club, and was followed with a 
dinner dance. The happy couple are spend- 
ing their honeymoon at the ‘Canadian 
Rockies, and will return to Chicago in about 
three weeks. 

One day last week a sneak thief entered 
the office of Emil Noel, on the 15th floor of 
the Heyworth building, and escaped with a 
grip that was left on a safe near the en- 
trance. The grip belonged to a friend of 
Mr. Noel’s and contained samples of cloth. 
Mr. Noel and his friend were looking at 
diamonds in the front part of the office and 
did not miss the grip until his friend was 
about to make his departure. A search was 
instituted in the building and the grip was 
found on the staircase between the 11th and 
10th floors. A few days later, while a dia- 
mond man was visiting at Mr. Noel’s office, 
Mr. Noel became suspicious of a young 
man that had passed his door several times 
and kept looking in. He went out into the 
hall to question him, but the young man 
started down the steps at fast as he could 
go. Mr. Noel gave chase to the 10th floor 
and from there went down to the main floor 
in an elevator, just as he reached the main 
floor the man escaped through the Wabash 
Ave. entrance. 








Salt Lake City 


M. E. Weiss, of Barnet & Weiss, has gone 
on a fishing trip. 

King’s Loan Office, 35 W. Second South 
St., was recently entered by burglars who 
stole several articles of value, including 
watches. 

John S. Lewis, head of J. S. Lewis & Co., 
well-known Ogden jewelers and opticians, 
who has been seriously ill for some months, 
is making rapid progress toward recovery. 

Leon Malinelli, jeweler of Pocatello, 
Idaho, is suffering from a nervous break- 
down. His son, Lambert, and daughter, Mrs. 
Holt, are running the business in his ab- 
sence, 

Clyde R. McConnahay, jeweler of Van 
Wert, O., and wife, are spending a month in 
this city as the guests of William M. Mc- 
Connahay, well-known jeweler and art deal- 
er of this city and brother of the Ohio man. 

George Wooley, Daynes Jewelry Co., has 
left for a mission to the central States, which 
he is taking for the Mormon Church. His 
place will be filled by William Alvey, brother 
of May Alvey, of the same firm. 

John Boes, former president of the local 
jewelers’ association, who has been ill for 
months, is making satisfactory progress to- 
ward recovery. He and Mrs. Boes are plan- 
ning a long trip over the country. They will 
travel in a house-on-wheels built by their 
son, R. E, Boes, manager of the store. 

Local visitors include, Harry B. Schreiber, 
of the Sterling Silver Mfg. Co., Providence, 
R. I.; Adolph Goldsmith, of Adolph Gold- 
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smith & Sons, New York; Paul A. Hollweg, 
of Wolfsheim & Sachs, Inc., New York; 
Elias Markens, of the S. Wechter Co., Chi. 
cago; Philip M. Silverstein, of Morris Kap- 
lan & Son; Paul H. Samuels, of I, & §, 
Prutinsky & Woolf, New York, and George 
Knapp, of Gerstenblith Bros., New York. 
Fred Slack, of the Daynes Jewelry Co, is 
leaving in the near future for Los Angeles, 
his future home. Mr. Slack started with the 
Daynes company 18 years ago as an errand 
boy and rose to be manager. He is a reg. 
istered optometrist and served the local as- 
sociation as president for one term. He js 
a very popular individual and will be greatly 
missed. Miss Daisy Hall will succeed Miss 
May Alvery as clerk at the Daynes store, 
Miss Alvey is leaving to get married. 














TRADE CONDITIONS 


Trade with the retail jewelry dealers of Evans 
ville and other towns in southwestern Indiana has 
been quite active during the past week or 10 days, 
and the retailers say they have no complaint to 
make, and that in their opinion business is going 
to remain good the balance of the year. General 
business conditions have been steadily improving for 
the past several weeks and collections are holding 
their own very well. Retailers say that their out 
of town trade has been better this year up to this 
time than it was last year. Heavy rains and 
storms in southern Indiana, southern Illinois and 
western and northern Kentucky during the second 
week in June caused many creeks to overflow 
and many of the smaller rivers were scheduled to 
go over flood stages. Many country roads have 
become impassable and business in the rural com 
munities has suffered to a certain extent. Farmers 
in the tri-State section claim they will lose many 
thousands of dollars because of the bad weather 
conditions as much growing wheat has been dam- 
aged, and they will be forced to replant much of 
their early corn that was drowned out. 


Mrs. Kate Buecher, wife of P. E. Buecher, 
a well-known retail jeweler of this city, died 
at her home in this city a few days ago, after 
an illness of several weeks. For a number 
of years she had assisted her husband in his 
business. In addition to her husband, she is 
survived by three sons. 

Miss Margaret Elizabeth Blackman, only 
daughter of William Blackman, local glass- 
ware and queensware merchant, and Dr. 
Charles Culley Sutter, also of this city, were 
united in marriage at the home of the bride's 
parents on Wednesday morning, June 13, in 
the presence of many friends. The cere- 
mony was performed by the Rev. Alfred E. 
Craig, pastor of the Trinity Methodist Epis- 
copal Church, © 

Benjamin Kruckemeyer, of Kruckemeyet 
& Cohn, and David Cohn, of the same firm; 
Oscar Esslinger, of Esslinger & Salm; Theo 
dore and John Bitterman, of Bitterman 
Bros., and several other local retail and 
wholesale jewelers who are members of the 
order, took a prominent part in the annual 
Flag Day services of the Evansville Lodge 
of Elks on Thursday, June 14. The celebra- 
tion was unusually interesting this year, due 
to the fact that a flagstaff erected to the 
memory of the late Joseph Copello in Gar- 
vin’s Park was dedicated. Copello was 4 
cigarmaker and spent his spare time séa 
under the beautiful trees in the park, and 
upon his death willed the savings of his lite 
time to the city. 
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Co., has bought a home. The place is one 
of a small number erected by the Blue Hills 
Golf Club on a strip of ground surrounding 
the club. . ; 

Albert I. Bierfreund, associated with 
G. A. Burri in the ownership of the Porter 
& Wiser Jewelry Co., has taken a leave 
of absence, and is acting as foreman of the 
shop for Joe Mayer, Seattle, Wash. This 
leaves Mr. Burri to manage the Kansas City 
manufacturing establishment by himself. 
Mr. Burri and Mr. Bierfreund have operated 
this company four years. 

A campaign to raise a fund of $90,000 for 
three years’ work of the Good Roads As- 
sociation of Greater Kansas City is under 
way. C. P. Woodbury, of the Cady & 
Olmstead Jewelry Co., a member of the 
board of directors of the association, had 
the honor of starting this drive, since he 
proposed the plan and named the amount, 
$90,000, for the fund. 

Graduation season produced a very sub- 
stantial volume of trade for jewelry stores— 
but largely in watches. The big demand as 
presents for the graduating girls was wrist 
watches, and those of the rectangular shape 
were far and away the most popular. 
Watches were also sold in considerable num- 
bers as presents for the boys, though the 
wrist variety did not predominate by any 
means, 

The separation of the loan and the retail 
jewelry business of the Goldman organiza- 
tion is observed through physical signs at 
the stores. For some 40 years, at the Union 
Station in the “old days,” at 13th St. and 
Grand Ave. later, Goldman’s has been a 
loan office and store. Now, the Goldman 
Loan Co. is the title under which the loan 
business is operated, a vacant store room 
intervening between this place and “Gold- 
man’s,” the jewelry store. It is understood 
that the two are operated by the same or- 
ganization. 

That the retailers of Missouri are becom- 
ing alert to the value of organization, and 
especially to the value of co-operation 
towards amelioration of the tax situation, 
is evident in the results of recent mail solici- 
tation for membership and funds. Charles 
P. Woodbury, president of the Retail Jewel- 
ers’ Association of Missouri, transmitted in 
May a letter on the tax situation, including 
a reproduction of the address made by 
Ralph Roessler before the association in 
April. This letter declared the need for 
immediate financial support. Another let- 
ter went forward early in June. Many let- 
ters containing subscriptions and checks 
have come as direct result of the letters. 

Retail jewelers of Kansas City are tre- 
mendously interested in the new traffic rules 
going into effect this Summer. These rules 
are expected to minimize the adverse in- 
fluence of traffic congestion, though busi- 
hess men generally do not see in them a 
final solution of the “problem.” The new 
tules provide that there shall be no park- 
ing of motor cars on east-and-west streets, 
which are the “cross” streets in Kansas 
City, in the downtown business district; 
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and no parking on the north-and-south 
streets of the business districts between 10th 
and 1lth Sts. The latter two streets are 
the shopping-district streets, Walnut and 
Main between 10th and 12th having most 
of the large jewelry stores, and Cady & 
Olmstead and Jaccard’s being on Walnut 
between 10th and 11th. 








Cleveland 


E, E. Jobe has opened a store at 116 Fort 
St., Canton, O. 

George W. Clarke, Lorain, visited the 
Merit Co., here, recently. 

T. J. Greene is locating the Jewelry Re- 
pair Shop at 708 Republic building. 

Abner Shapiro is traveling in the Ma- 
honing Valley district and reports business 
good. 

David Glaser, of the Merit Co., has just 
returned from a trip in the eastern part of 
Ohio. 

J. J. Flowers, who formerly had a store 
on Woodland Ave., has purchased the stock 
of Louis Meyers and has opened a store on 
W. 25th St. 

All Akron jewelry stores comprising mem- 
bership in the Akron 24-Karat Club will 
close at 6 p. M. Saturdays during the months 
of June, July and August, effective this week, 
it was announced at the headquarters of the 
Akron Merchants’ Association. The de- 
cision was reached late Thursday, when club 
members met in special session to discuss the 
issue. The action was taken following the 
request of employes and employers to be re- 
lieved from the severe physical strain of the 
long Saturdays, according to E. W. Cham- 
berlin, president of the 24-Karat Club. 

The Ohio Retail Jewelers’ Association is 
getting its program for the convention at 
Cedar Point, July 17, 18 and 19, into a defi- 
nite form and it promises to be interesting. 
Arrangements have been. made with Thomas 
A. Fernley, secretary of the National Whole- 
sale Jewelers’ Association, to have a repre- 
sentative of that organization give a talk at 
the convention. A speaker to explain the 
instalment plan has been obtained and an au- 
thority on salesmanship will talk on the art 
of selling. On July 18, there will be a ban- 
quet, followed by a dance. Round-table din- 
ners have been planned for each day of the 
convention. 

The 46th anniversary this week of the 
founding of the H. P. Nielsen Sons’ jewelry 
store, 419 Broadway, Lorain, was marked an 
epoch in the history of one of that city’s 
well-known business firms. The anniversary, 
together with the extensive remodeling that 
has been under way for the last four months, 
was completed June 1 and 2. The new im- 
provement, with enlarged departments and 
many added features, will place the Nielsen 
jewelry store as one of the finest equipped 
and stocked of its kind in the State. An 
unusual feature of the opening is that it will 
fall on the birthday of the founder of the 
business, the late H. P. Nielsen, father of 
the present members of the firm—Harry and 
Walter Nielsen. Harry Nielsen, one of the 
members of the firm, is the diamond buyer 
for the house, his specialty being precious 
stones and diamonds. Walter Nielsen, 





brother of Harry Nielsen another member 
of the firm, is an optometrist and is in charge 
of the optical department. 
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jeweler, has opened a store in Everett, 
Wash. 

Theodore Lundamann has purchased the 
Kirkland Jewelry Co., at Kirkland, Wash., 
adjacent to Seattle. 

Antone Cassutt, of the firm of Thomas J. 
Cassutt, is recovering from a series of op- 
erations on his nose and throat. 

L. A. Jarnegan, jeweler, located at Black 
Diamond for several years, has opened a 
store in the new bank building at Port An- 
geles, Wash. 

O. B. Hellikson, jeweler, located for sev- 
eral years opposite the post office, now oc- 
cupies quarters with the Wegner Optical 
Co., 210 Union St. 

Leo Weisfield, of Weisfield & Goldberg, 
leading Seattle credit jewelers, accompanied 
by his wife and baby, left June 10 on a 
month’s vacation trip to California. 

Jorgen Nelson, former Seattle jeweler, 
who moved to the naval base city, Bremer- 
ton, Wash., about a year ago, has opened 
a beautiful new store in Bremerton. 

William West, Bremerton jeweler, is mov- 
ing to a larger store and adding a line of 
sporting goods. C. H. McClain is another 
Bremerton jeweler who is moving to larger 
quarters, made necessary by a heavy recent 
increase in business. 

G. E. Warner, University district jeweler, 
has moved to temporary quarters at 4345 
14th Ave. N. E., pending the construction 
of a fine new business block at his old loca- 
tion. He will occupy a beautiful new store 
in the new building when it is completed 
this Fall. 

E. W. Sultan, road salesman for S. A, 
Perkins & Co., met with a mishap June 6 
when his trunk of samples was lost in the 
St. Maries River, St. Maries, Ida. The 
trunk was recovered with grappling hooks 
after being submerged four hours. The 
damage amounted to about $1,000 and Mr. 
Sultan’s visit to Idaha jewelers delayed 
about a fortnight. 

Max Lachman, of I. Lachman & Sons Co., 
Seattle wholesale jewelers, who has just re- 
turned from Europe, had a narrow escape 
from death while away. He had engaged 
passage on an airplane operating between 
Paris and London, but overslept on the 
morning he was to make the trip. The air- 
plane fell between the two cities, killing 
the pilot and its six passengers. 

The wholesale and retail jewelry business 
in Pacific Coast States is exceptionally good, 
according to E. Bagge, special representative 
of the Waltham Watch Co., Waltham, 
Mass., who was a visitor in Seattle, recently, 
while making a tour of the Coast cities in 
the interest of the materials division of his 
firm. In the middle west there is a certain 
dullness in many lines of business, and this 
is reflected also in parts of the south, where 
recovery since the period of post-war de- 
flation has been slow; but business, industry 
and agriculture in the Pacific northwest ap- 
pears to be very prosperous and the outlook 
for the future never was better, he stated. 


oe 
a 


Heller & Benton, Alexandria, Ind., has 
been succeeded by John H. Benton. 

















Harry Schmalz has published notice of 
sale of his business at 109 3rd St. to Ernest 
Blumenthal. 

Benjamin Nordman, 704 Market St., has 
received new holiday samples and is starting 
out on his Fall trip. 

Morris Farber, who operates the Grand 
Loan Office at 83 3rd St., advertises that he 
is closing out at auction. 

Mr. Haley, watch and watch case buyer 
for A. I. Hall & Son, has been in Washing- 
ton, D. C., with the Shriners. 

E. C. McKeen, western representative of 
the Waltham Watch & Clock Co., is calling 
on the trade in Seattle and other northern 
points. 

Fred Derrick, traveler for A. Eisenberg & 
Co., is resting in the Feather River country, 
and his friends are awaiting the fine fish he 
promised to send them. 

Bert Nordman, of Nordman & Aurich, is 
back from his two-weeks’ auto trip, and the 
regular Thursday meetings of the local ma- 
terial jobbers will be resumed. He is chair- 
man and no meetings were held during his 
absence. 

Chan, the popular Oriental of the A. I. 
Hall & Son’s staff, has left for Los Angeles 
on an extended pleasure jaunt with his uncle 
and aunt, who arrived recently from China. 
Chan is acting as personal conductor of their 
sight-seeing in California. 

Dealers who visited San Francisco recently 
included Philip Joseph of the Joseph Jewelry 
Co., Ukiah, Cal.; Harry King of Eureka, 
Cal., accompanied by his wife and daughter ; 
L. A, Mead, Santa Clara, Cal., who came 
up to attend a Shriners’ meeting. 

Louis Ostby, manufacturers’ agent, 704 
Market St., has become western representa- 
tive of the Shur-Rite Pencil Co., Sanfelder 
Corp., and will sell the pencil to the western 
jewelry and stationery trade. Mr. Ostby is 
back from Los Angeles and reports business 
very good in southern California. 

Bair & Levy, 335 Geary St., are financially 
involved, with assets listed at $9,500 and lia- 
bilities of $6,500. They are offering a 35 per 
cent, net cash settlement, which, it is under- 
stood, has been accepted by practically all 
the creditors. The business will probably be 
continued at the present location. 

Roger Cooper, of M. Schussler & Co., 
who underwent an operation at a local hos- 
pital, is up and around again and his friends 
expect to see him back on duty before many 
days. He has had rather a bad time since 
the first of the year, back and forth to the 
hospital, but it is hoped his troubles are now 
over. 

At the regular monthly meeting of the di- 
rectors of the western division of the Na- 
tional Jewelers Board of Trade, held on 
June 7, applications for membership from 
Los Angeles jobbers were favorably passed 
upon, and a large amount of detail work 
was transacted. Chairman A. W. Huggins 
presided. 

Recent eastern visitors to the local trade 
included E. A. Moore, of the R. F. Simmons 
Co., New York; E. W. Craft, of the Craft 
Co., Indianapolis, Ind.; W. H. Lowe, of the 
Bliss Bros. Co.; Maurice R. Meade, repre- 
senting O. Schapiro, New York; Mr. Im- 
hoff, representing the R. & G. Co., Inc., and 
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the Standard Button Co., Attleboro, Mass., 
and Alfred Moss, of the J. J. White Mfg. 
Co., Providence, who visited San Francisco 
recently. 

A meeting of the Manufacturers’ Agents 
Association was held last week for the pur- 
pose of discussing certain matters suggested 
in a communication from the jobbing com- 
mittee of the Wholesale Jewelers’ Associa- 
tion. Fred Lee presided. The jobbing com- 
mittee met on June 6, with Morris Mayer 
presiding. 

Preparations are in progress for the third 
annual golf tournament of the local jewelry 
trade, which will be held at the Beresford 
Country Club on June 22. All branches of 
the business—wholesalers, manufacturers’ 
agents and retailers—will participate, and it 
is expected that competition for the trophies 
will be even more keen this year than it was 
on the other two occasions. Four trophies 
are offered as follows: Best gross score, 18 
holes; best net score, 18 holes; best gross 
score, 9 holes; “booby prize,” 18 holes 
(highest score). Godfrey Eacret, of Shreve, 
Treat & Eacret, is chairman of the commit- 
tee in charge, the other members of which 
are A. Jeddis, A. W. Van Ness and A. J. 
Francis. 
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The Raleigh Jewelry Co., of Milwaukee, 
has filed an amendment to its articles of in- 
corporation changing the corporate name to 
Edward Woolf, Inc. The firm operates a 
retail jewelry store at 168 3rd St. 

According to word received in Milwaukee 
this week, the well-known jewelry firm of 
Krumrich & Konrad, 143 Main St., Oshkosh, 
has dissolved partnership. Joseph F. Krum- 
rich will continue in business at the old lo- 
cation, and John -F. Konrad will re-enter 
business at another location. 

Andrew Knippel, Portage, has purchased 
the store building he has occupied with his 
jewelry business and has started extensive 
remodeling of the front and rearranging and 
improving the interior, When completed 
‘Mr. Knippel will have one of the most mod- 
ern and finest jewelry stores in central Wis- 
consin. 

August Leichfuss and Carl Meyer, travel- 
ing representatives of the Boszhardt-Possin 
Co., Milwaukee, have started out on their 
road trips into respective territories. Both 
men were in the house for a short time get- 
ting their samples arranged to show the 
trade new merchandise for the coming sea- 
son. 

George C. Scholz, who recently became 
sole owner of the Scholz & Beckman jewelry 
store, 623 Atwood Ave., Madison, has an- 
nounced the formal opening of the store un- 
der the new ownership. He has adopted the 
slogan, “Your Jeweler,” and the opening an- 
nouncement featured graduation gifts in a 
fine selection. H. E. Beckman recently re- 
tired from the partnership. 

Madison jewelry stores will close at 6 
Pp. M. on Saturdays during the Summer 
months, between June 23 and Sept. 15, ac- 
cording to Leonard M. Nelson, of the jewel- 
ers’ division of the retail section of the Madi- 
son Association of Commerce. The move 
resulted from action on the part of the jewel- 
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ers to give their employes and themselves ay 
opportunity to enjoy a longer week-end holi. 
day during the warm months. 

Fred J. Theleman, head of the j 
house bearing his name, spent the week-end 
with his family on a motoring and fishing 
trip at central Wisconsin lakes. Robert Qj. 
son, of the Theleman staff, while at North 
Lake, made a prize catch of a bill-fish, which 
measures six feet one inch from the tip of 
the bill to the end of the tail. He is having 
the fish mounted to preserve it as a mementy 
of the occasion and to show to his admiring 
fisherman friends. 

The sympathy of the jewelry trade ig ex. 
tended to Mr. and Mrs. L. A. Van Ess m 
the death of their daughter, Eleanora £ 
O’Donnell, nee Van Ess, wife of Roger 
O’Donnell. Mrs. O’Donnell passed away 
June 12, at the age of 41 years. One son, 
James, survived, in addition to the husband, 
her parents, five brothers and two sisters, 
The funeral was held from the Van Ess resi. 
dence, to St. Mary’s Church, with interment 
in Calvary Cemetery. 

E, M. Odekirk, Manawa, was a Milwaukee 
caller during the week, combining business 
and pleasure on his trip. Thomas Bruhy, 
West Bend, was in on a buying trip. H.C 
Maassen, of Spring Green, called on local 
houses in regard to purchasing stock. for his 
new Milwaukee store. E. A. Hannon, of 
Waupaca, came to Milwaukee to attend the 
Grand Lodge meeting of the Wisconsin Ma- 
sons during the week, and incidentally visited 
friends in the jewelry trade here. 

L, A. Kuesel, head of Kuesel Bros. Co, 
and his family have taken an automobile trip 
into the northern Wisconsin region and will 
spend the annual vacation in the Eagle River 
vicinity. Arthur Kuesel, of Kuesel Bros. 
So., has returned from a_ business trip 
through the Fox River valley territory and 
reports that retail jewelers in that territory 
enjoyed a better May business than last year, 
with good prospects for June business, espe- 
cially in wedding and graduation gift 
jewelry. 

George Zilius, Kenosha, is opening a new 
jewelry store at 38 Milwaukee Ave., in that 
city. Mr. Zilius is an ex-service man 
was wounded in the late war. During the 
last two years he has been a government 
student in the jewelry and watchmaking de- 
partment of the Milwaukee trade school. He 
was in Milwaukee during the last week mak- 
ing purchases of stock and supplies and will 
open on Saturday. In addition to the ret 
jewelry business, he will do watch repairing 
and engraving. 

H. C. Maassen, for the last three years 
gaged in the jewelry business at Spring 
Green, Wis., has decided to move to Mir 
waukee and will open a store at 3911 North 
Ave. He is a practical jeweler and wate 
maker. Previous to the war he was in 
ness at 11th and Burleigh Sts., Milwaukee 
Upon his return from service he . 
Spring Green and took over the store ° 
John W. Zangl. He is now returning 1 
Milwaukee and will locate in the north 
side business district. It is possible that Mr. 
Zangl, who owns the building at Spring 
Green, will re-enter business there. 








J. D. Westby has taken over the James 
T. Nemnerz jewelry store at Moose + 
Minn. : 
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Jack Rose, auctioneer, is disposing of a 
stock of jewelry at 520a S. Hill St. 

D. W. Quinn opened his new store at 
4376 S. Vermont Ave. on Saturday, June 9. 

E. Bastheim has returned from a vaca- 
tion spent with his family in the Yosemite 
National Park. 

George Ashton, recently salesman in the 
watch department of A. Hamburger & Sons, 
has retired and gone. into another line of 
business. 

L. R. Gillette, Watts; R. L. Cole, Glen- 
dale, and Mrs. H. E. Gould, San Bernardino, 
were among the out-of-town jewelers here 
recently. 

All of the sales force of Koke, Slaudt 
& Livermore, manufacturers’ agents, are 
spending a short time at home getting ready 
for the coming Fall business. 

Howard Houston of Houston, Gilmore 
Co., San Francisco, is spending a short time 
in this city. Julius Young, of H. Morton 
Co. Oakland, is also a visitor here. 

Henry Nieman, of Shreve & Co., San 
Francisco, has come to southern California 
and taken a house at a nearby beach, where 
his family will remain for several - weeks. 

0. L. Whitaker, formerly of the firm of 
Whitaker & Miller, this city, has opened 
a manufacturing business in the Cole- 
Damerell building, Grand boulevard, Glen- 
dale, 

Theodore J. Hindin has sold his offices in 
the Loew’s State building and will continue 
in the diamond brokerage business in room 
510, Title Guarantee building, Fifth St. and 
Broadway. 


E. A. George, wholesaler, 707-8-9 Title 
Guarantee building, has been making ex- 
tensive alterations in his establishment, in- 
stalling new fixtures and otherwise improv- 
ing the place. 

F, C. Plate, of the Los Angeles office of 
the International Silver Co., has returned 
from a business trip through Arizona, New 
Mexico and Texas. He found business con- 
ditions very good. 

I. Kornstein, of the Pacific Watch Co., 
315 S. Broadway, will leave for New York 
July 4 on a business trip. While in the 
metropolis he will make his headquarters 
with H. N. Schiff. 

Ed. Booth, of the San Francisco office of 
the International Silver Co., is in Los An- 
geles doing sales promotion work for the 
1847 Rogers silver line. He expects to be 
here about three weeks. 

Walter T. Thompson, formerly head of 
the watch sales department of Brock & Co., 
i$ now engaged in manufacturing “unbreak- 
able glass” for watch crystals, an invention 
which he has worked out. 

Frank A. Priesmeyer, former manager of 
S. Nordlinger & Sons, has gone to New 
York, where he is living at Hotel Commo- 

¢. He expects to remain and go into 
business in the Metropolis. 

Alfred Nathan, representative jointly with 
gl Baschkopf, Inc., and Katz & Ogush, 
inc, New York, is spending a few days 
m Los Angeles. He says he has found 
Jewelers doing well all along his trip. 

Roy D. Wetmore, manager’ of the optical 
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department of the E. W. Reynolds Co., has 
returned from attendance at the meeting of 
the California Association of Optometrists 
held at Camp Curry, Yosemite National 
Park. 

Mrs. Seamans and Miss Donavan, of the 
Donavan & Seamans Co., have returned from 
a greatly enjoyed stay among the pines near 
Atascadero, about 225 miles north of Los 
Angeles, where they visited former friends 
from the east. 

Benjamin L. Harris will open a new store 
at 748 S. Spring St. in about two weeks. 
He has been delayed on account of having 
to have new fixtures made. Mr. Harris 
came here recently from Chicago, where he 
was in business at 425 S. Kedzie Ave. 

George E. Feagans is at present in Chi- 
cago on his way home from New York by 
automobile, accompanied by Mrs. Feagans 
and their daughter, Mrs. Joy. Work on 
the new store of Feagans & Co. on W. 7th 
St. will be begun July 1 and it is hoped that 
it will be ready for occupancy by Sept. 15. 

Harry A. Phillips, traveling for C. F. 
Sischo & Sons, has started on a trip through 
Arizona, New Mexico and Texas. Robert 
H. Gilmore, representing the same company, 
is making a tour of southern California, 
taking in San Bernardino, Riverside and 
Corona. 

O. S. Balzer, of A. Hamburger & Sons, 
is about starting east again after more mer- 
chandise, although he only recently returned 
from an extended trip abroad for a similar 
purpose, and Mr. Hart, his assistant, was in 
New York quite recently. Some of the 
goods bought by Mr. Balzer in Europe are 
already arriving. 

J. P. Ghisi, formerly head of the art de- 
partment of S. Nordlinger & Sons, and later 
of the firm of Ghisi & Berry, dealers in 
fine art goods, will open a new store on S. 
Olive St., near W. 7th, in the Bank of Italy 
building, as soon as the interior of the store 
can be finished. As heretofore, he will deal 
in high-class art goods. 

George A. Brock is spending a week or 
two in the Yosemite Valley, in company with 
Mrs. Brock. Thomas Buchan, superin- 
tendent of Brock & Co.'s factory, and his 
family are also in the Yosemite for a vaca- 
tion. M. P. Campbell, of the Diamond de- 
partment, has gone on a motor trip north 
for two or three weeks. 

C. H. Thomsen, of the T. J. Bruner Co., 
has returned from a business trip to this 
company’s Omaha office. He reports that 
he found conditions in the middle west good 
and the prospects for Fall trade excellent. 
There has been, he says, a marked increase 
over last year. The increase, however, has 
been almost confined to three lines, namely, 
diamonds, watches and pearls. 

Extensive alterations are being made in 
the quarters of the Meyer & Talbott Co. 
under the direction of G. G. Voege, the new 
manager, who has been devoting a large 
part of his time to this work and to re- 
organizing the business and securing new 
up-to-date merchandise. Included in the 
changes in the rooms is the construction of 
one to be used as a salesroom exclusively. 
Business is increasing and the prospects are 
better even than anticipated. 

‘What might be called a “revival meeting” 
of the Western Horological Society has 
been called to meet in the Disabled Veterans’ 








109 





Hall on Friday evening, June 29. A printed 
notice has been sent to watchmakers gen- 
erally in this section, The notice says: “It 
is our aim to prove that petty jealousies 
may be laid aside and all get together, first 
to learn how to be sociable, then to be seri- 
ous about helping each other to rise pro- 
fessionally. It is possible for us all to learn 
much from each other.” Important com- 
mittees will be appointed and energetic ef- 
forts will be made to inspire new life and 
activity in the society. Louis Levin, the 
first watchmaker in Los Angeles to become 
certified, is especially interested in the move- 
ment, which he believes will be of great 
value to those who participate in it. 








Omaha 


Among the out-of-town jewelers who were 
in Omaha during the week were S. P. Per- 
son, Oakland, Nebr.; Frank Gillispie, Bloom- 
field, Nebr.; John Mudra, Lewis, Ia., and 
M. D. Brown, Plattsmouth, Nebr. 

Clarence Bergman, of the Bergman-Kop- 
pel Supply Co., has returned from a three 
weeks’ trip in Nebraska. He said he found 
mostly mud and bad going, although busi- 
ness was good whenever he could get to a 
customer. 








Trade Gossip 





M. J. Begun, jewelry manufacturer, 71 
Nassau St., New York, has recently put on 
the market a new band ring called 
“Memorings.” The ring is a flat ring with 
a band of black around the center, with the 
words in the black ground “In memory of 
Father,” etc. 


* * * 


Baker & Co., refiners and workers of plati- 
num, of Newark, N. J., will have an impor- 
tant exhibit at the annual convention of the 
American Electro-Platers’ Society at Provi- 
dence, July 2 to 5, inclusive. The Baker 
exhibit will be in charge of Dr. C. S. Brainin 
and will feature the display of complete 
equipment for platinum electroplating, in- 
cluding platinum plating solution, platinum 
electrodes, stopping-off varnish and electrical 
apparatus. The chief feature of the exhibit 
will be the Baker platinum plating solution, 
which is warranted to deposit pure platinum 
on practically any metal in any thickness de- 
sired. This solution is being extensively 
used by electro-platers and manufacturing 
jewelers and can be used with either storage 
battery or motor generator plating plants. 








Bradley G. Brown, jeweler of 321 Ken- 
sington Road, Syracuse, N. Y., has brought 
suit for $5,000 against the Automobile In- 
surance Company of Hartford, Conn, The 
company refuses to pay the amount on rings 
reported stolen Jan. 9 last. Mr. Brown 
reported to the police the loss of a wallet 
containing jewelry valued at $9,000, taken 
from him as he was jostled in an elevator in 
the University building. Attorney William 
H. Foster for the insurance company makes 
a general denial and alleges insufficient 
knowledge to place value upon the rings de- 
scribed. Two of them were valued by the 
plaintiff at $5,000. The suit is in the Su- 
preme Court. 








Among the visitors to St. Louis for buy- 
ing among the jewelry houses is Roy Den- 
hof, Clovis, N. Mex. George Watson, 
Mercedes, Tex., is making himself acquaint- 
ed with the wholesalers. 

The tax elimination program for Missouri 
means that the membership of the State so- 
ciety must be increased to such an extent as 
to make the presentation of the tax problem 
against the jeweler more emphatic when it is 
presented to the politicians. St. Louis is at 
present very weak in organized strength and 
cannot present a very solid front when mak- 
ing tax demands of the legislators from this 
district. 

James Hogan, proprietor of the Hogan 
jewelry store, Granite City, will be in the 
jewelry business 10 years the first part of 
next month and will celebrate the event with 
a specially dressed store for the occasion. 
The business was first opened in Madison 
and in a few months moved to Granite City, 
where he was located at 1312 19th St. till 
two years ago, when he moved into present 
quarters, 1335 19th St. 

Melville L. Wilkinson, president of the 
Mermod-Jaccard & King Jewelry Co., ac- 
companied by his wife, left St. Louis Satur- 
day for a two months’ tour of Europe. They 
will sail on the Mauretania and visit Paris, 
London, Switzerland, Italy, Austria, Bel- 
gium, Czecho-Slovakia and probably Ger- 
many. The trip is in the nature of a busi- 
ness expedition for the jewelry firm, as well 
as two other companies of which he is the 
president. 

The will of the late Frederick W. Drosten, 
former president of the Drosten Jewelry Co., 
of this city, was filed in the Probate Court, 
Thursday morning, June 14, and showed in 
the inventory an estate valued at $319,467 
with five pieces of property not listed. This 
properly will largely increase the value of 
the estate. The entire estate is left to the 
widow, and the will made the provision that 
on her death the estate be put in trust of 
the St. Louis Union Trust Co. for the benefit 
of his son, William G. Drosten. 

Because their east side business grew to 
such proportions as to justify a store in East 
St. Louis, the McCoy-Weber Jewelry Co. 
has opened a very beautiful store and report 
the results as justifying the venture. The 
store at 515 Locust St., in this city, has been 
remodeled to care for the business twice 
since they moved to the ground floor loca- 
tion. The new store will enable the handling 
of more business on the east side and opens 
the second store in East St. Louis which 
does a credit or payment plan jewelry busi- 
ness. 

A series of delays for one reason or an- 
other have been granted in the United States 
District Court in the matter of the Harris- 
Kober Diamond Importing Co., of this city, 
who was put in the hands of the receiver 
several weeks ago and had an extended hear- 
ing before the referee in bankruptcy. On 
June 5 an injunction against several who 
were holding collateral as security was ex- 
tended so as to keep them from disposing of 
merchandise they were holding. This was 
again extended to June 25 by order of the 
court, Friday, June 15. June 1, a petition 
for composition was filed and a hearing or- 
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dered for June 21 at 10 a. m. On June 12 
certain creditors made a waiver of the terms 
of composition. A petition was made for 
confirmation of composition acceptances, etc., 
which were transmitted to the referee as 
provided by the rule of the court. The mat- 
ter was referred to hearing again on Mon- 
day, June 25, 

Ar, auction of the stock of the S. Ruby 
Jewelry Co., St. Louis, is being conducted 
to satisfy the estate of S. Ruby, organizer of 
the business now located at 7th and Locust 
Sts. Although the business is an incorpora- 
tion, the interests of the estate are to be 
satisfied and the business conducted as be- 
fore. The officers are E. R. Ruby, presi- 
dent; A. Reicenstein, vice-president, and J. 
Reicenstein, secretary and treasurer. The 
store was established by S. Ruby in 1882 and 
since that time has been a steadily growing 
concern. The present quarters were greatly 
enlarged last Winter to make room for the 
business. 








Business Troubles 


W. H. Raether, Kenosha, Wis., is reported 
to be in bankruptcy. 

J. Fish, Helena, Mont., has assigned for 
the benefit of creditors. 

Max Minzer, Dallas, Tex., has filed a 
voluntary petition in bankruptcy. 

F. E. Lindley, Summitville, Ind., is re- 
ported to be in the hands of a receiver. 

Bricker, Jarvis & Co., Winnipeg, Man., 
has made an assignment to J. L. Elvin. 

The Kirsch Jewelry & Loan Co., Spring- 
field, Mo., is reported to be in bankruptcy. 

A voluntary petition in bankruptcy has 
been filed by Herman R. Pedrick, Camden, 
N. J. 

Leo Gantert, Yoakum, Tex., is reported 
to be in bankruptcy. The assets are $2,000 
with liabilities of $5,000, 

The Muskogee Jewelry Co., Muskogee, 
Okla., is in financial trouble and a voluntary 
petition in bankruptcy has been filed by this 
concern, with assets listed as $18,000 and 
liabilities $27,746. 








Connecticut Notes. 


Spector’s, 97 Fairfield Ave., Bridgeport, 
Conn., has leased for a term of years a 
store at 1136 Main St., Waterbury, and will 
conduct a _ high-grade jewelry business, 
catering to both cash and credit trade. It 
is the intention of this concern to close its 
store at 97 Fairfield Ave. The business has 
been established in Bridgeport for over 10 
years. 

One of the most important transfers of 
property in the business district that has 
been made for some time was announced 
recently in the purchase of the building at 
970 Chapel St., New Haven, Conn., of 
William H. Hamilton, of Hamilton & Co., 
by the two firms of Samuel H. Kirby & 
Sons, Inc., and the Fritz & Hawley Co. 
The purchase will mean eventually the re- 
moval of these two prominent firms from 
their long-occupied quarters in Chapel St. 
to their new home. The property involved 
in the transfer is at present occupied by the 
“Little Shop” and the Know-Ray Co. It 
has a frontage of 37 feet in Chapel St. and 
a depth of 224 feet. 
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Fred Gilbert, salesman for the L. E. Free. 
man Co., has taken apartments at the 
Washingtonian. 

Maurice Katz, formerly of the Robinson 
Bros. Co., was a local visitor last week. 
Mr. Katz is now living in Worcester, 

Lester Holbrook, of the Webster Co, js 
receiving the condolences of his friends over 
the death of his mother, which occurred last 
week, 

Local jewelers are experiencing the usual 
quiet business which always comes in June 
and July. Most of the concerns, however, 
are operating on a five-day schedule, 

Harry Hull, of the LeStage Mfg. Co, 
has been named as chairman of a committee 
which is to hold a tag-day for the North 
Attleboro Chapter of the American Red 
Cross. 

Gerald Riley, son of Charles E. Riley, 
graduated this week from Dartmouth Col- 
lege. He will become connected with the 
Geo. L. Paine Co., of which his father js 
a stockholder. 

“Buzz” Andrews, the old Brown Uni- 
versity ball player and now a salesman for 
the General Plate Co., is managing the ball 
team of the J. Sturdy Sons’ Co. in the 
Twilight league. 

J. Frank Mason, of the Mason Box Co, 
appeared before the selectmen at their ses- 
sion last week and voiced his objection to 
placing of a restriction on the length of 
parking time on Washington St. 

Charles A. Whiting, of the Whiting & 
Davis Co., Plainville, Mass., entertained the 
superintendents of the various departments 
in the factory at the Webber Inn last Mon- 
day evening. A duck supper was enjoyed. 

Thomas B. Nichols has been named as 
manager of the Jewelers’ & Silversmiths’ 
Co-operative Refining Co. Mr. Nichols has 
been in the refining business for many years 
and is well known in the Attleboros and 
Providence. 

Clarence W. Fisher, of the E. I. Franklin 
Co., observed his 75th birthday last Sunday. 
The members of his family tendered him a 
surprise party in the evening. Mr. Franklin 
has been engaged in the manufacturing 
jewelry business for the past 50 years in 
North Attleboro. 

President W. W. Staples, of the North 
Attleboro Board of Trade, has appointed the 
following jewelers to the manufacturers’ 
committee: Andrew Morris, Harold Bishop, 
Wallace D. Kenyon, F. E. Sturdy, Jr., John 
L. Thompson, Theron S. Curtis, Donald 
LeStage, Charles Sekowski and Harry W. 
Fisher. 

One of the new corporations last week 
was the M. J. Brohan Co. to manufacture 
and sell jewelers’ and silversmiths’ machin- 
ery and special tools. The incorporators 
are Joseph Brohan, Susan A. Brohan 
Charles J. Rancourt, all of North Attleboro. 
All three incorporators are directors in the 
company, which has a plant on Chestnut 
street. 








H. W. Yaseen has opened a new jewelry 
store at 433 Lackawanna Ave., Scrantom, 
Pa. 
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C. Glen Sipe is leaving in a few days for 
Europe to buy diamonds for the house of 
Sam S. Sipe. 

W. F. Hofmann, of Heeren Bros..& Co., 
is back from Philadelphia, where he went 
to visit a daughter. Mr. Hofmann is taking 
life easy since he passed the management 
of the business over to younger men of the 


firm. 

Walter Bonn and Herman Cerf, of the 
M. Bonn Co., has returned from a buying 
trip to the east. He bought liberally in 
anticipation of good business the remainder 
of the year. The interest in novelties, it 
is stated, continues very satisfactory. 

Considerable damage was done last Friday 
when a storm visited Pittsburgh. The 
awnings at the store of the Terheyden Co. 
were blown down, but fortunately did not 
break the windows. Business was suspended 
during the progress of the rain and wind 
which was most severe. 

Mrs. Mary E. Johnston Kennerdell, wife 
of E. H. Kennerdell, Tarentum, Pa., and 
well known to the trade, died at her home in 
that place last week. ‘She was 58 years 
old. She was a member of the First Pres- 
byterian Church of Tarentum and is sur- 
vived by her husband and two sons, one 
grandchild and two sisters. 


Pittsburgh had a work horse parade 
Saturday and also a parade of other horses 
in which the John M. Roberts & Son Co. 
figured, this firm selling the cups, watch 
fobs and other articles donated to the par- 
ticipants and also gave a cup to one of the 
winners. The merchandise awarded was 
exhibited in the concern’s display windows 
and attracted a lot of attention on the part 
of the shopping public. The Humane So- 
ciety engineered the event in the interest of 
the dumb animals of the community. 

D. H. DeNardo & Co., Braddock, for- 
mally opened their new place of business 
in that town last Friday and were the re- 
cipients of flowers sent by their Pittsburgh 
friends as well as congratulatory messages 
and telegrams from various sections. This 
concern has a fine establishment for a town 
the size of Braddock, but Braddock is 
third industrially in Pennsylvania, so it is 
teally a busy place. The DeNardo house 
bought the building they now occupy and 
spent $10,000 in remodeling it. It is situated 
opposite a million-dollar theater. The store 
is 110 feet deep and has 74 feet of wall 
tases on either side of the building. The 
frm has built up a splendid business in the 
community. 

One of the leading jewelers of Pitts- 
burgh, who belongs to the Retail Credit 
Men's Association, says that the use of the 
association’s form letter in the collection of 
bills has never failed to bring the money. 
The letter states that the members of this 
‘sociation are members for mutual co- 
°peration and the exchange of information 
and the public knows the association has 
an unsatisfactory list. Jewelers are finding 
it advantageous as a last resort to use the 
organization’s stationery to collect what is 
Justly due. This is regarded as something 
Practical in the way of organization, in ob- 


THE JEWELERS’ CIRCULAR 


taining money from slow or doubtful 
debtors. A large delegation from the local 
association left early in the week for Mil- 
waukee to attend the annual convention of 
credit heads of the national organization. 











W. H. Siegel, Towanda, Pa., was one of 
the visiting Red Men here last week. 

Walter S. Remick, Scranton, Pa., has 
entered the Bowman Technical School as 
a student. 

Charles T. Emmons, Staunton, Va., is 


spending his vacation among Lancaster 
county relatives and friends. 

G. Edward Fleisher, head of the Lan- 
caster School of Watchmaking, and wife, 
last week visited relatives at Merchantville, 
N. J. 

Robert E. Miller, of the Hamilton Watch 
Co., was chairman of the committee of 
arrangements for the Flag Day celebration 
staged here by the local post of the Ameri- 
can Legion. - 

Father Harold E. Keller, a son of 
Jeweler Eugene H. Keller, lately ordained 
a Catholic priest, has been appointed 
assistant rector of the Church of the Blessed 
Sacrament, at Chambersburg, Pa. 

Smith Bros. furnished the beautiful silver 
chocolate service presented on June 14 by 
the Allegrippus Club, Cresson, Pa., L. C. Y. 
Stern, Scranton, the retiring Great Sachem 
of the Improved Order of Red Men. 


Charles F. Miller, president of the 
Hamilton Watch Co., was re-elected a 
director of the Board of Trustees of 


Franklin and Marshall College, Lancaster, 
at the board’s meeting June 12, during 
commencement week. 

John B. Roth, manufacturing jeweler, is 
taking a long vacation rest by orders of 
his physician. His son, George R. Roth, 
who is in charge of the office, spent several 
days recently at Atlantic City, accompanied 
by Charles B. Clinard. 

The June meeting last week of the Lan- 
caster Optometrical Society was held at 
Hotel Brunswick, Dr. Ezra E. Sieber pre- 
siding. At its conclusion a dinner was 
served, after which all attended a _ per- 
formance at the Colonial Theater. 





Trenton, N. J. 


The Horton Angell Co., a Massachusetts 
corporation, has filed a certificate in the 
office of the Secretary of State to operate 
in New Jersey from 525 Main St., East 
Orange, with the New Jersey Registration 
& Trust Co. as agent, to sell rolled gold, 
plate, wire, and tubing. The concern has 
a capitalization of $515,000, while the 
amount of stock issued is $265,300. Thomas 
F. Manning is the secretary of the concern. 

Dealing in jewelry, plated goods, precious 
stones, etc., and operating as gold and sil- 
versmiths, watchmakers, etc., are among the 
principal objects of‘ Reynolds Bros., Inc., 
which concern has been chartered in the 
office of the Secretary of State to do busi- 
ness from 525 Main St., East Orange, with 
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the New Jersey Registration & Trust Co. 
as agent. The concern has a capital of 
$300,000 and the incorporators are Charles 
F, Reynolds; William Le Grand Hamilton, 
and Charles O. Geyer, all of East Orange. 

The Benson Rolling Mills have been 
chartered in the office of the Secretary of 
State to operate from Belleville and Sher- 
man Aves., Borough of Glen Ridge, with 
Harry W. Benson as agent, in buying, 
selling and dealing in and with silver, gold, 
aluminum, nickel, and other compositions 
and combinations, and to roll, cut, split, 
stamp, and manufacture such products into 
substances, articles, and forms for sale and 
use. The concern has a capitalization of 
$300,000 which is divided into 3,000 shares 
at $100 per share and sub-divided into 1,500 
shares of preferred and 1,500 shares of 
common stock. The company will start 
business with $2,000. The incorporators 
and the number of shares held by each are 
Henry K. Benson, 9; Harry W. Benson, 1, 
and Helen M. Benson, 1, all of the Borough 
of Glen Ridge. 








Atlanta, Ga. 


TRADE CONDITIONS 

Business conditions are unusually good in Atlanta 
and vicinity at the present time. One firm reports 
more business done during the past May than in 
any month of its history, not even excepting the 
“war period” and many firms report business as 
brisk with no indication as yet of the usual Sum- 
mer falling off. 








Mr. Sullivan, of Greenville, S. C., was a 
visitor in town during the week on a buying 
trip. He reports business as very good in 
Greenville and South Carolina in general. 

Will Lambert, who has been for some 
months in North Carolina, has returned to 
Tate, Ga., where he will re-open his jewelry 
shop, and be ready for business at his 
former location. 

F, C. Hecker, representative of the Gor- 
ham Co., is in Atlanta this week calling on 
the trade. Parker Hamilton, another Gor- 
ham representative, is taking a vacation at 
Tybee Beach, noted Georgia Summer resort. 

Paul M. Ewing, of Ewing Bros., whole- 
sale jewelers, is leaving shortly for a trip 
to New York and eastern markets. Alex- 
ander Fish, of the Birmingham office of 
Ewing Bros., will accompany him upon the 
trip. 

Latham & Atkinson have just offered 
their annual golf trophy to the Druid Hills 
Club, where it is being played for this week. 
Next month the firm will again offer the 
Latham & Atkinson golf trophy to the East 
Lake Country Club. This cup must be won 
three times in succession to remain the 
property of any member and is a magnificent 
cup in every way. It is the second cup to 
be offered by the firm to the East Lake 
Country Club. The first cup was played 
for some 20 years, being finally won by 
Bobby Jones, Atlanta golf player and inter- 
nationally known amateur player. 








John Charter, Plymouth, Ill, will open 
a jewelry store in Lincoln, Ill, in the 
Lincoln Theatre building, occupying the 
first room south of the entrance to the 
theatre. 
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The Pairpoint Corporation 


Factories: New Bedford, Mass. 
Branches: Z 


PH Manufacturers of 


MONTREAL ° ° 
Coristine Bldg, Artistic 
St. Nicholas St. 


“Hammond Bldg. Glassware 


278 Post St. 
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Proportionate Size of Gift Depart- 
ment to Your Total Store Space 











wMAxY jewelers feel that because their 
stores are very small, or their stock of 
jewelry and silverware so large that there 
is little room for other merchandise, that 
they cannot find the room to stock gift de- 
partment merchandise. This is all wrong 
—all poor planning—all a lack of progres- 
sive elements in the business which tend 
toward greater success. 

The jeweler who feels that he has not 


GIFTS 


or do not really know what its size and pro- 
portion to the jewelry stock should be will 
be of interest. Some observations of jew- 
elry stores which have organized depart- 
ments which are successful, are as follows: 

One shop has given one quarter of its floor 
space to the gift department. Another shop 
has given one half of its space, while others 
waver between a quarter and a half of the 
store space, 

Some shops just commencing this depart- 
ment are giving only a very small part, such 
as a fifth or sixth, or only one showcase out 





more space to your gift department stock. 

Can you work into one show case your 
silver, tortoise and ivory toilet and travel- 
ing sets? (Can you combine your best china 
pieces with your glassware display? Can 
you put some leather goods among your 
bronze and silver desk sets—they go to- 
gether very well? Can you show your sil- 
ver and gold mesh bags along with your best 
leather and bead bags—they are all the same 
type of merchandise? If you can combine 
in this manner you are bringing your gift 
department merchandise together with your 

















Group No. 310—AaTrRACTIVE CONSOLE SETS FOR THE JEWELER’S GIFT DEPARTMENT 


the space for a gift department is not honest 
with himself in many instances. And for 
this reason—either his shelves are full of 
iilverware which duplicate themselves and 
which could be reduced to some extent and 
: in a case in the rear of the store, or 
m the “back store room” leaving space for 
sit department merchandise. If some new 
and very attractive silverware were offered 
him for sale in his store he would stock it 
and find a place to display it—but the idea 
of ‘adding a new line, even though closely 
illid with jewelry is one which makes him 
tel it can not be done, there isn’t the room. 
lf necessary, a jeweler with a small shop 
‘al reorganize the entire store interior, at 
‘Very reasonable sum, and discover that 
© is room in at least one show case and 
— case for a gift department. 
ann department of only this size will 
tes results which will be surprising. The 
for Proportion which can be given off-hand 
Jewelers considering opening a gift de- 
me or who have just started and are 
yet able to launch it as they feel is best, 









(See text on page 115) 


of seven or eight, but they all advise that 
as soon as they have the time to revise their 
shop, to find the space for a larger depart- 
ment they will enlarge for there are so many 
novelties which they could sell if they could 
only find the place to put them on display. 

For the jeweler who has little space, there 
is always the opportunity to place a table 
somewhere in the store, on which some gift 
department merchandise can be shown. Of 
course the less crowded the appearance of 
that table the better, but if much merchan- 
dise has to be shown it can be crowded for 
the time being, the jeweler always keeping 
in mind that the day must come, sooner or 
later, when that table is less cluttered and 
another showcase must be turned over to 
this money-getting department which is now 
becoming so essential in the jewelry store. 

If you, Mr. Jeweler, have the best jewelry 
store in your town, and you have only a 
small gift department, go over your store, 
very carefully, and see what you can do to 
condense the space used by your jewelry 
stock, and see if you cannot give a little 


jewelry stock, you are conserving space, and 
you are also making the shopping of your 
customer easier for you are giving all of 
one class of merchandise in one case. 

Go over your stote—study it carefully— 
see what gift department stock you can com- 
bine with jewelry—see what stock you can 
place alone in the gift department show 
cases—in other words—see what you can do 
to increase the stock of your gift depart- 
ment so that at least it averages one quarter 
of your entire store stock, and the space as 
large as possible to accommodate the gift 
department stock. 

New novelties are coming all the time— 
see if you can save a little space for the 
Fall and Winter novelties which will be on 
the market any minute and which you will 
want to stock, which you must stock to 
keep your department up-to-date, and which 
you will stock because you will be able to 
foresee .the money return which will come 
through their sale. 

More space—more stock—is your slogan 

(Continued on page 121) 
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THE MATERIAL OF A THOUSAND USES 













HERE is life and brilliance to the colors of 
novelty jewelry made of 


BAKELITE and -REDMANOL 


As the light strikes through the warm, rich 
colors of the clear material, its hues constantly 
change. 

Jewelry manufacturers will find that this ma- 
terial affords them unusual opportunities for 
making novelty jewelry in many original and 
beautiful designs. 

The material is furnished in blocks, tubes, and 
rods of sizes suitable for various purposes. It 
is easily worked and its use involves no manu- 
facturing complications. 

We should be glad to show samples of the 
material in the complete range of colors and 
explain its full possibilities. 

































BAKELITE CORPORATION 
Address the Divisions 


Bakelite, Condensite, and Redmanol are the trade-mark names 
for the phenolic resin materials manufactured by the several 
Divisions of the Bakelite Corporation. 


Divisions of 
BAKELITE CORPORATION 


BAKELITE 


General Bakelite Co. 
8 West 40th St. New York 































636-678 West 22nd St. 
hicago, Ill. 
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[ Hints for the Dealer Conducting a Gift Department 














Epitor’s Nore:—Jewelers who are intercsted in special lines for their Gift Departments are invited to 


suggest articles which they desire to see illustrated. 


Whenever possible, illustrations and descriptions of 


such articles will be published in this department and additional information given upon request when- 


wer the data is available. 


ONSOLE sets are always in great de- 

mand and new and interesting ones are 
constantly appearing on the market. For 
table or buffet there is nothing more orna- 
mental or attractive than the console set. 
In group No. 310 are shown three especial- 
ly attractive and individual examples. To 
the left is one of pottery with a mottled, 


ively placed in a gift section, any one of 
these lamps is bound to attract the pros- 
pective customer and thus lead to a profit- 
able sale. Such articles add greatly to the 
beauty of a gift department display. 

A most artistic and attractively arranged 
sideboard is shown in group No. 312. In 
accord with the present fashion it is not 

















Groue No, 311—TABLE LAMPS AND CANDELABRUM IN DISTINCTIVE PATTERNS 


highly glazed finish, and beautiful, opalescent 
colorings. Its charm lies in its simplicity. 
The centre group is more elaborate. This is 
also a kind of pottery with a metallic fin- 
ish which gives it a very high lustre. This 
pottery metallique represents the highest 
form of artistic craftsmanship and many 
interesting articles are made in this line in 
various shapes, designs and colors; also in 
coal black and what is known as “cele 
brown.” The set to the right is a compo- 
sition of wood fibre and plaster in poly- 
chrome, antique or Egyptian finish. These 
too present a most artistic appearance. 

Unusually atractive table lamps are those 
illustrated in group No. 311. The first has 
4 pottery base of beautiful lustre in various 
appealing colors with a handsome silk and 
georgette shade, braid trimmed, and with 
heavy silk fringe in colors to contrast with 
the base. The second lamp has a metal 
base in antique bronze finish with a parch- 
ment shade rich in its simplicity and con- 
trasting perfectly with the highly ornamental 
ase. The candle lamp to the right is most 
effective and is bound to create a charming 
fect in any place it may grace. It is of 
polychrome, antique finish, with crystal 
Prisms which add a quaint charm. Effect- 







overcrowded, displaying only a few taste- 
fully arranged pieces. This makes a very 
charming picture. The crystal bowl is green 
and flint and about seven and one half inches 
in height. Heaped high with artificial fruit 
its unusual contour is charmingly in evi- 
dence. The candlesticks match this centre 
piece. The Parroquettes of Losol ware, 
softly translucent in their pure white beauty, 
make effective ornaments. The painting 
adds to the richness of the background. 
There is always to be found a convenient 
corner for a wall clock. Those shown in 
this group are of hand carved wood and 
composition. Clocks, and especially attrac- 
tive ones, lend a “homey” atmosphere to a 
room. 

One of the present day novelties is the 
vanity kerchief holder, which is a wrist- 
band novelty that is really useful as well as 
ornamental. It is made in different shades 
to match the dress worn and holds milady’s 
handerkerchief where it is easily accessible. 
A plated slide such as is used in the regular 
watch-bracelets makes the ribbon adjustable 
to any wrist size. This is a very smart 
accessory to milady’s toilet. Group No. 313 


illustrates this latest fad. Bags of almost 
every description are always of interest to 
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the woman. In the same group are shown 
leather bags of excellent quality and dura- 
bility, with hand laced edges, leather lined 
and containing the usual coin purse and 
plate glass mirror. The one in the lower 
left hand corner is hand tooled. The linen 
bag is charming for Summer use with its 
attractively braided design and fringe. 





Dressing the Window 





De you know how to dress your window? 
Be frank in answering this question to 
yourself. If you think you do you can 
prove it by the ‘number of people who pass 
your window daily, who stop and look and 
pass on or stop and look and then enter to 
buy or enquire. 

Your window is your advertising medium 
—the very best you could possibly have and 
you must get from it the very best result. 

Does one of your salesmen or saleswomen 
show a clever trait—the ability to turn a 
piece of merchandise so that the customer 
sees the best and most artistic angle when 
showing that piece of merchandise to a 
prospective buyer? Then let that sales- 
person attempt the task of dressing the 
window several times, or let him suggest’ 
the replacing-of the articles in the window 
before the curtains are raised and the public 
allowed. to view the effect. 

Have a contest among your salespeople. 
Have them suggest articles which should 
go into a window display, what combinations 
of stock should be made. Let them sug- 
gest the exact layout. 

The salesperson in charge of the gift de- 
partment stock knows it better than any 
other person in the store. That salesperson 
if at all clever in placing stock and making 
displays should be allowed to take a promin- 
ent part in the dressing of windows in which 
gift department merchandise is shown—if 
not allowed to handle the entire display un- 
aided. 

Get your salespeople interested in your 
window displays as a part of their selling 
for the window displays of merchandise aie 
the first essentials in selling the merchan- 
dise in the store. They are the medium be- 
tween salespeople and prospective customers. 

But, if you are finding that you your- 
self and your salespeople are not turning 
out windows which will bring in as many 
customers as your good stock should draw, 
then turn to a window dresser. Obtain the 
services of one experienced in that work, 
and utilize his services once a week. It will 
cost very little in proportion to the re- 
sults, and from a careful study of the ex- 
perienced window dresser’s methods you will 
soon be able to do some dressing yourself 
which will bring better results than your 
previous attempts. 

Money spent on improving your windows 
is not wasted or lost, it is utilized in the 
biggest and best advertising manner which 
you have. 

Try it for three or four months and you 
will see what results are from well dressed 
business-getting windows. 








Jack Hughes, Yazoo City, Miss., has sold 
his business to R. C. West, of Winona, Miss., 
who took possession June 5. 
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HAW KES 


Attn “It’s Just the Thing for 


; 99 
apd filed wiih detachable fondle a Shower Present! 


“It’s just the thing for a shower 
present’”—you will hear one cus- 
tomer after another say when you 
show this dainty salted almond dish. 
(Suitable for after-dinner-mints also). 


In exquisite taste, yet it is so inex- 

pensive that the woman who must 

provide many shower presents at this 

: a2 season will be deeply grateful to you 

Order this dish today. Show it and it ts for suggesting it. And the woman 
sold (with a considerable profit). We'll who receives it, will be coming to you 


shi the day your order reaches us. for other pieces of Hawkes artistic 
crystal-ware. 











T. G. HAWKES & COMPANY Corning, N. Y. 


Pacific Coast Office: 140 Geary Street, San Francisco, California. 
Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada. 
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Maddock & Miller 


Incorporated 


“~~, House of Stock, 
39-41 West 23% St... 
New York City ’ 
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The Pawn Broker’s Window 





[" is really amazing to go through a city 
of 85,000 inhabitants looking only at the 
windows and the stock of the jewelry stores 
of that city, and note their comparison, one 
with the other. The writer did that very 


thing the other day, out to see what was 
really happening in the retail jewelry line 
in one city. There were six jewelry stores 
in the town, all lined up along the main 
street within a block or two apart, and all 
managing to make a living, and yet only one 
of them having a store window which had 
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store it seemed more in comparison. The 
writer felt frankly that there was no need to 
enter the store, there could not be any mer- 
chandise in that store which could not be 
seen in the window—A fine feeling for any 
store keeper to create in the minds of pros- 
pective customers. 

To list the merchandise, even in general 
classes, which appeared in one or both of 
those windows would be an impossibility. 
We cannot give space to so long a list, but 
we can say that from leather hand bags to 
vanity cases, from several hundred rings to 
all other types of jewelry, from odd pieces 





Group No. 312—pDAINTY ACCESSORIES FOR THE SIDEBOARD SUITABLE FOR THE GIFT DEPARTMENT 
(Sce text on page 115) 


a real appeal to passersby, and which was 
artistic. 

It was amusing to note, that the stock of 
this A. No. 1. jewelry store was very com- 
plete, and its salespeople of the highest type, 
who understood their merchandise, under- 
stood sales methods, and could handle cus- 
tomers, sending them away pleased with the 
store in general and with that clerk in par- 
ticular, and ready to come back when they 
had more money to spend. 

The second rating store, according to the 
judgment of the writer, was almost as large, 
with a fairly well organized stock, a store 
with glassware and silverware along one 
side, and clocks, leather bags, etc., and 
ory and tortoise toilet sets along the other, 
and miscellaneous gift department and jew- 
elry stock in the show cases. But the win- 
dow! 

It was really a disgrace to the jewelry 
trade. There were two windows, one on 
tither side of the entrance, and they were 
not small ones. But their appearance made 
the writer, at first sight, look up to see if 
Uncle Ben’s three gold balls hung over head, 
and when they were not to be found the 
window was studied more closely. 

Every piece of merchandise which could 

crowded into that window was there. At 
least a third of the stock was jammed into 
the two windows and once you entered the 


of flat silver to silver vases, from china in 
small pieces to large ones, and from neck- 
laces and bracelets of beads to cameras, all 
the merchandise stock carried in the store 
was represented in those windows—not a 
thing missing. 

The third, the fourth and the fifth stores 
were much the same. Their windows were 
those which Uncle Ben would have, well 
labled with price tags, and filled with mer- 
chandise to the extent of choking the pas- 
sersby who look on. The sixth was a very 
small store, with a rather crowded window, 
a small window, but not as “junky” as the 
others. This store has a very small gift 
department, and but a couple of pieces of 
gift department merchandise in the window 
—but it was by far better than some of the 
larger stores, and handled in better taste. 

Jewelry stock, and gift department mer- 
chandise is so full of art of beauty and 
color that it must not be cheapened by being 
jammed into a window inartistically. The 
fewer things in the window the better. The 
customers who seek Uncle Ben’s store to 
buy are those who are out to shop for price 
—but those who go to the jewelry stores are 
those who are out to obtain good merchan- 
dise, good service, good prices, and who 
only buy merchandise which appeals to their 
eve for color, for line, and for quality. 
Are you going to impress the people who 


117 


pass by your windows with the fact that 
you are a high class jeweler with an up-to- 
date gift department, or are you going to 
make them feel that if they looked up they 
might find the three gold balls over head or 
will pass by without looking up—feeling 
that from the window the store itself must 
be junky and un-jewelry-store-like. 

Jewelers, you have a reputation to live up 
to. Dress your windows to draw the class 
of customers your merchandise deserves— 
and do not make them misinterpret your 
stock or your policies. Create the impres- 
sion of a good, high grade gift department 
even if you have to have a window dresser 
come in to do the job. 

Watch out for the Uncle Ben impression 
—there is nothing wrong with Uncle Ben 
—he is a good old scout~—but there are many 
customers who will be lost if they get the 
impression that you are a kin of his. 





Stock for the Summer Gift Depart- 
ment 


VW ITH the holidays, weddings and gradu- 
ations well along, there is not the 
great demand for the costly or more ex- 
pensive gifts; but to avoid a decrease of 
business, which so often characterizes the 
Summer season, the jeweler must cater to 
the tourist and vacationist, who is ever 
ready to spend small amounts on souvenirs 
or gifts to take home to friends or family 
or as mementos of their trips. It would 
be well to stock up with an interesting and 
attractive line of gifts suitable for such 
trade. Incidentally, this may lead to the sale 
of the more important and larger items of 
your stock. Often the traveler, on a buying 
expedition, sees something he has long de- 
sired for himself or others, and will, as 
long as his money lasts, buy what he wants. 
Then, too, many people begin to think of 
the gifts for the holiday season long before 
Summer is well over and will often start 
their Christmas shopping, if they are where 
attractive things may be procured. 

Last Summer a friend, spending her vaca- 
tion in a quaint old village at Cape Cod, was 
surrounded by attractive gift shops in which 
were sold all manner of artistic gifts and 
among which were dainty bits of pottery 
for which that locality is celebrated. Thus, 
without any previous intention, she bought 
most of her Christmas gifts, because the 
articles appealed strongly to her artistic 
sense and then, too, she knew her friends 
would be doubly appreciative because they 
had come from the home of their creation 
and because she had given thought to them 
in the midst of her Summer vacation. 

Therefore, it is well to have your stock 
replete with articles to attract this sort of 
trade, thus increasing the activity of your 
business in the so-called quiet season. 











Wm. J. Olson, Jamestown, N. Y., jeweler, 
is a member of the committee of Roosevelt 
Square merchants in that city, appointed to 
organize a business men’s association, pre- 
liminary details of which were discussed last 
week. It is planned by arranging band con- 
certs and through newspaper advertising to 
bring more people to this part of the city 
and thereby increasé sales in the thirty odd 
establishments located on this square. 
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Maintaining Turnover 
in Hot Weather 


N article which may be relied on to 

move quickly during the so-called 
dull season should be as welcome as a 
refreshing breeze. 


Hetty Heads 


have been found by many well-known retail- 
ers to be the fastest selling profit maker for 
the price, of any article in the store. They are 
particularly in demand during the summer 
months for sportswear. 
Let Betty Beads draw customers to your win- 
dow and within the store all summer long. 
Just show a full assortment of these fascinat- 
ing necklaces of beauti- 
fully enameled metal and 
they will sell themselves— 
at high speed. 
Wemmz@) May we send for your 
; y counter and window the 
Betty Bead new Betty Bead display 
maidiiiae card—an actual photo- 
tae EST graphic print, highly 
eee = artistic? 


BETTY PRODUCTs Co. 


37 Edwards St., Hartford,Conn. 


New York Office: 
Condit & Rattey, 9 Maiden Lane 


Pacific Coast Representative: 
E. B. Elliott, 519 East Lemon Ave., Monrovia, Cal. 


RETAIL PRICE $1.00 the Strand 


Lai 


We have the greatest variety of 
these and other extremely desirable 
and quick selling items, that the 
most exacting could demand. 


jail gtk 


SUMS UM GUT 


The colorings are very alluring 
and radiate beauty, their artistic 
merit is beyond question. 
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A display in your store would 
create an atmosphere of refine- 
ment, which would compel favor- 
able attention. 
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Write for further particulars 





Corning Glass Works 


Steuben Division 


Corning, N. Y. 


New York Office: 501 Fifth Avenue 
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A Successful Gift Department 





HEARTY endorsement from a jeweler, 
A who by conscientious and intelligent 
efforts has realized a very. profitable addition 
to his jewelry business and enthusiastically 
recommends the gift department as a new 
branch of the jewelry business may prove 
of interest to jewelers who have not started 
special gift departments. The letter fol- 
lows: 


“Editor, THE JEWELERS’ CIRCULAR: 

“We only think it fair to other jewelers 
to write you relative to the unusual success 
that we have experienced with our new 
gift shop department, which we have just 
inaugurated as a permanent branch of our 
jewelry business. 

“We thought we realized the possibilities 
of this branch of the business and, therefore, 
went into it by putting forth every effort 
to make it an unusual success. We have 
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seven large tables or stands, four of which 
are arranged in tiers, permitting of better 
displaying of merchandise. 

“Although we have gone to no little effort 
in putting in this new department, we wish 
to state, for the benefit of the trade, that 
our efforts have been crowned with unusual 
success and we are very enthusiastic about 
this new branch of the jewelry business. We 
take pleasure in heartily recommending it 
to any jeweler who should be doubtful as 
to its possibilities. 

“Yours very truly, 








Candles and Candle Sticks as Gift 
Stock 


MENTION has already been made at 

length in a previous article in the gift 
department of THE JEWELERS’ CIRCULAR of 
the popularity of the candlestick at the 
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Group No. 313—vANITY KERCHIEF HOLDERS AND LEATHER BAGS 
(See text on page 115) 


been more than pleased with the outcome 
and take pleasure in writing THE JEWELERS’ 
Cigcucar that we consider it a very profit- 
able addition to any jewelry business and 
our personal experience has proven it such. 

“We have devoted the entire back of our 
store, a space about 50 feet wide, to this 
department, placing it on a raised platform 
about 18 inches high and floored with hard- 
wood flooring. The center of this im- 
Provised stage contains a magnolia tree, the 
leaves of which are real magnolia leaves 
stained with green stain to preserve them 
and with frosted globes in the center of 
white magnolias which shows beautifully 
from the front of the store, attracting cus- 
tomers to this new department. The whole 
scene is carried out accordingly with a rustic 
water mill and cabins, and a scenic drop in 
the back as a final background. Floor and 
bridge. lamps lighted, and hall clocks, are 
intermingled with black tables on which the 
gifts are displayed. The whole consists of 


present time and the many logical and well 
defined reasons for the return of this very 
charming and decorative adjunct. The pos- 
sibilities for beautifying the home by the 
simple addition and aid of candlelight are 
limitless, for whatever it touches it beauti- 
fies, bringing romance of the long ago into 
the modern dwelling place. The blazing 
glare of artificial light, which often has the 
effect of over-illuminating parts of the room, 
leaving corners in partial gloom, does not 
always bring out the best effects to be ob- 
tained or show the furnishings to the ‘best 
advantage. 

In furthering the interest shown in can- 
dlesticks, candelabra, sconces and torchiers, 
why not also include the candle in the gift 
section of the store. The addition of candles 
to the stock is a logical supplement and 
should be profitable. Jewelers should carry 
a good grade in a wide range of harmonious 
colors to meet every household need. The 
best candles manufactured today have all 
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the charming features of the candle of 


~ yesterday ~-without ~the~ objectionable. 


They are self-consuming, burning down 
“cup” form, thus leaving no unsightly melte 
wax, no smoke or odor, nor do they s 

to lean of bend with the coming of the 
first warm days. They come attractively 
boxed in various sizes and colors and the 
jeweler will undoubtedly find ready sale for 
them. They might even help to sell the 
candlesticks or sconces and surely the re- 
verse is true for the holders without the 
candles are neither useful nor complete in 
any sense. So the sale of one must surely 
stimulate the sale of the other. 





News in the Window 





HE writer would like to make a bet— 

and wouldn’t lose—that the Passaic 
“star” jewelry store is ahead of any other 
jewelry store in the States in thinking up 
ways of drawing people’s attention to its 
windows—the two windows on either side 
of the entrance door. 

I don’t say that your town is going to 
turn out a motion picture star, or that al- 
ways a piece of jewelry which can be added 
to your window display will be used in a 
big motion picture—but I do say that this 
is a clever card to draw passersby atten- 
tion to his window. I never fail to study 
his windows when I pass for they are always 
so artistic that they make my love of beau 
burn red hot within me and usually make 
me turn from the window wishing I could 
buy this and that. But this time I had to 
stop to see—why the crowd? 

And this is the reason. The window was 
dressed as usual. At the left hand window 
stood the crowd. The right corner, near 
the entrance contained the objects drawing 
the attention. They were: — 

A sign, neatly printed and bearing the 
words: 

“This beautiful pair of bracelets were 
worn by Norma Talmadge in ‘Within 
the Law,’ showing at the Playhouse 
this following Monday, Tuesday and 
Wednesday. 

“Jack Mulhall, ‘Our own Passaic boy,’ 
also plays a leading part in this great 
picture.” 

Wouldn’t that attract attention? And then, 
on either side of the sign were pictures. 
On the right was a scene with Norma Tal- 
madge and others of the cast, while on the 
left was a still of Jack Mulhall. Underneath 
all were bracelets. 

It drew the people. They did not see only 
that sign and the bracelets: but they saw the 
rest of the window—every article in it. 
Watch! Keep this idea in mind—someday 
you will be able to utilize it in some way 
and through news draw more attention to 
your window. 





Proportion of Your Gift Department 
to Your Total Store Space 





(Continued form page 113) 





for the gift department this Fall. Just 
where in line do you take your place? 
‘Here’s hoping you come at the head for 
there is so much satisfaction in seeing suc- 
cess hovering over that department. 
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ge A Quality and USEFUL Article for Weddings, Prizes and General Presentation Purposes 


SHIP’S BELL CLOCKS Clocks of Excellence MANTEL 


and All Others Are Comparative a 
AUTO CLOCKS Ask Any User CLOCKS 


For Your RESIDENCE, CLUB, AUTOMOBILE, YACHT, MOTOR BOAT, 
HOUSE BOAT, and for GENERAL PRESENTATION PURPOSES 


‘ Ch else Py HIGH.GRADE Cloeks 


ge FOR YEARS THE RECOGNIZED STANDARD OF QUALITY 
— ON SALE BY LEADING HIGH CLASS JEWELERS 
-_ Buy From Your Jeweler or Nautical Instrument Dealer 


&& In Residences, Clubs, etc., very many users prefer the “CHELSEA” 8-day Ship’s Bell Striking Clock to 
any other form of striking clocks. YOU HEAR and, at once, KNOW the Time. 


CHELSEA CLOCK CO. Makers of High-Grade Clocks 


10 State Street, Boston 9, Mass. 
Established 1897 











ge SPECIAL to JEWELERS and High Class Supply Houses EVERYWHERE 


Are you aware that many automobiles, motor trucks and boats are now being put out by the makers not clock equipped, 


causing a good demand for clocks from users? We suggest that you pro ly get in touch with local agencies, dealers, | 
garages and car owners. YOU can recommend the CHELSEA auto clock to most careful buyers. I 
| YOU want the BEST CLOCK? Buy the “CHELSEA” | 


aaaaaeaaeSESES——_—_—_—_—_—_—_—_——————— 





DEPENDABLE paices'ano service DEPENDABLE 


A few well known lines Ee 4 Hi A few well known lines 
we carry Hi | we carry 
Ostby & Barton Co. ; MH Homan Silver Co. 
R. F. Simmons Co. | WH | Elgin Watches 
W. G. Clark Co. WN] Waltham Watches 
Sykes & Strandberg Co. | 1 Hamilton Watches 
Smith & Crosby’ | Howard Watches 
W. E. Hayward & Co. Dei Illinois Watches 
Deltah Pearls | | i | Standard Watches 
La Tausca Pearls rt Ingersoll Watches 
Community Silver | Keystone Cases 
1847 Rogers Silver “ie Wadsworth Cases 
Wm. Rogers Silver | Fahys Cases 
Holmes & Edwards Silver Seth Thomas Clocks 
““Universal’”’ Electric Goods Waterbury Clocks 
Landers, Frary & Clark | Western Clocks 
Forbes Silver Co. a Sessions Clocks 


EDWARDS-LUDWIG-FULLER JEWELRY CO. 


KANSAS CITY MISSOURI 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEwELeRS’ CrirRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 


eH" < nection with their business. 
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The Show Window in July 


Merchandise Suitable for the Vacationist and Tourist 





Written Expressly for The Jewelers’ Circular 
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yery few jewelers get as much adver- 
tising value from their windows as they 
might if they used more show cards. The 
merchandise may speak for itself, but the 
voice is often very weak. The people who 
pass hardly hear it, and nearly always fail 








CELEBRATE THE FOURTH 


your Independence Day 
Will come when wou buy 
adependable watch here 














‘o remember what was said, The show 
card does not speak more loudly, perhaps, 
but it does speak distinctly and uses phrases 
that are sure to cause the people to think 
—to remember. 

The jeweler should learn to write show 
cards, or have someone in his employ who 
tan do it. He should encourage someone 
fo take the time to make show cards that 
will attract attention to the displays, to tell 
something about them, to appeal ‘to people 
who are in the mood to buy. 

Just ‘a8 seasonable merchandise is dis- 
Played in the windows so should seasonable 
a cards be used. Just as the decora- 
tons are used to give a seasonable atmos- 














phere to the display, so should this atmos- 
phere be apparent on the show cards used, 
and the two be carefully linked together. 

July is a great vacation month and jewelry 
suitable for wear at the seaside and other 
resorts should be carefully displayed in an 
atmosphere that will suggest the refreshing 
breezes of the forest and stream, the cool 
green expanse of wave-swept ocean, the 
keen air of the mountain camp, and so 
forth. 

Merchandise seasonable in July should be 
pushed to the front and displayed promi- 
nently in the windows. Seasonable cards 




















No. 2 


should be used to suggest that the mer- 
chandise is suitable, is good value, is in good 
taste, is desirable, and so on. 

Vacation time show cards may have il- 
lustrations of woods, mountains, sea shores, 
hunting camps, streams and pools, and any 
sport that can be enjoyed in summer. These 
are the little things that add to the timely 
appeal of a display, They are like the deco- 
rations in an advertisement, if not made too 
prominent they add to the atmosphere with- 
out attracting attention. 

July brings with it one of the greatest 
anniversaries of the year, the Fourth of 
July, Independence Day, the Day We Cele- 
brate. The jeweler cannot show better taste 


than to show his colors, not in a loud and 
bombastic manner, but in a subtle and re- 
fined way. This can be done by using show 


cards with symbolic motifs as the illustra- 
tions. These may be painted on the show 
card, drawn on with pen and ink, or cut-outs 
from pictures may be pasted on the card, 
The jeweler who has a command of show 
card writing should also learn to illustrate 
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his show cards with a brush or pen and ink. 
It is a useful art and one that lifts the plain 
and ordinary show card into a higher and 
more refined plane. Everyone is moved by 
symbols, even the unlettered savage. There- 
fore the show card writer with a little art can 
move the crowds that pass his windows. 
The three show cards illustrated will give 
an idea of the manner in which the artistic 
use of symbols may be made to appeal to 
the eye without in any way offending one’s 
sensibilities. They appeal to the patriotism, 
one of the noblest emotions of the human 
heart, and call forth a feeling of love of 
country that .is extended unconsciously to 
humanity as well, and to the originator of 
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F.C. JORGESON & CO. E 


159-167 N. Ann St. CHICAGO 


We Manufacture 


High Grade 


Jewelers’ 
Fixtures, 
Show 


Cases, Ete. 


This cut represents twe 
8 ft. Wall Cases and s 
30” mirror section, 
Carried in stock in 8 & 
lengths in Birch, dak 
mahogany finish and dark 
goiden oak finish. 


Colonial Wall Case No. 123 
Write Today for 
For proper harmony order our No. 107 Prices 
counter case with this wall case. 


“The Best of Everything” 











LATEST FASHION 


Choker Necklaces 


Crystal Carnelian Garnet 
Lapis Coral Ivory 
Pearl Turquoise Opal 
Amber Chrysoprase Tanacwie 
Jet Amethyst Jade 
Onyx Topaz Rose Quartz 


Complete Lines. 


Borrelli & Vitelli 


15 West 34th St. New York 




















RING FINDINGS Indestructible Crystals 


FOR ODD SHAPED WATCHES 
that typify the very latest in Tailored to Fit the Watch 
18 Karat White Gold All. Bezels Price $1.75 


i Fitted 2.35%, a Each Net 
and Platinum and Returned : “oN IB = Postage and in- 


and All Colors and Karats 12 Hours te Facet io aces if 


After Receipt , _ a crystal is wm 
satisfactory.) 





Easy to Assemble 
The crystals are made of a highly polished translucent 
14 KARAT FINDING CO., Inc enon eee ee ee ee 
Send Us a Trial Bezel. 

64 Fulton St. New York Sih & Sons C Box 1859 
. Lachman ns Co. Seattle, Wash. 
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Storekeeping Department 
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the cause of the emotion in particular. 

The show card illustrated in Fig. 1 em- 
ploys symbols that are well known and 
sacred to the American. They should not be 
indiscriminately used, but reverently. The 
turn of the phrase on this card is intended 
to drive home the idea of the independence 
of the man who possesses a watch that 
keeps accurate time. This is the kind of 
phrasing that gets the jeweler the good will 
of the person reading it. “That’s a clever 
idea; Jones is an up-to-date jeweler.” Such 
is the thought of most of those who read 
such phrases. 

The symbols used on this card are easily 
procured from pictures, illustrations of 
books and advertisements, and from other 
sources. A pantograph will aid the jeweler 
to enlarge or reduce the size of the original 
to the proper proportions for his show cards. 
The American eagle and the American flag 
must call forth the idea of democracy and 
independence, the shield is the symbol of a 
free people. Use these symbols carefully. 

In Fig. 2 is illustrated the use of the 
shield, the bay leaf and the old-time noise 
maker, the fire-cracker. The use of these 
symbols together is permissible provided the 
shield of the American people is not subor- 
dinated to the other symbols. 

The show card illustrated in Fig. 3 em- 
ploys the symbols so well known, fire- 
crackers, giant detonators, cannon, etc. By 
making a border of these the show card is 
brought into the symbolic class; it is 
strengthened in its atmosphere and is made 
so attractive and seasonable that hardly a 
person will pass it without giving it the 
“once over.” If that is done the message is 
received, “Buy Rubies for the July born.” 
Birth stones should be pushed more vigor- 
ously than is usually done. 

The addition of the slogan, “Gifts that 
Last” is always worth while. The jeweler 
cannot keep this slogan too prominent before 
the public. 

The following phrases and ideas may sug- 
gest something that is of value to the jeweler 
for use on his July show cards as they are 
mostly about merchandise that has a call 
during this month: 


Belt Buckles—for the man who knows. 


Diamond - Ruby Bracelets—The 
Popular Flexible Style. 


Bar Pins—studded with pretty stones. 


Vacuum Bottles—cool or hot—as 
you want il. 


Beautiful Bracelet Watches—$22.50 
A limited number only. 


Vanitiee—that will please the flapper. 
Gifts of Silver are Gifts that Last. 


Solid Gold Bar Pins—In many 
quaint and bewitching designs. 


Illustrate your vacation with snap- 
shot memories. 


A fountain pen means a fountain 
of inte—when you want it. 


Belt Watch Chains—for 
Vestless Weeks. 
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What Does Your Store 
Say About Your 











Written Expressly for The Jewelers’ Circular 
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D° you know that your store is continu- 

ally talking about you, telling ‘the 
whole public something good or something 
bad about you. Perhaps you have been so 
busy trying to repair watches on time or 
worrying about a great many minor details 
that this has never occurred to you. Your 
store is your representative and is continu- 
ally representing you for better or worse. 
Your store may be so old-fashioned that it 
is telling every member of the community 
that you possess similar attributes, or it may 
be in such sore need of renovating or paint 
that you are unknowingly getting a reputa- 
tion for carelessness. Your window displays 
may be so jumbled or unsystematically ar- 
ranged as to give the impression of poor 
merchandising and bad taste. 

In these modern times, when everyone is 
seeking the best in every profession and 
industry, do not ‘be surprised if you are not 
getting as much business as you should un- 
der these circumstances. There may be a 
monontonous appearance about your win- 
dows which will not help very much either. 
It is human to like change, variety, fresh- 
ness and newness and everything that looks 
sweet and inviting. 

You may be in your section for 25 or 
more years and think that the public is 
satisfied if you sell honestly and repair ac- 
curately. You may even be getting a certain 
amount of business if you are skilled in your 
work, but unless you are progressive and 
advertise the fact that you are progressive 
by making your store attractive, you will 
not make very much headway. 

The exterior of the store should be invit- 
ing enough to bring people in and the in- 
terior should be attractive to please them 
when they get in. Nothing is more in- 
congruous than a jumbled collection of 
stock in a retail jewelry store or a poor 
arrangement of show cases, wall cases, or 
other appurtenances. 


A man I know was in business for 20 
years with an old-fashioned store front and 
old-fashioned store interior, doing good 
watch repairing and employing good watch- 
makers and plugging along just making a 
bare living, but wondered why he did not 
succeed. An enterprising young business 
chap, knowing his popularity as a watch- 
maker and realizing his prestige, finally 
went into business with him and suggested 
that they renovate the entire store. The 
old-timer. was averse to any change; he 
could not see the expense; he said the town 
would not justify it, everybody knew him 
and everybody came to him when they 
wanted anything done. “Why spend money 
uselessly,” said he. 

The more progressive man after much 
argumentation finally got consent to build 
a new modern store front with plate glass 
windows, arranged to make the stock easily 
accessible and inviting. The old window 


frames were removed and new windows 
substituted, the glass clamped together with 
metal devices. Modern fixtures were put in. 
the whole interior repainted and a neat 
private office with a brass grill installed, a 
cute little private diamond purchasing room 
where “Hank” could go and buy his en- 
gagement ring without any of the neighbors 
knowing it. 

The old worn signs that hung on the walls 
for years were removed. Attractive chande- 


_liers were installed, the watchmakers were 


placed in the rear of the store but with 
good lighting facilities and from a most un- 
kempt workshop the store took on the ap- 
pearance of an up-to-date, artistic jewelry 
store, , 

The result was a decrease in overhead 
owing to the great increase in volume of 
business and the securing of business not 
only from the home town, but from a num- 
ber of adjoining villages. “I like to go into 
that store’ was the current expression of 
many men and women. “It is so cheerful.” 

It pays to be progressive. 

i. “Bait 


The appeal to owners of old-fashioned 
jewelry to have the latter remodelled into 
modern, attractive jewelry can ibe made 
very strong. This practice of remodelling 
jewelry is becoming quite popular with a 
number of jewelers, some of whom have 
an extensive department for this work, 
There are people who treasure the old 
trinkets so much that they all loathe to 
have them melted up and made into new 
pieces, but when they are properly appealed 
to this prejudice is overcome. The thought 
used by one jeweler to get this work is note- 
— He simply emphasized this little 
idea: 


‘Have the substance of the old with 
the attractiveness of the new.” 


He sends out a dainty little folder which 
may be procured at small cost and which is 
very convincingly written. In order to com- 
pell retention of the folder, one page con- 
tains some very helpful information on the 
care of jewelry. Every woman likes to 
have some practical simple suggestions along 
this line. 

Another page contains illustrations of 
some exquisite new pieces made from the 
old-fashioned jewelry. 








Three rings, identified as some of the loot 
stolen from the R. L. Kirkpatrick jewelry 
store, Butler, Pa. early one morning re- 
cently, have been returned to the store by 
Police Chief Dale Cook of the Standard 
Steel Car Co. police force. Chief Cook 
found the rings in a house in Red Row and 
has a description of two of the men who 
are said to have sold_rings and other jewelry 
in Lyndora earlier the same morning. 
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The Bow-Knot 








CE HS 








2430 


Samples Sent Upon Request 


y-N Unassembled 


One-Piece Shank 


SIMSON BROS. 


A APON Aquanite—a water 
; 125 Canal St. New York 


E 61 white, transparent lacquer 
manufactured by the firm that 
pioneered the lacquer industry in 


America — is the ideal finish for gold — 
and silver creations in hollow ware. 


’ 
When used in finishing such prod- Why Keep Your “ee $ 
ucts, Aquanite provides these Notes in the Safe? 


advantages: It prevents tarnish and 
discoloration. It preserves the beauty 
and attractiveness of the piece. And— 
it enhances ‘sales value. 
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Turn them over to us for cash and 
maintain your credit. 


wm *> 


We also advance on open accounts 
and trade acceptances. 


CELLULOID ZAPON COMPANY Write or cail for particulars. 
200 FIFTH AVENUE —- NEW YORK CITY Nussbaum, Bin ze & Wil e 


ranches: Chicago, Los Angeles, New Haven 
en COMMERCIAL BANKING 
Our Service Division will gladly assist in determining how you 
may use ZAPON with mm Write Desk (11) pa “tat 9 E. 46th St. at Sth Ave. 
Phone ms Be City 


TAPON ! ta — - 


for silver,creations KOH scALES 


d FINE BALANCES AND WEIGHTS 


Catalogue HERMAN aay meg Br Inc. , 
on request Office: 41 Union Square, N 3 
Factory: 149 New York Ave., Yereny City, N. J. - 


THE BUYERS’ DIRECTORY 
Price $1.00 
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Milwaukee’s ** Biggest Little Store”’ 





Written Expressly for The Jewelers’ Circular 











CIRCULAR 





THE Biggest Little Jewelry Store in 
Milwaukee” conducted for three and 
a half years at 222 W. Water St., by 
William H. Schwanke, has moved into new 
quarters across the river to the Wells build- 
ing, 118 Wisconsin St. Formal opening 
was held recently and, although still con- 
tinuing to use the locally well known 
slogan as to its size, the Schwanke establish- 
ment is really “bigger and better.” As the 
illustrations of the new store show, it is 
artistically designed and efficiently arranged. 
Located on the ground floor of a 15-story 
building, the show windows are built low 
and close to the sidewalk. This afforded 
a splendid opportunity to make use of the 
“double deck” display arrangement so that 
in addition to the floor of the window the 
table effect has been appropriately effected. 
The table and woodwork of the interior of 
the window is light walnut finely grained 
and inlaid with ebony and ivory, a striking 
effect. Handsomely inscribed draperies are 
hung from the top of the window. The 
store is at the left of the entrance to the 
Wells building, and an additional display 
space is afforded in a small alcove adjoin- 
ing the store. There is also an entrance to 
the store off the lobby of the office building. 

Full length show and wall cases are 
placed on the left side of the store and 
another show case has since been added to 
the right side just ahead of the private 
diamond rocm. The watch repair depart- 
ment occupies a compaet space in the center 
of the rear of the salesroom. At the rear 
is a stock and packing room over which is 
located the office. Handsome solid brass 
silver-plated electric lighting fixtures are 
suspended from the ceiling. 

The new store is about three times as 
long as the original “biggest little store.” 
The silverware department has been greatly 
enlarged and the merchandise is attractive- 
ly displayed in the wall cases. This depart- 





ment is under the supervision of Miss Sallie 
Oleski, formerly with Rank & Motteram. 

Mr. Schwanke has incorporated his busi- 
ness with $50,000 capital stock and is now 
operating as Wm. H. Schwanke, Inc. Miss 
Oleski is a member of the firm with Mr. 
Schwanke. The latter has been engaged in 
the retail jewelry business here since 1919 
when he first established, having previously 
been with Archie Tegtmeyer and Louis 
Esser Co., of this city. 





A Hint for Other Jewelers 


BY FRANK V. FAULHABER 


WHEN one walks along a thoroughfare 
and looks into the different display 
windows of the jewelers it will be noticed 
that several of the clocks and watches do 
not tell the correct time. Is there any sig- 
nificance in the matter whether the time- 
pieces do tell the passersby the correct time 
of day or not? Well, hark to what a 
prominent jeweler on Broadway in Brook- 
lyn, N. Y., has to say about the subject. 
“We make it our steadfast policy,” he 
declared, “to keep the clocks and watches 
that are wound up and displayed in our 
windows correctly timed. The reason we 
believe in having our clocks and watches 
tell the right time of day is because when 
passersby look into your windows to find 
this out they naturally do not want to be 
disappointed. But there are other elements 
that must be considered. 
“Those people who pass our store by”— 
he waved a hand in the direction of one of 
the display windows—‘naturally are at- 
tracted to the store more often if they know 
they can find the correct time here. On the 
other hand, when a jewelry store makes it 
a habit to have the various clocks tell all 
kinds of time, then, many people will never 
be impelled to look into its windows. 


{ 
FRONT AND INTERIOR OF STORE OF WM. H. SCHWANKE, MILWAUKEE, WIS. 
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“Another thing that must be remembered 
is that we drive home that the watches and 
clocks we retail are good time-keepers! In 
my mind, the average person does not take 
the same view as regards the jewelry store 
whose time-pieces do not tell the seeker 


for the time of day what he expects. They 
are disappointed. And, naturally, many -such 
people somehow will not place faith in that 
jeweler’s watches. It is a plain science, and 
you can bank on it! 

“Now, take this window here”—he jerked 
his arm to indicate—“and, if you care to, 
take a look at any one of the watches of 
any of the clocks that are in movement. 
What do they tell you?’ He answered 
himself: “Twenty-two minutes past three, 
every one of them. I don’t think you will 
find a minute’s variance between any two of 
the time-pieces !” 

A thorough survey of the different clocks 
and watches proved this jeweler to be cor- 
rect. All were correctly timed, one like the 
other. 

“When a person takes a peek into our 
windows to determine the time of day, he 
is not going to be disappointed,” the jeweler 
resumed, “To the contrary, he will realize 
he has found out just what he wants and 
he will, of course, have double insurance 
by reason of the fact the time-pieces are 
set at practically the same hour and minute. 
He will not be inclined to the thought, you 
will agree, that a number of the time- 
pieces thus set, all telling him the same time, 
are wrong. 

“Contrariwise, consider the window 
wherein you can find all kinds of time but 
the correct. Your passerby will have no 
faith in the time-pieces shown. And in our 
case, many people, I am positive, are sim- 
ply directed to our display windows be- 
cause of the true time of day always avail- 
able. And coincident with that assurance 
is the confidence those people will naturally 
have of our goods, aside from the watches 
and clocks, On the whole, we believe we 
are attracting more attention because of it.” 


L. E. Welsh, who for several years has - 
been connected with the S. L. Orr Co., has 
started in business for himself at 508 Mul- 
berry St., Macon, Ga. 
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FETY 
SA IRST 


—— 


Cut No. 8. P. aa °” of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe ang 
Advertise. Write for our Free Cut Service. 


3 - SOLID GOLD EMBLEM ELGIN 


Genuine | 25 Year —s Green Gold Filled Movement 
Diamonds 


4/100 e ea. 2 : 12 Size 


Looks and Wears Like PLATINUM Thin Model 


Platinum 
without 


This <a Reg. ‘Trade Mark diamonds 


duarantees you ¢ 





“The Mail Order House” 


same 


M \ Per 3 bith) 
. “ 3 yo Ney Lj} / HE E 
2% \7 4 s 
price. y ae : J BA) fy ty) insert this 


local paper 


, Eo ok Le WY ad i 
Buffalo Jewelry Mfg. Co. Sl, SOR ee MY cob ppt 


Brisbane Building, Buffalo, 


and get 
results. 


N. Y. 





2 GENUINE DIAMONDS 4/100 Each 
Solid Gold a 
14kt.White 
Gold Top 
Genuine 


Hope Ruby 
Retail 


$25. 00 


Send us the ee 
name of the This <%= Reg. Trade Mark 


— po joie: guarantee you genuine diamonds, 
an ¢e ring wi 
be sent for in- All orders are being turned over 
spection. to the retail jewelers 
Cuts in all Emblems and Initials 


FREE with One .. — Rings of 
WRITE for WHOLESALE PRICE 








LESTER & STRAUSS, Inc. 
320 Fifth Avenue New York 


Novelty Earrings 


Necklaces 


SELECTION SUBMITTED ON REQUEST 


and 





Established 1879 


Fraternal Emblems, Medals 
and Class Pins —Fire and 
Police Department Badges 








Made to Order Goods Our 
Specialty 





Prompt Service—Fair Prices 





Forty-four years of satisfactory serv- 
ice to an increasing number of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 
service. Write for information, 














This Year’s BIG HIT 


= Something New 





in 


Pat. App. for 


LIN ; } 
=—_ 


aff G - — yy ‘ A LEAR OU « 
cnuszae? “MEMORINGS” | |r Mlias<\ 7 al 





SENTIMENTAL 








ORNAMENTAL 














Made in 
Sterling Silver 
White Yellow 
Gold 
Platinum 


Mail and Phone 





They Sell on Sight—One Sale Brings Others L inion Su, er Yo ee 


tee 

Ae —— 

, es. rane 
% 


GREENFELD 


M. Al BEGUN Single Stone Rings, With and 


Originator and Maker Without Diamonds a Specialty 


71 Nassau St., New York Most Original Styles Always on Hand 
Phone Cortland 3722 Swecial Order Work Promptly Execute? 


Orders Promptly Filled. 





Cale 


BEE TB, CALS MA al PS SE MTN i ah eS 





DIAMONDS CUT, 


Our specialty is the promp 
of none but experts. 


1. R. PEREIRA - 


Cutters of 


64 Fulton Street 


and ordinary gems in our own factory under the care and supervision 


Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 


RECUT AND REPAIRED | | PEARL AND BEAD STRINGING 


t and efficient cutting of your difficult Pearls and Beads Matched for Lengthening. 


Restringing—on Silk, .25 and .35—on Wire, .35 and .50 
Knot Between Pearls, $1.50 per string 


Special Prices to Jobbers and Importers 
© © (Formerly With Eduard Van Dam) Work called for and delivered. Mail orders returned in 24 hours. 


—— 6 Nassau St LA VIE PEARL CO. (cine 


Write Us for References and Prices. 








———— 








We remove red spots 


Diamond 


- Specialists 


spots from your diamonds. 


<a Diamond Doctors 


Call or write for proof and references 


A, SHAPIRO & SON 


71 Nassau St., New York City 


We increase the value of your 
stone by making it more brilliant. 
Men’s Platinum Watches 


Cortlandt 1540 
_ 
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Cutting Down the Cost of Distribution 
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ETWEEN 50 and 90 cents of every 
dollar that people spend represents the 
cost of distribution, There may be a few 
articles where the cost of distribution does 
not seem to be as high as fifty cents per dol- 
lar paid at retail. The grocery business, for 
example, is operated on a narrow margin of 
profit but distribution considered in its broad 
sense means the cost of selling, financing 
and transporting from the production of the 
raw material till the finished product is de- 
livered to the final consumer and paid for 
by him. Merely delivering it to him at the 
time he purchases it does not end the cost 
of distribution, for if he has a credit ac- 
count this must be financed and the financing 
of charge accounts adds to the cost of dis- 
tribution. 

Two things that tend to increase the cost 
of distribution are seasonability and special- 
ization. An excellent example of the cost 
of seasonability is to be found in the present 
coal situation. The coal miners did not 
work last Summer. The mines were closed. 
Now we have to pay enough for coal to 
make up for what the miners and the op- 
erators lost. 

As a direct result we are paying, in 
some cases as much as double what we paid 
last year. The mines are being operated at 
a rate during a few months a year to sup- 
ply us with the coal we need during the 
twelve months of the year. The increased 
cost of the coal to the consumer may be 
considered the cost of distribution, for it is 
evident that if the coal was distributed uni- 
formly throughout the year, the mines would 
have to be operated continuously and all the 
links in the distribution chain would be 
busy at all times. 

An example of how costs are reduced 
when distribution is made more uniform is 
the case of electric current, Electric light 
and power companies have devoted a great 
deal of attention to making their sales more 
uniform throughout the year. As a result 
we now pay one-half or even less than that 
in some cases, for the current we use, of 
what we paid 20 years ago. This is the 
case even though the power companies have 
to pay two or three times as much for their 
coal as they did then and all the current 
we are buying is generated by steam. The 
steam plants are able to reduce their prices 
not because it costs less to produce than it 
did then, the cost of production has actually 
gone up, but because they have reduced the 
cost of distribution by making the business 
less seasonable. 

_ These two cases point to the very great 
importance of making a business less season- 
able, if it is desired to reduce the overhead 
and cut the cost of selling. The jewelry 
business is an exceedingly seasonable one. 
Not only is there a marked difference be- 
tween the sales of different months of the 
year, the sales for December in a retail 
store, for example, amounting to between 25 
and 30 per cent of the total sales for the 





year, but when business is good and people 
have plenty of money to spend sales soar, 
while when business is bad and people have 
little money to spend the tendency is to 
spend nothing at the jewelry store. This 
naturally makes the cost of operating a re- 
tail jewelry store very high. 

What is true in the jewelry store is true 
to a greater or less degree in all retail 
stores. This very fact has been at the 
foundation of some of the few good-sized 
fortunes that have been made in the retail 
business. There are always times when 
there isn’t enough work to keep the em- 
ployes busy and other times when it is diffi- 
cult to serve the customers. The retailer 
who finds any method of keeping his em- 
ployes busy at something productive all the 
time is usually able to make a lot of money. 

The members of one concern that hit upon 
a plan for so doing have each accumulated 


a large fortune and they have done it largely .. 
because they have reduced the loafing hours 
of their employes to the minimum. They 


have been able to make their sales consider- 
ably more uniform throughout the year than 
have their competitors and as a result they 
enjoy a great advantage over these competi- 
tors, They have done this partly through a 
very careful selection of stock. 

Those old-time New England farmers who 
kept their hired help busy the year round 
by getting out lumber during the Winter- 
time and raising crops during the Summer 
experience far less difficulty with the labor 
question than do the farmers of the present 
day, because they offered steady employ- 
ment to labor. Those farmers were also 
prosperous. 

Specialization on the part of labor has 
made both the fuel production industry and 
agriculture far more seasonable than they 
were when both food and fuel came from 
the same farms. The same principle holds 
true of retailing. The greater the spe- 
cialization in the retail field, the greater the 
problem of seasonability. 

The drug store has overcome this prob- 
lem to a very great extent through the addi- 
tion of side lines. Some retail seed dealers 
have done the same. The jeweler has an 
equal opportunity, both in the manufactur- 
ing and the retail field. 

In some lines of manufacturing, for ex- 
ample, it has been found wise to have the 
sales force handle one line of goods during 
the busy season for that line and another 
line perhaps made by a different manufac- 
turer during the busy season in that line and 
the dull season in the first. The factory 
may be operated continuously on a special 
line, the surplus being held for the busy 
season. 

Side lines in the retail store is merely 
an application of this principle. During the 
dull seasons the clerks sell something that is 
in season at that time. In this way they are 
kept busy all the year round and money is 
coming in with which to pay them.—R. F. 
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Make the Money You Spend in 
Postage Pay Your Dividends 





ig costs a jeweler two cents to mail 

every letter, bill or statement he sends 
out. Yet on an average the business letter 
or invoice thus mailed is less than half the 
weight which that stamp would carry. To 
use a colloquialism, his stamp is hitting only 
on half its cylinders. It is earning only half 
its board and keep. 

A fountain-pen salesman sold us a bill of 
pens several days ago, and before taking his 
departure he asked us how many blotters 
imprinted with our name and address we 
could use. He took it for granted that we 
believed in the efficacy of envelope stuffers 
as a means of advertising our wares, and 
speeding up turnover, and wanted to assist 
us in carrying on the good work. 

The jeweler who argues that he is unable 
to indulge in the use of newspaper adver- 
tising because he feels the expense is too 
great, can have no legitimate exceuse for 
refusing to avail himself of free offers of 
advertising helps similar to the one above 
mentioned. Manufacturers of jewelry and 
novelties are frequently given to sending 
to their trade leaflets, folders, blotters, etc., 
for the mere asking. Consequently, no 
jeweler need deprive himself of these adver- 
tising helps, unless perchance he is too dif- 
Needless 
to say, if you have anything in your stock 
that can be advertised through the medium 
of a little leaflet or folder slipped in the 
envelope along with your letter, you get 
these enclosures distributed without cost to 
you. E 

This is supplementary advertising of a 
very profitable nature, reaching as it does a 
live list of prospects, and costs you nothing, 
comparatively speaking, but the labor in- 
volved in tucking the circulars in the en- 
velope along with the letter or statement. 

Suppose, for the sake of argument, a small 
town jeweler’s letters, bills, statements, etc., 
mailed out under 2-cent postage, averages 
200 pieces a month. In a year’s time the 
total would foot up to 2,400 pieces of mail 
matter, which would represent an expendi- 
ture of $48 for postage alone. If, as already 
assumed, his postage is earning but half as 
much as it should, he is out of pocket just 
$24 on one year’s postage bill. I can’t con- 
ceive of any man in possession of all his 
faculties wilfully paying out a like amount 
of money, for which he receives absolutely 
nothing in return. And yet this is just what 
happens when his stamps carry less than 
half the weight they should, because of his 
short-sightedness. It is good business, to 
say the least, for a jeweler to keep his 
stamps earning money for him.—A, S. K. 








A person may saw and hammer for years 
and not build a presentable house; he must 
have a plan, must know just what he is going 
to do and know how to make every stroke 
count. You must plan your work if you 
do not wish to waste your effort, remember- 
ing that you are not only the “architect” 
of your own fortune, but the builder as 
well.—Exchange. 

ae Lee 

When a man’s hand flies to his hip now- 

adays it’s a sign of hospitality—not hostility. 
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BLANKING DIE in 
service over a year 
punched out more 
than 6 4 miles Fox- 
tail Chain. 


Over 6% miles of Fox-tail Chain were 
punched out by the blanking die shown 
above. Look over the records in your 
shop and see how near you can come to 
equalling this. Very likely you will de- 
cide this is a remarkable record and 
will want to know the name of the tool 
steel of which the die was made. Vulcan 
Special Vanadium Tool Steel is the 
answer—this is just another instance 
which briags out the unparalleled wear- 
ing quality characteristic of this grade. 

To the right is a photograph of a 
letter received from the company in 
whose shop this die was made. This 
letter will give you a better idea of the 
operation as well as an estimate of what 
the people who are using Vulcan Special 
Vanadium think of it. After all, they 
are in the best position to pass judgment. 

We also make Tool Steel for Gold 
Stamping. 


VULCAN CRUCIBLE 
STEEL COMPANY 


ESTABLISHED 1900 
Makers of Wolfram 


Home Office and Works, ALIQUIPPA, PA. 
BRANCHES: 

NEW YORK—50 Church St., Room 384 

CHICAGO—16-18 So. Clinton St. 

DETROIT—4843 Bellevue Ave. 

ST. LOUIS—510 Commercial Bank Bldg. 


NEW ENGLAND—Hartel Bros. & Ca 
307 Atlantic Ave., Boston, Mass. 











. mone 
NORWALK 768 wae veee errs 
® MAIDEN cane 
-e "oe 


Prone Ce e 


The H$O Chan Co. 


INCORPORATED 


83 to $7 WASHINGTON STREET 


South Norwalk, Gonn. 


January 3, 19235 


Vulean Crucible Steel Co., 
Aliquippa, Pa, 


Gentlemenj- 


We have had such gratifying results with your Speciel Vanadiuxz 
Tool Steel for dies in our Chainemaking Machines that we wish to 
give you the record on one set of dies which we put in work 
November 1C, 1921, on a machine making Fox-tail Chain, 


This work was carefully checked, The machine was run without 
re=newing the dies until December 28, 1922, 


During this time this machine, with the same set of Special 
Vanadium Tool Steel dies made over 28,200,000 punchings from 
Brush Brass ,015" thick, The aggregate thickness of these 
punchings is 35,250 feet or over 6 2/3 milee, 


These results are several times greater than any we have been 
able to obtain from any other steel, 


We are having similar results from tools made of Special Vanaciun 
Tool Steel which we are using in our Cable, Jack, Safe and Duplex 
Cable Machines, 


The performance of this steel, when used for dies is so remarkatie 
that we feel you should have the details of this test run, 


Yours very truly, 


THE H & O CHAIN COMPANY. 


VULCAN SPECIAL VANADIUM 
TOOL STEEL 
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Interesting Collection of Antique 
Watches and Small Clocks 








Written Expressly for The Jewelers’ Circular 














APPENDED below is a description of 
watches and clocks of the 16th, 17th and 
18th centuries, owned by Alfred Hof, Geneva, 
Switzerland : 
Sma. Time Pieces (CHAMBER CLOCKS) 
Period 
Clock with square base, movement en- 
tirely of iron, a single-hand, foliot es- 
capement, horizontal dial............ ee 
._ Small clock in two parts, cylindrical 


_ 


1550 


re 


shape, engraved outside, one hand, move- 


one hand afl Gist, 0)0056 ccc cicectedens 1600 

6. Hexagonal! standing clock, metal, in the 
original case, horizontal silver dial. 
Signed “Benjamin Zole,’’ Danzig. 

7. Hexagonal standing clock, original case, 
striking movement. Signed ‘‘Kriedel 
Budissin”’ Sawer wats gatuae .+---1650 to 1700 

8. A crucifix. gilded bronze, indicating the 
time on the ball....... Rarebawert sce <a 

9. A night lamp with alarm.............. 1700 

10. Large, square, standing clock, with strik- 
ing works. Signed “Fr. Sing. Graz’... 1650 











Gruber, Augsburg, date 1574. 
tlek in the center moves when the clock strikes. 





ment of iron, visible balance, foliot es- 
capement and alarm, with bell, which is 
Placed above the dial..........+-.. 160€ to 1620 
- Square standing clock, one hand, foliot 


oo 


‘scapement, outside of bronze metal 
. tilded, bell on the dial.............+.. 1551 
‘Chamber clock, square, balance in front 

of the dial, gilded metal, Renaissance... 1598 


nm 


Square standing clock, metal, in the orig- 
mal case, movement richly engraved, 





Movement made entirely of iron. 1 
The covers are decorated on both sides. 


3%, 


12. 


13, 
14. 


15. 





RARE SPECIMEN FROM AUGSBURG, 16TH CENTURY 


Small figure surmounting the 


A clock entirely of iron, movement and 
striking works ...... a ege enteusesewelae 
Rectangular standing clock with one 
a Pere rT Tre re ere 1600 to 1620 
Rectangular standing clock with hand.. 1650 
Carriage clock in silver, two outer cases. 
Signed “Joseph Rose, London”......... 
Rectangular standing clock, movement 
visible from all sides, with righly en- 
graved dial and one hand, of French 


1620 


1730 


III igs 6.6 064.0 dasa wee GAS bos 
. A small bronze, Italian Renaissance 

clock with balance in front of the dial, 
IE ies pi dae dae hea dces te oso 1620 
. Carriage clock, metal gilded, one hand 
andalarm. Signed ““Dagoneau Grenoble” 1650 
. Hexagonal standing clock, one hand, 

















Table clock, about 1620 to 1630. 
the dial and very finely engraved 
ilar to this is the collection of 


20. 


. Standing clock, bronze gilded, in 


A 17TH CENTURY PIECE 


One hand on 
A piece sim- 
Paul Garnier. 
horizontal dial, very interesting, engrav- 
ing on all sides, armorial bearings..... 
the 
form of a lion. See Britten’s book, Edi- 
tion of 1911, page 112. The eyes and 
tongue of the lion move. 

Standing clock, dated 1574 and signed. 
Movement entirely of iron and the little 
man on the top moves when the clock 
strikes, 


1650 

















TWO.MORE 17TH CENTURY CLOCKS 


French table clock An interesting old 
with interesting move- clock with alarm and 
ment. Escapement by one hand. Movement 
Follet, dating from 1620. signed Philbert Dago- 
Not signed. neau, Grenoble. 

21. Astronomical clock signed by Jeremias 
DECIGGE: FGMUNUES ic noc cccantncs ates 1564 

22. A clock movement entirely of wood with 
horizontal escapement like Fig. No. 26a 
Foliot balance, Britten, 1911, page 33. 

WatTcHEs 

1. Brass watch, filagree and open work, 
foliot escapement, cylindrical shape, 
movement partly of iron............... 1592 

2. Silver watch, flower shaped, silver dial, 
movement signed “Mehrer, Augsbourg’”. 1650 
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The Proper Disposal of Sweeps 
Will Add to Your Profits 


To Get the Benefit 


of a modern plant and equipment, under 
laboratory control, a ready market for ma- 
terials refined, and an experience of many 
years specializing in the refining of precious 
metals. 


Send Them to Us and Get Full 
and Prompt Returns Based 
on Assay 


Our Responsibility and Reputation for Fair 
and Just Dealings Merit Consideration. 


Better Try Us This Time 
Write to-day for Shipping Tags. 


American Platinum Works 


N. J. R. R. Avenue at Oliver St. 
NEWARK, N. J. 


New York Office: Charles Engelhard, 30 Church Street 

















Sweep Smelters Refiners Bullion Dealers 
LELONG-KENDICK 

Manufacturers L 

L 

sreet_White Gold—wire : 

0 


"O2— -0O410 ® OZOrMr -r 


HALSEY & MARS 


1858 





six_—Platinum Solder—craces N 


al Colors—GOld Solder-aiikarats & 


Anodes-9994+ Sj] yer—soider-wire RR 





PLATINUM—PALLADIUM l 
PALLADIUM WHITE GOLD N 
IRIDIUM—IRIDIO- PLATINUM Cc 
s 





HALL STS. 


NEWARK, N. J. 


‘‘Ev2rything in Precious Metals’ 


G 


17 WEST 42nd 8T, 
NEW YORK CITY 




















A Chance for Repairs— _ 


Be Thankful for a Dull Week 


Every tool you use gets out of 


ed | 
order—some time. Fk 
There are thousands of —— 


Torches and Outfits in use, many of % 
them, for three, four, five, even ten || 
years, with never a repair. But— 


} 
It will pay every user of a ne P| 


Outfit to have it overhauled by the 
maker, every year, at least; the cost 
is slight. Do it Now! 





The new model Torches and Regulators ¢. ( 
have many points of goodness not dreamed ‘7 YNZ 
possible when the old models were made. wre 
Ask about them. c— 

a a 


By our liberal exchange plan, you need not scrap 
your old model in order to profit by the new. 
Send in your outfits, either for overhauling and 
repair—or get our offer for exchange. 





















EWELERS TECHNICAL ADVICE Co 


NEW YORK CITY 


[SAM W. HOWE, Mor. op "2atsus 











300 ft. South of Cortlandt St. Ferry 





Phone Rector 3191 


Refiners 


Platinum 


Gold 
Silver 


HANDY @ HARMAN 


31 Gold St., New York City 
SHIP TO EITHER PLANT 


Bridgeport, Conn. 


a 




















——— 























June 20, 1923. 





Silver watch with cap, engraved, one 
hand dial and side of the bridge, with 
applied ornaments, silver carved; the dial 


we 


is furnished with Turkish figures. .1650 to 1700 


Watch of Louis XIV, spherical dial of 
cartridge paper, movement signed “‘Gaud- 


ae 


gon, Paris” .ccccccccsscccescoees 1690 to 1730 


_ Silver watch, open work, alarm, one 


wn 
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tortoise shell case, one hand, movement 

signed “Quare, London”.......++.+++++ 1720 
10. The same, cylindrical silver, miniature 

in enamel in center, movement signed 


“May, London” ...ccccccccsees ewes - 1720 
11, The same, open work, smaller, signed 
Jean Déonna ...-.ccccccccccccccccce - 1720 


12. Rock crystal watch, shape of a cross, 




















§. Cylindrical watch Louis XIV, with 


X 


1720 to 1730 


hand, movement signed “Baltazar 
DIODE sae geSuie seh owseee oaw 1690 to 1720 

6. A spherical watch, engraved, Louis XIV, 
movement signed Godde 1’Ainé, Paris... 

7, A watch in a cylindrical brass case, 
movement signed ‘‘Durade, Geneva,” 

8, Cylindrical watch Louis XIV, engraved, 
‘movement signed “‘Elicott, London’’..... 























CLOCK MADE ABOUT 1600 


j,Mfovement made of iron. Not signed. Dating 
Tom about 1600 Italian Renaissance. 








A FINE ENGLISH SPECIMEN AND ANOTHER FROM SALZBURG 


Extreme left.—Gold repeating watch dating from 1750, signed Cabrier, London. At the right.— 
Gold repeater also dating from 1750, signed F. Nidmaier, Salzburg. 


Re OE ON coreg sitncesebecevess ene 1650 
13. Watch of gold, open work and repoussée, 
silver dial, repeating movement, double 
case, signed “F. Nidmaier, Salzbourg,” 
1750 to 1760 
14. Geld watch with enamel miniature in 
various colors. Movement _ signed 
OR BE po din 6344.0 6a aS RROD 1780 
15. Gold watch, double case, enamel minia- 
ture in many colors, movement and dial 
signed “Jean Robert Soret.” 
16. Gold watch enameled blue, with automat 
and music, repeater........ iegakieeemes 1800 
17 Gcld watch, shield shaped, visible bal- 
ance, ornamented with precious stones 
SE ND a wep eied sce adebies ahs tech eae 1820 
18. Gold watch, decorative shape, with minia- 
ture and pearls on the rim of the dial.. 1820 
19. Watch, Louis XIV, cylindrical, with 
painting, school of Huaut, with chat- 
elaine, movement signed “Truet,: Paris,” 
1700 to 1720 
20. Gold watch, repoussee and open-work, 
double case, signed “Cabrier, London”... 1750 
21. Gold watch repoussee, double case, signed 
“Terrot and Thuiller, Geneva’......... 1765 
22. Gold watch, large, superb piece, open- 
work and repoussee, loud striking move- 
ment (striking of itself), hands and bow 
decorated with brilliants, signed “Daniel 
Ge Be, Bs COS 6. isis oe cedweseceons 1750 
23. Gold and enamel watch, with repeater, 
cover with pretty painting surrounded 
with pearls, with a chatelaine, orna- 
mented with enamel. Swiss workmanship 1800 
24. Watch shaped like a little vase, with 
movement signed d’Echoudent and 


Esquivillion, Geneva, decorated in 
enamel; subject, the “‘Angelus’........ 1780 
25 Pear-shaped watch with interior move- 
_ Seererreer rrr err rr er Tre er CTT 1800 
26. Rock crystal watch signed Barboret, 
ty eh a ne ere 1620 


27. Silver watch, oval, richly engraved and 
dated 1614, signed H. Combret at Lyon. 1614 

28. Round shaped stamped out watch, with 
alarm and one hand, very interesting 
decoration, signed Goumon at Lyon.... 


29. One sun-dial ivory....... Coeeceseccves 1700 
30. One sun-dial in the form of a wooden 
ME cer eee bie scabetvedevnee 1700 


With these pieces there are altogether 30 
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pieces of Louis XIV, XV and XVI, cylin- 
drical, of gilded metal, gold and silver, but 
less important than those above mentioned. 














Jewelers Should Correct Erroneous 
Impressions Concerning Watches 





New York, June 14, 1923. 
Technical Editor, THE JEWELERS’ CIRCULAR: 

Dear Sir:—To the average man or 
woman, a.watch is a watch, and therefore 
expected to keep perfect time, regardless of 
whether it is of the size of a clock, or a 
ten-cent piece, whether it is of the cheapest 
quality, or the high grade Geneva or Ameri- 
can watches costing upwards of hundreds of 
dollars. Furthermore it is expected to last 
a lifetime, should be indestructible, and 
keep accurate time for years~ without re- 
quiring cleaning or oiling. 

It is not the writer’s intent to dwell upon 
facts which the average jeweler and watch- 
maker knows, but in connection with the 
small size watches, particularly wrist 
watches, there appears to be a considerable 
lack of understanding. 

Every jeweler knows that the standard 
railroad watch is the largest, most nearly 
perfect, individual timepiece made. That it 
is adjusted to five positions, most frequently 
is resting in only one of three positions, is 
allowed a variation of 30 seconds a week, 
and must be turned in for a cleaning and 
reoiling, once in every 12 months. It is 
worn and handled like a delicate piece of 
china. This type is five or six times as large 
as the average wrist watch. 

The movement of the wrist watch may be 
of very ordinary quality, or a better grade; 
nevertheless, as a rule, it is generally ad- 
justed to but three positions, regardless of 
which it is worn on the wrist, were it finds 
itself in as many different positions as the 
arm will take,*is exposed to the weather 
and the heat of the flesh, to shocks and jars 
caused by the clapping of hands, golfing, 
automobile driving, typewriting, etc. 

All of this is lost sight of by the public, 
and in consequence when there is a dis- 
crepancy of several minutes with railroad 
time, the watch is condemned as unsatisfac- 
tory, and goes back to the jeweler to be 
made right, or a new movement is requested. 
The same demand is made when after six 
or seven months’ running, the watch begins 
to lag and stops. Why does it stop? Elimi- 
nating accidents, simply because the oil has 
disappeared. Was it explairied to the cus- 
tomer that a small movement will not run 
longer than from six to 10 months, accord- 
ing to size, without cleaning and reoiling? 
Ne, it was not. The majority of retailers 
guarantee all watches alike, for one year, be- 
cause the other fellow does it. Some of them 
know, and many do not, that the wrist watch 
will go for from six to 10 months, when it 
will stop because the oil is gone. The same 
amount of oil used in a railroad watch, if 
applied to the wrist watch, would flood the 
movement of the latter, which is. only one- 
fifth or less its size. Consequently so little 
oil can be applied to the small movement at 
any one time, owing to the minute size of 
its pivots and jewel holes that it is con- 
sumed and evaporates much more quickly. 





(Continued on page 136) 
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REFINERS 


Sweeps, Polishings, 


nulacture 


Gold, Silver, Hoh si a 


Platinum and Plated Scraps. 


MANUFACTURERS 


Platinum and White 


Ring Blanks. 


Mountings. Rals 


Purchasing and Sales Dept.: 
» OO Wabash Ave 


Gold Wedding 


White Gold 


ctions Sent on Request. 


Refining and Manufacturing 


CHICAGO 317-208 £...Ontasio ™ 
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Cash Talks Today. 


LET’S GO 


Odds and Ends American and Swiss Mainsprings...... per doz. $ .6 
Odds and Ends American and Swiss Staffs ............ per doz. 0 
Odds and Ends American and Swiss Jewels ......... -per doz. .75 
Broken Lots Gold Filled Watch Bows ..............+. -per doz. .75 
Broken Lots Watch Glasses.......... ..ssccce..ces gross lots 1.9 
Brass Blow Pipes, Regular Price 30c each, cut to ....-........ -10 
Nok oe ou. ce 16 suis b cs cndb one ees neces per doz. .15 
Fine Grade Swiss Pivot Brooches, 50c Quality ........per doz.  .25 
2-Row Watch Brushes, Hard, Medium or Soft........ ...each 15 
3-Row Watch Brushes, Hard, Medium or Soft. ......... each 
4-Row Watch Brushes, Hard, Medium or Soft........ .+ each 
Flat Emery Buffs, 10c Qualit bes sewpeabeses oe vbpeeeepewn each 
Fine Burnishers, Regular 60c uality I DD ne shvecenspell each 
Fine Gravers, Regular 30c Quality Cut to ............+: each 
Fine Aluminum Hye Loops, Cat 00 .....0..200.scccscecees. each 


Fine Imported Files, a iscount of 25% from any Catalogue. 
Genuine Boley Lathe, Reguiar $54.00. Special Cash Price.... 39. 


BRSSS BeBRES: 


I oo. cnc. ceaneesyssconssensconeouil per doz. 
Assorted Sixes, Watch Screw Drivers ...... isemeenbe 00. 40Gnen 
Fine Swiss Tweezers, 75c guality erika rere bet eeor kee per pair 
Bracelet H. & M. Hands, Regular $1.00, Cut to..... .es-per pair 


Bracelet Balance Staffs, in 3 dozen Lots, for ............... 

Swiss Bracelet Stems, Assorted. Regular $2.00 er doz. Cut to 
Gold Filled, Yellow, Green & White Bracelet Crowns, per doz. 
Same as Above with SS ea .-...per doz. 
Gilt Scarf Pin Backs, ow =p one dozen in box .........00.0% 
Gold Plated Scarf Pin Backs, put up one dozen in box......... 
Gold Filled Searf Pin Backs, put up one dozen in box......... 
Gold Filled Jump Rings, Regular $1.25 gross, Cut to .......... 


Ss Sin Sen Bes OY hte 
SER8ssua 


Above prices are for SPOT CASH ONLY, NO TERMS. Orders 
filled as received, first come, first served. Send your orders today 
to one of the Largest Watch Material Houses in this Country. 


J.H. Mednikow & Co. 


119 Monroe Ave., Memphis, Tenn. 





Warm Weather is Here 
Do you know that 


Fulcrum Oil 


is the only lubricant for 


Watches and Clocks 


ever produced 


That Will Not 
Evaporate 


when subjected to extreme 
heat? 


And We Can Prove It 


“If you are not using Fulcrum Oils, 
you are not using the BEST oils.” 


All material jobbers sell Fulcrum Oils. 


FULCRUM OIL COMPANY 


Franklin, Pa., U. S. A. 























Your Shipment of 
Gold, Platinum, Silver 
Scrap 


Is Returnable to You at Our Expense if Our 
Remittance is Unsatisfactory. 


A. ROBINSON & SON 


ASSAYERS and REFINERS 


149 CANAL STREET NEW YORK CITY 
Tel. Orchard 1916 











Gold, Silver 


and 


Platinum 
Refiners and Assayers 


T. B. HAGSTOZ @ SON 


709 Sansom St., Philadelphie 























1923. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.| 





UNITED STATES PATENTS 





Issue of June 5, 1923 


147,324. COLLAR BUTTON AND TIE HOLD- 
ER. James A. ‘Taytor, Waco, Ky. Filed 
Nov. 2, 1922. Serial 598,580. 2 Claims. 

A collar button comprising a base, a post carried 
by said base, a head pivotally mounted on said post, 
the upper end of the post extending through an 
aperture in the head, a pin carried by the head and 
having one of its ends anchored to the head ad- 


24 Lf 





jacent one side thereof, the free end of the pin ex- 
tending across the aperture in the head, said upper 
end vf the post forming means whereby upon a 
movement of the head to a position in parallel rela- 
tion to the base the free end of the pin will be 
forced outwardly. 


1,457,386. BELT BUCKLE, Wi titiam M. Myers 
Hannibal, Mo. Filed March 13, 1922. Serial 
543,312. 2 Claims. 

A belt buckle comprising a body of plate-like form 
provided at its edges with flanges formed with in- 
clined slots, a lock-bar slidable along said slots, 
tongues formed on the ends of the body and bent 
backwardly with respect thereto and lying substan- 





and a strap disposed 


therewith, 
against the rear side of the body with one end 
abuttingly engaging one tongue and formed at a 
pint spaced from said end with a hole within which 
the other tongue is received. 


tially parallel 


1,457,432, WATCH-BRACELET HOOK. Gaston 
A. Guyor and Artuur F. Guyot, Attleboro, 
Mass, Filed Jan. 16, 1922. Serial 529,424. 
2 Claims. 

A watch-bracelet hook formed of a single piece 
of stock comprising front and back body members 
connected by a pair of widely-separated joint por- 





tions folded to engage and support each other a 
substantial distance inward from the bend, a yield- 

tongue on the free end of one of said members 
bent into hook form and the opposite member be- 
ing adapted to close said hook by the inherent 
‘pring at the joint, said members being provided 
With a strap-receiving opening. 


teens 
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1,457,469. ENGRAVER’S TRANSFERRING DE- 
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VICE. Epwarp B. Sreexe, Rochester, N. Y., 
assignor to Queen City Material Co., Buffalo, 
N, Y. Filed April 17, 1922. Serial 553,978. 

8 Claims. 
An engraver’s transferring device, comprising a 
transfer pad, and a holder for said pad having a 


















flange overlapping the upper side of said pad and 
provided with a gage. 


1,457,541. VANITY CASE. Atvsert C. Maynarp, 
Berkeley, Cal. Filed: Aug. 8, 1921. Serial 
490,536. 5 Claims. 


A vanity case of spherical shape having a flat 
bottom and stabilizing means secured to the bottom 
and comprising a body portion and a cover portion, 
a hinge connecting the two portions, automatic 
clamping means for offering limited resistance to 
the opening of the case, a reflecting exterior sur- 
face, oppositely arranged hubs projecting from the 
case, flexible means pivotally secured to the hubs 
for supporting the case, an internal lid fitting 





snugly into the cover perticn, a spring actuating 
the same tending to press it into the cover, and a 
notch in the lid by means of which it may - be 
handled, a curved partition separating the body por- 
tion into two compartments. 


1,457,573. BELT BUCKLE. Jonn HeBggrtine, 
Rochester, N. Y., assignor to Hickok Mig. Co., 
Inc., Rochester, N. Y. Filed March 1, 1922. 
Serial 540.301. 6 Claims. 

A belt buckle comprising a curved front plate, 
side flanges and guiding flanges on the side flanges, 

a slide movable cn said guiding flanges, and a 





clamping device mcvable on said slide to cooperate 
with the rear face of the front plate for clamping 
one end of a belt. 


1,457,716. WATCH-CHAIN HOLDER. 
Stizcter, Cincinnati, Ohio. Filed 
1922. Serial 504,290. 3 Claims. 

In a device of the character described, 


GEORGE 
Dec. 1, 


the com- 





binaticn with a trousers belt cr the like, same hav- 
ing a hole formed therein of sufficient size to per- 
mit the insertion of the cross bar of a watch chain, 
of a grommet surrounding and reinforcing said hole, 


o 
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said grommet having a pair of interspaced elevated 
arms extending across the aperture therein, for the 
purpose described. 


1,457,919. ALARM CLOCK. Rosert S. Wart, 
Brooklyn, N. Y. Filed Dec. 1, 1922. Serial 
604,299, 1 Claim. 


In alarm clock mechanism of the character desig- 
nated, the combination with the alarm escapement 
wheel of a spring pawl formed with a detent 
shoulder for engagement with the teeth of said 
alarm escaperent wheel and also with a detent 
tocth of greater projection than said detent shoul- 
der, an alarm setting spindle having a feeler finger 


EF, 


Ox 





rigidly attached thereto, a cam wheel slidably and 
rotatably mounted on said alarm setting spindle 
and formed with a hub contacting with said spring 
pawl, and an annular cam on said wheel contacting 
with said feeler finger on the alarm setting spindle 
and formed with minor anda major cam depres- 
sions, for the purpose, and substantially in the 
manner set forth. 


1,457,925. VANITY CASE. Laurence P. Dickey, 
Mountain Lakes, N. J. filed April 22, 1922. 
Serial 556,046. 11 Claims, 

In a vanity box containing a mirror and means 
to carry cosmetics, an opening through the outer 





wall of said box and an insert supperted in the 
case and expcsed through the opening. 


DESIGNS 
62,439. PIN, BROOCH. BRACELET, FINGER 
RING, OR ARTICLE OF SIMILAR NA- 
TURE. Gustave BastHeEIM, Pittsburgh, Pa, 


S 








Filed Feb. 16, Serial 734. Term of 


patent 3% years. 


62,452. CLOCK, Earte M. Jones, Minneapolis, 
Minn., assignor to O. B. McClintock, Co., 


1922. 





Filed June 5, 1922, 


Minn, 
Term of patent 14 years. 


Minneapolis, 
Serial 2,536. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade Marks Registered June 5, 1923 


Ser. 171,015. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Fapriguzs pes MOonrTRES 
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ZeniTH, Le Locle, Switzerland. 


ZENITH 


Particular description of goods.—Vehicle Watches, 
Clocks, Alarm Clocks, and Parts of Clocks. 
Claims use since January, 1915. 


Ser. 172,632. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Asranam Burnstine, Wash- 
ington, D. C. Filed Nov. 28, 1922. 


Filed Oct. 21, 


Particular description of goods.—Watches, Clocks, 
Chronometers, and Parts for Same. 
Claims use since Aug. 15, 1922. 


Ser. 174,895. (CLASS 27. HOROLOGICAL IN- 
TRUMENTS.) Tue Eperstein Co., New 
York. Filed Jan. 22, 1923. 


Whiches. 
Pre- Eminent by Comparivon 


The words “Watches” and 
Comparison” are disclaimed. 
Particular description of goods.—Watches and 
Watchcases. 
_ Claims use since about Jan. 4, 1923. 


Ser. 175,138. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL WARE.) Joseru FLasuner, 
deing business as Hirsch & Flashner, New 
York. Filed Jan. 26, 1923. 


ELMAR 


Particular description of goods.—Pearls and Arti- 
ficial Pearls, 
Claims use since on or about Sept. 1, 1921. 


Ser. 176,716. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Byarp F. Brocan, 
Philadelphia, Pa. Filed Feb. 28, 1923. 


“Pre-Eminent by 


Particular description of goods.—Finger Rings, 
Pendants, Scarfpins, Stick Pins, Bar Pins, 
Brooches, Braclets, and Society Emblems Made of 
or Plated with Precious Metals. 

Claims use since January, 1919. 


Ser. 178,765. (CLASS 27. HOROLOGICAL IN.- 
STRUMENTS.) Marcer M. Mrrasgau, do- 
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ing business as Lissauer & Co., New York. 
Filed April 7, 1923. 


Particular description of goods,—Watchcases, 
Claims use since July 1, 1891. 








Jewelers Should Correct Erroneous 
Impressions Concerning Watches 


(Continued from page 133) 





Particularly is this noticeable in the much 
faster moving escapement of the small 
movement, where the oil is gone after three 
or four months as compared to the slower 
moving train of the same movement, more 
apparent in Summer, when evaporation is 
intensified by the heat. At this time the 
watch may be brought in to have the regu- 
lator touched, and the watchmaker may 
notice that the motion has slowed down. 
Now, if instead of trying to overcome the 
sluggish motion by pushing the regulator, 
he would give a few minutes of his time, 
and re-oil the escapement, he will find the 
motion pick up at once, and the watch will 
run consistently for another three or four 
months, by which time the oil will also 
have disappeared from the train, and the 
movement be due for an entire cleaning, and 
complete re-oiling. 

For this reason watches should not be 
guaranteed beyond six months. 

Lack of oil will cause the small watch to 
stop, because friction is greater than driving 
power. In the larger old-fashioned watch, 
the friction is overcome, and the watch 
continues to run, but wears down the pivots, 
while in an automobile the driving power is 
so much more powerful, as to overheat and 
ruin the bearings. This demonstrates the 
importance of oil. 

Another point worth mentioning is, that 
there are too many salesmen who, in their 
enthusiasm to make a sale, are prone to 
claim too much for the wrist watch as a 
timepiece, as well as to lose sight of the 
quality of the article. Bearing in mind its 
size, and the hardships it is exposed to 
while in service, the wrist watch should not 
be guaranteed too closely as to time. For 
the better grades, about four to five minutes 
a week should be considered fair, while for 
the average good quality 15 and 17 jewel 
movements, about a minute to a minute and 
a half should be reasonable. Should the 
watch do better, and some of the time it will, 
the customer would be pleased, and more 
than likely make no comment, whereas, 
should the guarantee or even the impression 
be given that the watch would run within a 
half a minute a day, and then not come up 


CIRCULAR 


June 20, 1923, 


to expectations, which it certainly will not, 
for any length of time, you have unneces. 
sarily sown the seed of dissatisfaction, 
which may germinate and result in a dig 
appointed and lost customer. 

Always bear in mind that no reasonable 
person, and the greater majority are reason. 
able, will expect cheap clothes to wear like 
expensive ones, nor will they expect a cheap | 
movement to perform like the higher priced © 
if properly explained. Neither will your) 
customer expect the small watch to run ag” 
close as the larger one unless you convey — 
that impression. Furthermore, the same” 
watch worn by different persons will give | 
better results to the one handling it with 
care. Therefore, study your customer, and 
help him or her as well as yourself, by 
judicious intimation and advice. By aff 
means let every purchaser wind the watch, 
or one similar, in your presence, as you 
will find, particularly among the women, 
some who are afraid they might break the ~ 
mainspring, merely give the crown a few © 
turns, and imagine the watch wound. If not * 
corrected, complaints of stopping result. 

When you return a watch to the manu- 
facturer as unsatisfactory, always mention 
the customers’ complaints. A watch may 
be like an open book to the man who under- 
stands watches, but he cannot locate therein 
faults which exist only in the customers 
handling of same. “Unsatisfactory” is in- 
definite. 

In the creation and perfection of small- 
sized movements, the watch industry has 
made great strides in the last few years, 
and obtained marvelous results, a fact which 
is appreciated by but few. In the matter of 
watch repairing, however, it is regrettable 
to note that the profession has not kept 
pace. Men capable of working on small 
movements are very scarce, and if you are 
not certain of the ability of your usual mam, 
it would be advisable to send your better 
grade of small watches to the manufacturers 
or importers who are responsible for same, 
who have experienced men, qualified to do 
such work and for which as a rule they 
charge only the actual cost. 

From the experience gained by many years’ 
of daily contact with watches, watchmakers, 
and the trade. 

(Signed) A. C. EB 





Co-operation Between Bureau of 
Standards and the H. I. A. 


Applications for certification by the Horo- 
logical Institute of America are increasing 
beyond expectation and at the present time 
there are over 40 watches in the Time Set 
tion of the United States Bureau of Stand 
ards undergoing tests which form the basis 
of judging the practical ability of candidates 
for certification. 

Edward H. Hufnagel, the recently elected 
president of the institute, and John J. Bow 
man, treasurer, were visitors at the United 
States Bureau of Standards, Wednesday, 
June 13, when, as representatives of the in- 
stitute, they held an interesting conference 
with Dr. E. K. Burgess, director of the 
United States Bureau of Standards. | 
representatives of the Horological Institute 
express much gratification at the splendid 
spirit of co-operation manifested by the oi- 
ficials of the bureau. 








